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WE are heading into summer, and 
coming off a positive spring period 
for many industries in the Riverland, 
Mallee and Lower North. 

This year’s rainfall has eclipsed 
the previous several years, and with 
that comes a feeling of hope – and 
boy do we need that in a year like 
this. 

Again, our team of journalists 
have worked hard to produce 
stories that represent a true cross-
section of what SA grows and 
farms. 

From an environmentally friendly 
egg farmer, to a booming florist 
and a proud, family-orientated 
winemaker – this edition of Farmer 
showcases the stories of many 
spirited and passionate South 
Australians. 

Again, we have spoken to 

industry experts from the Riverland, 
Mallee and Lower North about the 
important issues they are facing 
and how their respective seasons 
are looking. 

Mallala dryland farmer John Lush 
sums it up best when speaking 
about what rainfall can do to the 
outlook of farmers. 

“When it started raining, the 
change even in my own attitude 
was huge,” he said.

“After the last two years that 
were dry, when it turned around and 
finally started to rain you thought 
‘wow’. 

“All of a sudden you start 
thinking about what you’ll 
need to develop in the future 
to take your farm to the next 
level.”

As John points out, not only does 
rain bring relief it actually triggers 
farmers to evolve and invest in the 
future. 

We hope our readers enjoy the 
stories in this edition of Farmer, and 
again we thank all the businesses 
that have continued to show such 
strong support for this publication. 

We also hope our hard-working 
farmers have the opportunity to 
take a well-earned break over 

Christmas and enjoy 
time with 

family. 

Jane Kuerschner
Taylor Group Newspapers 
Special publications editor

Welcome to this 
edition of Farmer!
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FOR PRIMARY PRODUCER 
COMMERCIAL APPLICANTS 
MAX FINANCE TERM 48 MONTHS 
ON SELECTED VEHICLES ONLY2.9% ANNUAL 

PERCENTAGE RATE[F4]

PRIMARY PRODUCER OFFERMAKE IT 
WORK FOR YOU
Right now for primary producer commercial 
applicants purchasing a selected Toyota vehicle, 
you can get a 2.9% Annual Percentage Rate [F4]. 
Max �nance term of 48 months. Make your way
into Big River Toyota  today. 
O�er ends December 31.

At Big River Toyota

Big River Toyota
Old Sturt Highway, 
Berri
T: 08 8582 2277
LMVD 167420
bigrivertoyota.com.au

[F4]2.9% annual percentage rate available on a Business Vehicle Loan to approved primary producer commercial applicants of Toyota Finance to � nance all new & demo HiLux 4x4, HiLux 4x2, Landcruiser 70, Landcruiser 200, Prado & Fortuner (build dates up to and including December 2020). 
Finance applications must be received by 31/12/2020. Maximum � nance term of 48 months applies. This o� er is not available in conjunction with any other � nance o� er. Terms, conditions, fees and charges apply. O� er ends 31/12/2020. Toyota Finance reserves the right to change, extend or 
withdraw an o� er at any time. Ask your participating SA, NT, Broken Hill and Mildura Toyota dealer for more information. Toyota Finance, a division of Toyota Finance Australia Limited ABN 48 002 435 181, AFSL and Australian Credit Licence 392536. T2020-015798

This way they can live  
freely, they are never 
restricted...

http://bigrivertoyota.com.au
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Family farm’s 
practices 

environmentally 
egg-ceptional 

BROTHER and sister team Richard (pictured) and Ellen 
Chatterton are yielding strong results at their family’s Riverside 
Farm through utilising environmentally friendly farming methods.

The pair are the sixth generation of their family to run the farm, 
located just outside of Lyndoch in the Barossa Valley.

It was established in 1848 by Joseph Barritt and has been in 
the Chatterton family for more than 170 years.

Originally the land spanned 100 hectares but has expanded 
over the years to currently sit around 1000 hectares.

The mixed farming property has traditionally had a focus on 
the production of sheep, cropping and vines.

Today, though, it is moving in a different direction, with regen-
erative and rotational style farming practices being implemented.

Richard said previously conventional farming had been under-
taken on the property, but he is keen to move away from that.

“For me I would really like to change that,” he said.

WORDS & PHOTOGRAPHY BRENDAN SIMPKINS

Farmer

http://rls.net.au
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AUSTRALIA

www.universalfeeders.com.au www.universaltrailers.com.au
admin@utfa.com.au0499 555 355

BUILT TO LAST

UNIVERSAL TRAILERS

Multi Purpose

UNIVERSAL SALIVA

LICK FEEDERS

www.universaltrailers.com.au
admdmd inini @utfafaf .com.au

BUIUIU LILI T TOTOT LALAL ST

4200L & 3000L SIZES AVAILABLE

CATTLE / SHEEP / PIG FEEDERS

www.universalfeede
0499 5

UNIV

L

4200L & 3000L SIZES AVAILABLE

CATTLE

TS
33

76

“I think that conventional (industrial) 
farming can be pretty destructive… I do 
think there are better ways to farm that 
still return a profit but not at a cost to the 
environment and the soil.”

Richard produces pastured free-range 
eggs with a stocking density of less than 
90 hens per hectare that roam free on the 
property.

They are guarded by Maremma sheep 
dogs, protecting the hens from foxes and 
other predators on the farm.

Richard said farming using this rota-
tional and free-range method is more ben-
eficial for the environment and the soil

“It is less intensive, so the impact is less 
on the environment and the ground,” he 
said.

“A lot of the 
chicken 

farms, they are in big sheds where they 
spend pretty much their whole lives with 
limited access to the outdoors, and then 
you have issues with waste management, 
not to mention disease and infection.”

With this rotational-style system, the 
hens roost and lay their eggs in a mobile 
“caravan” that is moved around the pad-
dock a few times a week.

Over the course of a year the paddock is 
fertilized by the hens’ droppings, regener-
ating the soil and building its microbiome.

The scratching of the ground is also 
beneficial for halting runoff and trapping 
water which is soaked up by the soil along 
with the  
fertilizer.

Richard said farming using rota-
tional methods creates a notice-

able difference.

http://universaltrailers.com.au
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500mm x 270mm

500mm x 270mm

–– Vineyard Development & Maintenance: Includes 
pruning, vine training, planting, hand picking.

–– New Development: Includes post install, strainer 
install, wire work, above ground irrigation work, 
vine planting, vine training etc.

–– We can supply contract rates that include the 
total price for each task at a unit price making 
budgeting a breeze.

–– We also have two down hole rock-drilling 
machines making sure we can get posts in any 
ground conditions.

Damion Linke – Manager – 8562 4299

500mm x 270mm

500mm x 270mm

www.linkevineyardservices.com.au TS
29

84

TS
33

98

Phone  8865 2076  or  0428 339 923   ///   saltdistributors.com.au
SNOWTOWN, SA

THE CHEAPER & MORE CONSISTENT WAY 
OF KEEPING YOUR ANIMALS HEALTHY!

Makers of Animal Supplement Blocks & Loose Mix  ///  ‘Tailor-made’ Blocks & Loose Mixes are our specialty
Ask your stock agent or buy direct

“Last summer these two were the only green paddocks on the 
whole farm, so it really makes a massive difference with all that 
fertilizer and animal activity,” he said.

It is also more ethical for the animals, allowing them to live 
how they would in nature.

“This way they can live freely, they are never restricted and 
they can go where they want so it is a pretty good life for them,” 
Richard said.

Riverside is the only pastured, free-range producer in the 
Barossa Valley and Richard said it was a point of difference for 
the farm.

Eggs produced on the farm are notably different to other 
alternatives on offer.

Richard said Riverside’s eggs were fresher than those you 
can purchase in supermarkets.

“You notice with our eggs the whites are a lot firmer and they 

sit up higher, whereas a lot of the conventional free-range eggs, 
they are kind of flat and pale,” he said.

“In winter you get really orange yolks because of all the green 
grass which you don’t get from conventional free range eggs. 

“The green grass is what gives them that orange colour, so 
over summer you are going to get paler yolks, but the flavour 
will still be the same.

“That’s also how you know you’re getting a real egg because 
if you get bright orange yolks over summer you know that the 
producer is probably adding dye to their feed.”

Ellen, on the other hand, runs a small flock of 60 sheep made 
up of Awassi and East Friesian bloodlines.

She produces yoghurt, labneh and different types of cheeses 
from the flock at her dairy on the property.

In 2019, Riverside Dairy’s Sheep’s Milk Pot Yoghurt was 
crowned a winner in the Delicious Awards for South Australia.

That was backed up in 2020 when this time her sheep’s milk 
haloumi was honoured. 

Garlic is also grown on the property and Richard is optimistic 
that this year will yield a good crop.

Over the next five years he hopes that garlic will continue to 
expand and become more of a focus for the farm.

Riverside Farm’s eggs are available for purchase at vari-
ous Foodland stores around the state, while Riverside Dairy is 
stocked at Lucia’s Fine Foods in the Adelaide Central Market.

More information can be found at (www.riversidefarm.net.au).

Farmer

You notice with our eggs the 

whites are a lot firmer...

https://linke-vineyard-services-pty-ltd.business.site/
http://saltdistributors.com.au
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0428 166 242
CALL DAVID 

FORKLIFTS DIRECT     8C McGowan Street, Pooraka SA 5095
E. sales@forkliftsdirect.com.au       *     Finance available

WWW.FORKLIFTSDIRECT.COM.AU

M
T0

88
7-

V2

DIESEL FORKLIFT SPECIALSDIESEL FORKLIFT SPECIALS

5 TON DIESEL OR LPG
 Low mast option  Side shift
 Pneumatic tyres

From
$39,790.00 

8 -10 TON DIESEL 
 Side shift / Fork Positioner
 Pneumatic tyres

From$79,800.00
7 TON DIESEL 
 Side shift  Pneumatic tyres
 Other attachments available

From$59,590.00

All pricing is GST Exclusive. Prices quoted for all orders placed by 30/09/2020. Delivery to site available.

2.5 TON DIESEL OR LPG
 Low mast  Side shift
 Pneumatic tyres

From
$19,990.00 

3 TON DIESEL OR LPG
 Low mast  Side shift
 Pneumatic tyres

From
$21,990.00 

3.5 TON DIESEL OR LPG
 Low mast  Side shift
 Pneumatic tyres

From
$23,990.00 

2.5 TON 2WD/4WD ALL TERRAIN
 Diesel  Pneumatic Tyres
 Side shift  Low Mast

From
$35,000.00 

5 TON 2WD/4WD ALL TERRAIN 
 Diesel  Pneumatic Tyres
 Side shift  Low Mast

From$59,000.00

Prepare your farm for bushfire season 

FARMERS in the Riverland, Mallee and Lower North 
have been urged to ensure properties are prepared 
to minimise the risks of spreading bushfires this 
summer. 

Preparation of your home and property is an 
essential key throughout the year to ensure that 
you, your property and your family survive. 

A well-prepared home is more likely to survive a 
bushfire than one that is unprepared. 

A well-prepared home:
q Can be easier for you or firefighters to defend
q Is more likely to survive, even if you’re not 

there
q Is less likely to put your neighbours’ homes 

at risk
q Will give you more protection if a fire threat-

ens suddenly and you cannot leave and have to 

take shelter. 
Starve the fire by clear-

ing vegetation and rubbish 
away from your home, 
and using non-flamma-
ble building materials.

Create a defendable 
space by managing trees 
close to your home and 
reducing vegetation for 

20 metres.
Prune tree limbs that are lower than two metres 

above the ground or overhanging your home.
Make a plan to help you take action and avoid 

making last minute decisions that could prove 
deadly during a bushfire.

The majority of people who die during bushfires 
in South Australia are caught fleeing their homes 
at the last minute.

Preparing a plan allows you to identify triggers 
to leave early or prepare to actively defend your 
property.

Fires can threaten suddenly and without warn-
ing. Be prepared to enact your Bushfire Survival 
Plan without receiving any emergency warning.

The CFS cannot guarantee a fire truck will be 
there to protect your property.

Look and listen for information on television, 
radio, internet, mobile phones and by speaking 
with neighbours.

A prepared and practised bushfire survival plan 
will help family members know where others are 
and what they will be doing.

A well-prepared plan will include contingencies 
and back-ups if your primary plan fails.

Remember certain properties are undefendable, 
and certain fires unsurvivable. 

Make sure you understand your capacity and 
the meaning of Fire Danger Ratings before making 
a decision to stay. 

Preparing a plan allows you to 
identify triggers to leave early or 
prepare to actively defend your 
property.

http://forkliftsdirect.com.au
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‘The almond that 
impressed us’

Renmark farmer switches it up: 

WORDS & PHOTOGRAPHY PETA-MARIE PHILIPPOU

PHOTO: SUPPLIED
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DISCOVERING a unique almond 
variety while holidaying in 
America nine years ago gave 
a Renmark family the desire 
to make the switch to almond 
growing after a long history of 
growing stone fruit. 

The Sourtzis family have 
been growing stone fruit in 
the region since the early ’70s, 
however 10 years ago felt the 
push to get into something 
more automotive and less time 
consuming.

Jim Sourtzis said making the 
change came at a “great time”.

“When we were thinking 
about converting our stone 
fruit to almond orchards, the 
property next-door to us actu-
ally went up for sale,” he said. 

“We thought it was a perfect 
time to expand as part of our 
almond planning for the future 
so we bought the property – in 
2015 – and prepared it the fol-
lowing year.”

Mr Sourtzis said the family’s 
first commercial crop harvest-
ed was in 2018.

“It took about three years to 
get our almonds ready after 
first planting them,” 
he said.

“Our 

whole intention was to merge 
and convert all the stone fruit 
to almonds, but we currently 
have 30 hectares of almond 
orchards and about 10 hec-
tares of stone fruit – predomi-
nately peaches and nectar-
ines.”

Mr Sourtzis said he grows 
one almond variety.

“The variety we grow is 
called Independence, and as 
the name implies it’s self-fer-
tile and self-pollinates its own 
blossoms, not needing any 
help from bees,” he said.

“The variety comes from 
California so it wasn’t well-
known in Australia.

“When my family and I went 
to America in 2011, our trip 
was to learn more about stone 
fruit, but we were so impressed 
by this variety of almond that 
we decided to start growing it 
ourselves and see how it grows 
here.”

Mr Sourtzis said growing 
one variety has worked well.

“Having one variety has 
been great because it’s easy to 

maintain – irrigation-
wise, nutrition- 

wise and spray-
ing  

 

It took about three years to 
get our almonds ready after 
first planting them

http://alltechlienert.com.au
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PROTECT YOUR GRAIN INVESTMENTPROTECT YOUR GRAIN INVESTMENT

www.silovent.com

Silo Fumigation and Airfl ow System
“One fall can cost you dearly or worse your life” 

Invest in a proven way of handling phosphine without the risk

Invest in a AIV

PHONE: 1300 784 904 �l�I Sil
o

Ventilatlon 

Systems 

)) �� 

�l�I Sil
o

Ventilatlon 

Systems 

)) �� 

N
C1

23
54

Tolly, Gabriella, 3, Antonios, Tolly, Gabriella, 3, Antonios, 
6, and Jim Sourtzis.6, and Jim Sourtzis.

http://silovent.com
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wise,” he said.
“The managing practice is a lot easier and it saves a lot of time.
“We didn’t have much experience growing almonds because we 

were new to the industry, but after our orchards were prepared and 
established and we had help from the right people, it’s all worked 
well.”

The Sourtzis family won Almondco’s Quality of Excellence award 
for 2020.

Mr Sourtzis said the award reflected his family’s passion for farm-
ing and the “wonderful” people they worked alongside this year.

“Coming from being stone fruit growers, we always try to do the 
best job we can as a family,” he said.

“Whether it’s stone fruit or almonds, we are always passion-
ate about what we do and receiving the award as new growers felt 
amazing. 

"We wouldn’t be where we are today without the 
help we’ve received from people in the 

almond industry.

“Other growers have shared their knowledge and information with 
us and working with Almondco and the incredible people on their 
team has been great.

“We can’t wait to see what the future holds.”

We are always passionate 
about what we do

https://www.roncomotors.com.au/
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A new name in water supply and irrigation has emerged in 
South Australia’s key growing regions. 
The Nutrien Water brand brings together more than 30 years 
of irrigation experience, following the acquisition of Ruralco 
Holdings by Nutrien Ltd in 2019. 
Nutrien Water South Australia Regional Manager Adam Lean 
said the new brand will bring together local knowledge and 
technical expertise to provide customers with expert advice 
and quality service.
“Customers will have access to more irrigation knowledge 
and experience than ever before, following the alliance 
of Riverland irrigation specialists Total Eden at Renmark, 
Waikerie, and the Barossa and pivot and pump specialists 
Hall Irrigation at Lameroo,” Mr Lean said.
Mr Lean says Nutrien Water remains focused on increasing 

the knowledge and capability in the South Australian region.  
“This unification is bringing together some of the best 
technical people in the irrigation industry as well as 
exceptional design, installation and project management 
capabilities under the one brand,” Mr Lean said. 
Nutrien Water specialises in design, project management, 
engineering, and installation of all types of irrigation systems 
from under vine through to large pivots and laterals, as well 
as the all-important pump systems. Nutrien Water stores will 
also continue to provide turnkey irrigation solutions across 
South Australia.
“Whilst the brand may be changing, the faces will remain the 
same and our customers will continue to receive the same 
quality service that they have come to know,” Mr Lean said.  

Contact your local branch manager to learn  
more about our capabilities and services. 

SOUTH AUSTRALIA’S  
BEST IRRIGATION SERVICES

Peter Keynes | Renmark 
08 8586 6777

Rohan Andrew | Waikerie 
08 8541 3346

Theo Human | Barossa 
08 8562 4546

Mike Atkins | Lameroo 
08 8576 3666

www.nutrienagsolutions.com.au/water

Photo courtesy of  The Leader newspaper

http://nutrienagsolutions.com.au/water
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Trinity
College

   Visit our website to watch us in action

2022 Scholarships Now Open
Visit our website for tour dates and times. Please call our  
enrolments office as bookings are essential 8522 0666.

Opportunity
ofWorlda

www.trinity.sa.edu.au

Follow us on      
@TrinityCollegeSouthAustralia

Six recent 
graduates have 

obtained an ATAR 
of 99.95.

We have an 
extensive farm, 

equestrian centre 
and environmental 

facility.

There are boundless 
opportunities  

for sport, performing 
arts, outdoor learning 

and robotics.

We have a flourishing 
Pastoral Care program 

with a focus on  
wellbeing and 

positive education.

Each year over 100 
students access external 

VET programs  
to complete qualifications 

across 25 different 
industries.

Since the inception of 
Trinity College we have 
consistently produced 

graduates in the  
Top 1% of the state.

Did you know?

We offer an 
unparalleled 

selection of subject 
choices.

We offer flexible 
and supportive 
pathways for  
all students.

http://trinity.sa.edu.au
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Check out our full range of premium pasture seed at 
www.uppermurrayseeds.com.au

Grow sow much better with
Upper Murray Seeds!

Get the best out of your pasture with our:
• Proprietary annual, Italian and

perennial grasses
• Premium lucernes and clovers
• High performance blends.

For info & advice:
Speak to Keith Lange 
Southern VIC & SA 
Area Manager on 
0428 406 464.

Not your 
average beef

AS a teacher at TAFE SA specialising in nutri-
tion and food, Sarah Popow had a keen interest 
in natural lean meat, so when her friends were 
investing in houses and property, she decided 
to try her hand at producing her own premium 
cattle.

An animal-lover at heart, Mrs Popow has 
built her entire farming strategy around giv-
ing her animals – Limousin beef cattle – a 
stress-free life, and ensuring they are naturally 
paddock-raised and ready.

Limousin – which is a French breed of cow – 
was specifically chosen thanks to its naturally 
low levels of fat, along with being known as a 
hardy breed which is largely unaffected by try-
ing weather conditions.

While using stress-free techniques is the 

WORDS & PHOTOGRAPHY LIAM PHILLIPS

Our biggest thing was that we  
wanted to make sure what we were  
doing with the cattle was marrying 
together with our land management

PHOTO: SUPPLIED

Caitlin Brook holding Caitlin Brook holding 
Bernadette, Sarah Bernadette, Sarah 

Popow, Sylvia Popow, Sylvia 
Tichborne and John Tichborne and John 

Popow with one of the Popow with one of the 
main herd’s old bulls.main herd’s old bulls.

http://uppermurrayseeds.com.au
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Sturt Highway, Barmera         8588 3155☎
HARDWAREBEECH 

Biomat & designer bark River pebbles  Pine bark 
GENERAL HARDWARE | OUTDOOR ENTERTAINMENT 

 GARDEN CENTRE | BUILDING SUPPLIES

Delivery to all Riverland Towns

Monday - Friday 8am - 5.30pm 
Saturday 8am - 4pm | Sunday 9am - 4pm

OPEN 7 DAYS A WEEK

FRIENDLY SERVICE!
BZ9509

 

Invest in Limousin genetics and take advantage of the Limousin 
Muscling Gene! This causes an increased yield, meaning Limousin 
infused cattle are highly sought after by butchers, and adds more 

weight over the scales for producers. 

 

         Kamcheyenne Limousin has both stud registered and 
commercial bulls of varying ages ready to go, starting at $2200. 

For any enquiries or to arrange a viewing, please contact Sarah on 
0402 099 106 or via our Facebook page. 

 

   

 

TS3397

ultimate handling method, Sarah 
and John Popow’s Kamcheyenne 
Limousin operates under the theory 
of ‘healthy soil and water equals 
naturally healthy cattle’ – and 
that natural, holistic approach has 
worked wonders for the quality of its 
beef.

“Our biggest thing was that we 
wanted to make sure what we were 
doing with the cattle was marrying 
together with our land manage-
ment,” Mrs Popow said.

“We’ve added nothing unnatural 
to our land, so there’s no chemicals 
or anything, it’s just pure beef.

“What we started finding pretty 
quickly was people saying to us 
how they hadn’t eaten beef in years 
because of high blood pressure or 
other health problems, but they can 
eat our beef.”

Mrs Popow firmly believes this 
is because of the breed itself and 
a result of the cattle’s upbringing, 
which includes moving the cows 
every week to ensure a variety in 
grazing and surroundings – which 
also prevents the cattle from over-
grazing a certain pasture.

To deal with weed species, Mrs 
Popow, her husband John and her 
two stud hands Caitlin and Sylvia 
work to increase the diversity of 
plant species, both as a food stock 
and to naturally compete with the 
weeds without the need for chemi-
cals.

While the original plan for the 
business was to sell stud bulls and 
females, the Kamcheyenne Limousin 
operation has become so much more 
– most notably with the addition of 

its Kamshare program.
“What we found was a lot of peo-

ple in our area had smaller acreage, 
and would say how they’re struggling 
to maintain their paddocks, or they 
have sheep they can’t control, or a 
number of issues,” Mrs Popow said.

“So, we came up with the idea that 
a lot of these properties would get 
real benefits from having a couple of 
cows – and that’s where Kamshare 
was born.

“The idea is to sell these people 
good, proven breeding cows – com-
pletely bucket-trained and people-
friendly – and instead of having 20 
sheep running around making life 
difficult, they can have two cows that 
do the same thing.

“Since they’re herd animals and 
form real, strong friendships, we are 
very strict on people having to take 
two, and we will pick two that we 
know get along well.”

As part of Kamshare, 
Kamcheyenne Limousin offers 24/7 
support to anyone who purchases a 
pair of cows, and also offers market 
value to buy back any calves which 
go back into the main herd.

Limousin cows are naturally long-
lived and can breed up to almost 20 
years of age. 

They live into their 30s, so if there 
is a situation where an animal is no 
longer viable for breeding or meat 
production, people are now able to 
purchase it as a pet.

The meat sales are the last part of 
the business, and is a tender topic of 
Mrs Popow, who makes the trip with 
her animals once per month to make 
sure they are as comfortable as pos-

sible until their time comes.
Kamcheyenne Limousin beef is 

sold in small amounts, and only at 
the One Tree Hill General Store, or 
larger quantities can be ordered 
directly from Kamcheynne Limousin 
itself.

The other place you can find the 
product is at the monthly One Tree 
Hill markets on the first Saturday of 
every month, where the Popows run 
a sausage sizzle to raise money for 
local clubs.

At these sausage sizzles, they also 
take a couple of cows down so the 

community – especially the kids – 
can interact with them and find out 
more about what they offer.

“We love the fact that we can not 
only provide for, but involve our local 
community so strongly in our stud 
and its operation,” Mrs Popow said.

“Our goal is to continue to educate 
and enthuse people to have a safer 
and more natural and fulfilling rela-
tionship with their land and cows.”

To find out more or keep updated 
with the stud’s progress, head to the 
Kamcheyenne Limousin Facebook 
page or call Sarah on 0402 099 106.

Bernadette with a young 
Limousin cow her family 

purchased as part of 
Kamcheyenne Limousin’s 

Kamshare program.  
PHOTO: supplied

https://www.thriftylink.com.au/store/barmera/
https://www.kamcheyennelimousin.com/
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Sacred Heart College is a Catholic Co-Educational School for 
Years 7 - 12 across two campuses in the Marist Tradition.  

We promote a love of learning and foster Courageous Hearts.

As a leader in Catholic education since 1897, Sacred Heart 
College empowers young people to remain true to their 

Marist values as they bravely and compassionately respond to 
the world around them.

Courageous Heart. Sacred Heart.

Marcellin Campus (Years 10 - 12)  
195 Brighton Rd, Somerton Park SA 5044    

 enquiries@shc.sa.edu.au  |  www.shc.sa.edu.au  |  (08) 8350 2500 

DISCOVER SACRED HEART

Champagnat Campus  (Years 7 - 9) 
28 Percy Ave, Mitchell Park SA 5043   
enquiries@shc.sa.edu.au  |  www.shc.sa.edu.au  |  (08) 8350 2500 
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Our goal is 
to continue 
to educate 
and enthuse 
people to  
have a safer 
and more 
natural and 
fulfilling 
relationship 
with their 
land and cows.

PHOTO: SUPPLIED

http://shc.sa.edu.au
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THE MORRISON GOVERNMENT

Just like one good innings doesn’t 
make a summer I know that one 
good season is not enough to 
make up for the damage caused 
by prolonged drought, that is why 
our Government continues to 
deliver drought support measures 
in support of Australian farmers.

FIND OUT MORE AT WWW.BUDGET.GOV.AU

TONY PASIN MP

TONY PASIN MP

FEDERAL MEMBER FOR BARKER
 Shop 5, Murray Bridge Green, Riverview Road, Murray Bridge SA 5253   

 08 8531 2466    tony.pasin.mp@aph.gov.au  tonypasin.com   TonyPasinMP

Authorised by Tony Pasin MP, Liberal Party of Australia, Shop 5, Murray Bridge Green, Riverview Road, Murray Bridge SA 5253.

DROUGHT SUPPORT  
PROGRAMS CONTINUE

“

“

http://tonypasin.com
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Resilient farmers still shining bright

ONE of the most enjoyable mornings I have 
spent over the last few months was with farm-
ers from the Northern Mallee at the Brown’s 
Well Crop Competition.

Having faced two of the toughest years in 
living memory, farmers throughout the Mallee 
could be excused if the passion for their craft 
had waned, but that was not what I experi-
enced, instead I watched as passionate, resil-
ient and innovative farmers showcase what 
a good season combined with their expertise 
could achieve.

But, just like one good innings doesn’t make 
a summer, I know that one good season is not 
enough to make up for the damage caused 
by prolonged drought and that is why our 
Government continues to deliver drought sup-
port measures in support of Australian farm-
ers.

Currently these measures include access 
to the Farm Household Allowance, support 
via the Rural Financial Counselling Service, 

the Drought Communities Small Business 
Support Program, the On-farm Emergency 
Water Infrastructure Rebate Scheme as well 
as access to finance on favourable terms via 
the Regional Investment Corporation.

I encourage your readers to ascertain 
whether they can make use of these meas-
ures. 

You may wish to approach my office or the 
rural financial counselling service for further 
information, self-assessment should be strict-
ly avoided.  

These programs operate to provide farmers 
with the financial breathing space needed to 
get through the impact of drought and prepare 
for the future.

Our Government knows the impact drought 
has had on mental health which is why we 
have partnered with organisations such 
as headspace, Lifeline and Beyond Blue to 
deliver improved mental health services in our 
regions.

For regional businesses, free, confidential 
financial counselling has been made available 
to assist farmers in making well-informed 
financial decisions.

Supporting drought-affected communities 
has been central to our response with up to $2 
million provided to each of the 180 drought-
affected councils across the nation, including 
all councils in the Riverland, Murraylands and 
Mallee. 

Importantly we have also established a $5 
billion Future Drought Fund to build a drought-
resilient Australia. 

This fund takes applications for a range of 
measures to help our farmers mitigate the 
impact of the next drought. 

In addition to support for individual farmers 
at a community level, we have injected cash 
into drought-affected rural communities with 
funding for local roads, schools, early learning 
centres and other community projects.

 The important message is that whilst the 
rain has arrived and the season looks like it 
will end well, the drought is not over until the 
financial pressures caused by it have subsided 
and as a Government, we are committed to 
ensuring that Australian farmers get the sup-
ports they need, because as I said we know 
that one innings doesn’t make a summer.

TONY PASIN

advertisement
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Call Brodie Now

8586 6008
177 Fourteenth St, Renmark

BRIGHTEN YOUR DAY 
WITH A SOLAR ARRAY
Laser Electrical Renmark
“Totally Dependable” High Quality Fully 

Installed 6.6kw 
system from

$4,990*
*conditions apply

Laser Electrical Renmark
“Totally Dependable”

Call Brodie Now 

8586 6008
177 Fourteenth St, Renmark

LIC. PGE244375

High Quality Fully 
Installed 6.6kw 

system from

$4,990*
*conditions apply

FREE 
QUOTE

100% LOCAL BUSINESS

FREE ASSESSMENT

NO HIDDEN EXTRAS

NO FINE PRINT

renmark.laserelectrical.com.au

IT took a stint at boarding school as she was 
growing up for Lameroo farmer Lou Flohr 
(pictured) to realise agriculture was where 
she wanted to be.

Lou trained in agronomy and is now work-
ing on the family farm with parents Janet 
and Gary, and partner Andy, where the Flohr’s 
manage about 4000 hectares.

She is also a Southern panel member 
for the Grains Research and Development 
Corporation.

This year the Flohr family is growing wheat, 
barley, lupins, and vetch, as well as a large 
export oaten hay program.

They also have about 1500 breeding ewes 
and a merino self-replacing flock.

Lou’s role within the business has shifted 
from paddock work to a role that is domi-
nated largely by office duties, after starting 
her own family.

“Both jobs need to be done, and are equally 
important,” she said.

“It’s been good to get a grasp of the 
accounting, payroll and HR side of the busi-
ness. 

“I have a better understanding of the busi-
ness now, but I’m looking forward to getting 
back in the truck.”

Lou said the number of women in agricul-
ture was at a steady state, although the pro-

portion of women doing agricultural degrees 
is higher than men. 

“Where do they go?,” she asked.
Lou believes the industry has to look at the 

way women are retained in the industry long 
term. 

“There is no doubt that raising a family 
results in women dropping out of the work 
force, both in the agriculture industry and the 
work force in general,” she said.

“I think as an industry we need to look 
at this, and establish strategies to attract 
women back after they have raised their 
young family.”

Lou’s role with the GRDC this year has 
been based remotely due to COVID. 

“I think working remotely presents a real 
opportunity for rural women who have young 
families,” she said. 

“Teleconferencing, while difficult at times, 
has meant that I have been able to contrib-
ute from home, without arranging childcare, 
accommodation and travel weeks in advance. 

“If this is something our industry is willing 
to continue to do, there is a real opportunity 
to attract diversity in positions of influence 
for our industry.”

Lou said that support within her town of 
Lameroo has meant more women have been 
able to work.

WORDS DEIRDRE GRAHAM PHOTOGRAPHY SUPPLIED

Focus on women 

http://renmark.laserelectrical.com.au
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“Access to five day 
a week childcare has 
been transformative 
for our town,” she 
said.

“Women tend to 
be the primary car-
egivers, so access 
to childcare means 
more women are 
able to work. 

“It has been a 
fantastic initiative 
by the Southern 
Mallee District 
Council, and it is 
benefiting our Mallee 
communities.”

Other support for 
local women in agricul-
ture comes from organi-
sations such as Women 
Together Learning (WoTL), 
that provide information, work-
shops and support.

“Women getting together is an 
important part of the picture as it 
allows peer learning and support,” Lou 
added.

Farmer

in farming

I have a better 
understanding  
of the business 
now, but I’m looking 
forward to getting 
back in the truck.

http://www.sailuntyre.eu/index.html
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33–37 O’Brien Street Mooroopna VIC 3629
Phone:  (03) 5820 5337 - Email:   sales@edp.com.au

www.edp.com.au
KEEPING AUSTRALIA MANUFACTURING

From packaging shed to the retail outlet, edp 
australia can supply everything you need.

www.edp.com.au
KEEPING AUSTRALIA MANUFACTURING

From packaging shed to the retail outlet, edp 

TOTALLY INTEGRATED PREPARATION AND PACKAGING SOLUTIONS FOR 
AUSTRALIA’S FRESH PRODUCE MARKET.

TS2715

Global demand steady 
for Australian wine

STEADY demand for Australian wine 
around the world has seen growth in 
value to all top-five export markets 
and a 4 per cent increase in overall 
value to $2.998 billion, according to 
Wine Australia’s latest Export Report.

In the 12 months ended September 
2020, the average value of Australian 
wine exports increased by 4 per cent 
to $3.89 per litre, matching the growth 
of overall value. The volume of exports 
declined slightly by 0.4 per cent to 771 
million litres (85.7 million cases).

Wine Australia CEO Andreas Clark 
said the overall value was at the high-
est level since exports reached $3 
billion in the second half of the 2007 
calendar year.

“Despite the unprecedented disrup-
tion that we’ve seen in markets around 
the world, Australian wine export vol-
ume has held reasonably steady and 
it is particularly pleasing to see both 
the overall value and the average value 
of exports growing during these chal-
lenging times,” Mr Clark said.

For the 12 months to the end of 
September 2020, the growth in value 
was predominantly driven by exports 
to the United Kingdom (UK) and main-
land China, with growth been particu-
larly strong in the final quarter of the 
12-month period.

“During the July to September 2020 
quarter, the value of exports increased 
by 23 per cent compared to the same 
period in 2019, and this comes after 
declines of 4 per cent in the April to 
June quarter and 7 per cent in the 
January to March quarter,” Mr 
Clark said.

“Throughout 
the COVID-19 
pandemic, 
there have 
been clear 
trends for 
wine con-
sumption 

emerging around the world. While pre-
miumisation has continued, there has 
also been a resurgence in commercial 
wines, and this is evident in the growth 
that we’ve seen in different price seg-
ments, where it was particularly strong 
at the low and high ends.

“Different markets have had differ-
ent trends. In markets such as the UK 
and United States of America 
(USA), growth was primarily at 
the commercial/value end, 
while 
in 

China growth for premium wines has 
remained strong this year.”

Exports in glass bottles increased 
by 2 per cent in value to $2.4 billion 
and decreased by 3 per cent in volume 
to 336 million litres (37 million 9-litre 
case equivalents).

This translated to a 5 per cent 
increase in the average value of bot-
tled exports to an equal record $7.14 
per litre, due to an increase in exports 
at the high end of the price spectrum.

Unpackaged wine exports increased 
by 13 per cent in value to $576 mil-
lion and 2 per cent in volume to 427 
million litres (47 million 9-litre case 

equivalents). The average value of 
unpackaged exports has remained 

high, increasing by 10 per cent 
to $1.35 per litre – levels not 

seen since late 2004 – due to 
the relative short supply of 
Australian wine in an already 
constrained global supply 
situation.

IN the 12 months ended September 2020, Australian exporters 
shipped wine to 117 destinations.

The most significant growth came in exports to Europe, up 16 per 
cent to $678 million and overtaking North America in value for the 
first time since 2011.

The top five destinations by value all recorded growth. 
They were:
q Mainland China, up 4 per cent to $1.2 billion
q  United States of America (USA), up 1 per cent to $439 million
q  United Kingdom, up 18 per cent to $430 million
q  Canada, up 4 per cent to $196 million, and
q  New Zealand, up 9 per cent to $103 million.

Where’s our wine going to?

Farmer

http://edp.com.au
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PHONE 8280 8231
Lot 6 Angle Vale Crescent, Burton

www.thetruckfactory.com.au | admin@thetruckfactory.com.au
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24HR VEHICLE RECOVERY
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24/7
ANYTIME, ANYWHERE!

• Truck Towing
• Truck Repairs
• Accident Recoveries

BEFORE AFTER

TS1509

http://thetruckfactory.com.au


24     Taylor Group Newspapers

With access to a wide range of 
specialist covers, MGA takes 
the confusion out of sourcing 
and comparing policies.

MGA Branches Australia wide 
www.mga.com

MGA Insurance Brokers Pty Ltd 
ABN: 29 008 096 277 AFSL: 244601

Farm • Crop • Viticulture • Horticulture 
Orchard  + many more   

Gawler: 8526 9800
Loxton: 8584 3200
Pinaroo: 0411 389 524

MGA20_24

Farmer
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This is where Rural Generations can help you!
• Succession planning options – including any government benefi ts and Farm Household Allowance.
• Business plans – focusing on current and future needs. For example can the business support another family?
• Pension and Aged Care considerations
• Understanding – How farm and non-farm assets might be distributed if conditions of ‘wills’ are exercised.
• Information and support going forward.

Succession is similar to a journey or a trip; we have a basic idea of   
where we want to go but a vague understanding of where to start

M: John 0447 787 436
W: www.ruralgen.com.au  •  E: johnwhite@ruralgen.com.au

We are farmers who 
understand Farmers.

Don’t wait, give us a call today!

TS3044

Growing 
demand for 
flower farm 

IN what has been a difficult year for most, Emma Wolters’ flower-
growing business is blooming with opportunity.

The 28-year-old has almost doubled the plantings at her Kudla 
farm in response to a sudden surge in demand from wholesal-
ers – cut off from their usual interstate or international growers 
because of the global pandemic.

“They were calling saying ‘just give us anything’,” Emma said.
“They do want local stuff and a lot more of it which is really 

exciting.”
For the past eight years Emma has been slowly re-growing 

what was once the thriving flower farm owned by her parents, 
John and Barbara Costa.

“Mum and Dad used to do it when I was younger but they just 
had a series of natural disasters – it used to be a lot of polyhous-
es and we had whirlywinds come through and just rip up all of it,” 
she said.

“That was two years in a row and then the third year they got 
flooded out, so they decided they couldn’t do it anymore.”

The flower fields had been abandoned for some 15 years when 
Emma Wolters asked to plant a patch of chrysanthemum to help 

WORDS & PHOTOGRAPHY ELLOUISE CRAWFORD

Emma Wolters with father John Costa.

http://ruralgen.com.au
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save for a house.
“From there I decided I actually really 

like this; it was really fun to see it grow and 
blossom.

“And especially with Mum and Dad, 
working with them and seeing how much 
they love the farm being in use again.”

Emma took a course in horticulture, and 
paired with the knowledge of her parent’s 
years of experience, set about making the 
business her own.

She laughs about clashing with her dad 
when it comes to deciding what varieties, 
or coloured flowers to plant. But having him 
beside her in the field has been invaluable.

“There were trees growing through 
the polyhouses, there were weeds 
everywhere, so we had to 
pretty much start again 
when I started,” she 
said.

“I started with 
three poly-
houses, and 
the next 
year put 
another 
one up 

and covered it, and then kept going, so 
it’s taken me a few years to get to this 
stage.

Preparations for Mother’s Day have 
already begun, with 10,000 chrysanthe-
mums just planted, which will produce 
well in excess of 40,000 stems. 

A house of snapdragon is growing 
to be ready in time for Valentine’s Day, 
while carnations of red, white and pink 
will be ready in time for Christmas.

On trend sweet peas are ready for the 
picking and out to delivery to several SA 
wholesalers, local market sellers, and 
direct to Barossa and Gawler Florists, 
including Gawler Flower Gallery.

“For next year I’ve actually ordered a 
lot more plants and our houses are going 
to be turned over a lot faster than what 
they would have usually been,” she said.

“Even though it’s really hard work, it is 
fun.

“It’s really cool seeing something 
grow, and something beautiful as well.”

Farmer

A house of snapdragon is 
growing to be ready in time 
for Valentine’s Day

http://commanderagquip.com.au
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We love what we do – “ helping your business grow”

Introducing Ian Mason, Sales Manager 
for Australian Frost Fans, who has hit the 
ground running since joining Australian 
Frost Fans in August. Ian has international 
sales and marketing experience with an 
excellent understanding of the ag and 
produce sectors, including nearly 4 years 
with Bailey’s Fertiliser. 
Ian’s enjoying being part of the team 
and has seen the value of Frost Fan™ 
wind machines used by growers over 

the recent spring frosts. “Preventing 
crop damage and helping your business 
grow is what gets me out of bed in the 
morning”, says Ian. “Conversely, there’s 
nothing worse than being the ‘undertaker’ 
turning up after a frost event where 
growers have no frost mitigation.”  
Ian has put together a list of reasons 
to choose Australian Frost Fans and 
why he believes growers should opt for 
FrostBoss® machines.

Ian Mason
Sales Manager

Australian Frost Fans

<<  10 reasons for choosing Australian Frost Fans >>
1. FrostBoss® Frost Fans™ 

are the most popular machine 
in Australia and New Zealand. 
FrostBoss® Frost Fans™ have 
been installed in Australia since 
the 1990’s. Manufactured in New 
Zealand, the company has a 
signifi cant research and development 
programme focused on improving 
the effi  ciency and reliability of Frost 
Fans™. This includes comparative 
testing and the use of Computational 
Fluid Dynamics (CFD) analysis 
to understand exactly how our 
FrostBoss® machines perform. 

2. Our blades set us apart™ 
When we set out to design the 
FrostBoss® composite fan blade 
we had 3 goals – low noise, 
excellent coverage and fuel 
effi  ciency. FrostBoss® composite 
fan blades are incredibly strong 
with an aerodynamic design, which 
makes the entire blade length from 
hub to tip produce a uniform wind 
momentum. This optimises the 
coverage area at an effi  cient low 
engine speed of 1750 – 1800rpm at 

which the maximum torque of the 
engine is generated.

3. Bird/vermin proof engine cabinets
The last thing you want is a machine 
fault caused by rodent damage or 
an engine fi re due to a bird’s nest. 
That’s why we designed a lockable 
engine cabinet to resist birds and 
rodents. 

4. Integral fuel tank
 FrostBoss® machines feature a 

490-litre integral diesel fuel tank. The 
integral fuel tank provides greater 
security with a lockable fuel cap and 
no readily accessible fuel lines.

5. FrostWatch™ monitoring
FrostWatch™ monitoring is a ‘must’ 
if you don’t live on-site or you’re 
running multiple fans. Alarms can 
be generated in the form of text 
messages. Frost FanTM status along 
with tower temperature, engine rpm, 
battery status, wind speed and trip 
hours are sent to your Loncel hosted 
customer-specifi c website. By far the 
majority of our customers specify 

FrostWatch™ monitoring capability 
when they purchase a FrostBoss® 
Frost Fan™.

6. We hold physical stock of 
machines and parts at all our 
Service Centres

 We don’t indent stock. That means 
shorter lead times for installation and 
highly responsive after-sales service 
and support. 

7. We’re wind machine specialists – 
it’s all we do

 We are passionate about what we 
do – providing crop security to help 
your business grow. As specialists, 
our livelihoods depend solely on 
our reputation and wind machine 
expertise. 

8. A growing network of Service 
Centres with specialist service 
trucks

 We have a growing network of 
Service Centres, each with dedicated 
and specially equipped service 
trucks. These trucks provide safe 
access to top gearboxes and fast, 

environmentally safe oil changes.

9. Frost Fan upgrades
 We service and upgrade most 

makes/models of wind machine – not 
just FrostBoss® machines. Upgrades 
and retrofi ts include the installation 
of composite blades, centrifugal 
clutches and Auto-Start™/Stop 
controllers. 

10. Return on Investment – ongoing 
frost insurance

 FrostBoss® machines provide 
aff ordable and ongoing insurance. 
‘Mother Nature’ is the biggest risk 
for Australian growers. For most 
situations, active protection against 
frost and cold injury provides 
compelling returns. The FrostBoss® 
C49 (4-blade) is the most popular 
wind machine in Australia, protecting 
a wide range of crops including 
grapes, citrus, almonds, blueberries, 
pip fruit, stone fruit and avocado. 
Run your numbers through the ROI 
calculator at www.BossTheFrost.
com.au and, if you like what you see, 
give us a call.

But don’t take our word for it (or our competitors) – read what our customers say at www.aussiefrostfans.com.au/testimonials. 
We’re also very happy to put you in touch with existing FrostBoss® customers, to help you make the right decision.
For all your Frost Fan™ requirements give Ian a call on 0448 111 384.

Ian Mason
M 0448 111 384
P 1800 797 629

E info@aussiefrostfans.com.au
W aussiefrostfans.com.au

bossthefrost.com.au

TS
33
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Growers,
don’t gamble
with frosts.
Extreme temperature  
ranges are here to stay.  
That means managing frost 
risk to avoid devastating losses.
Calculate the R.O.I. by 
installing a quiet, reliable 
and effi  cient FROSTBOSS C49.

http://bossthefrost.com.au
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Brand new homes in Nuriootpa and Tanunda, Ready for Occupation,  Retirement Living - Barossa Style.
Plan your move with the team at Tanunda Lutheran Home. They have over 60 years of experience and are
dedicated to providing the highest quality service to their Retirement Living and Assisted Care Residents.

Open for inspection by appointment and working everyday, to make your life the best it can be.
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Adrian Hoffman  
Wine Grape Council SA 

How has the season been going so far?  
The season is looking very good at this 
stage, touch wood. The rain has been coming 
through, and weed management and fungicide 
management have been a pretty hot topic, 
which is once again a good problem to have. 

Has the current rainfall been enough?  
Because of the extra moisture in spring time, 
we’re actually looking at pretty good spring 
growth for a change. There’s been good flat-
bush and bunch numbers on the vines have 

been good. Anything that was under a bit of 
stress and didn’t carry much of a crop last 
year is now carrying a nice little crop this year. 

Has the extra rain been helpful at this  

time of year?  
The rain has been really good and it’s defi-

nitely helped. Unfortunately we had a dry 
July, but August was close to average 

and October was above average, which 
has really set us up well. Every time a 

change came through in the last few 
years we would get nothing out of 
it, now we’re getting 3 to 4mm out 
each change which just takes a bit 
of the pressure off. 

How important will spraying crops 
for potential disease be this season?   

We’ve been trying to keep ahead of 
it (and) most people have increased 

their spray programs to make sure they 
can manage any potential threats of dis-

ease. Most people have offered to make sure 
they have good slashing regimes, and at the 
moment we’re going through taking all the 
weed heads off rye and barley grass to reduce 
the seed population for the next year.  

Is there optimism among Barossa grape grow-
ers?  
We’ve got shoots that are about 30cm or more 
now, so you can see the crop rating for the 
coming season and that’s looking very prom-
ising. I think there’s an air of optimism at the 
moment and hopefully we get a bit more rain… 
that will keep everything ticking along quite 
positively. 

Any advice for fellow growers in the area?  
Make sure you’re keeping on top of your spray 
programs and keep in contact with your local 
chemical supplier, because there could be 
issues – if disease pressure becomes higher – 
that chemicals may come into short supply. 

Brendan Sidhu  
Australian Nut Industry  

Council chairman 

What stage of the season are you in?  
We’re getting towards the end of the fertiga-
tion season and the pre-harvest. We are trying 
to manage our trees with irrigation and the 
last of the fertiliser. We are also focusing on 
disease management and trying to keep our 
crop and maximise our yield, and we will start 
preparations for harvest in the next few weeks. 

How is this year’s crop shaping up?  
We’re very happy with it. There’s definitely 
good potential for good yields on our property, 

and most of the properties I’ve seen around 
the Riverland look very good. It’s in part 
because of the rainfall and also just because 
of the season I think. The pollination was obvi-
ously good, although there were a few chal-
lenges there with the rain but they obviously 
got out and did their job. Some of our areas 

were frosted last year, so they’ve come back 
pretty hard but crops I’ve seen all over the 

place look good.

Has there been problems with disease?  
We’re starting to see some rust in some 

areas. We have to be careful with that 
because if we don’t get on top of it 
you can get defoliation on the trees. 
We like to start winding down our 
nitrogen at this time of year to try 
and avoid hull rot, because we think 
hull rot comes on with hull split and 

high nitrogen levels in the hull. We’ve 
just finished all our nitrogen, we’re 

just finishing off our potassium now. 
It’s important that we keep on top of the 

water to make sure we get good nut fill.

What are the main challenges?  
Trying to finish your nitrogen so you minimise 
the potential for hull rot later in the season 
will be critical. Obviously, we are doing a lot of 
insect monitoring for carob moth, but those 
numbers seem to be down this year which is 

good. Hopefully most people are continuing 
with their hygiene practices and cleaning up 
their old nuts.

INDUSTRY   
EXPERT UPDATE

Journalist Hugh Schuitemaker spoke with key Riverland, Lower North and Mallee 
agricultural industry figures to gain an insight into their respective seasons.   

“We like to start winding 
down our nitrogen at this 
time of year to try and avoid 
hull rot, because we think 
hull rot comes on with hull 
split and high nitrogen levels 
in the hull. ”

“Obviously, we are doing 
a lot of insect monitoring 
for carob moth, but those 
numbers seem to be down 
this year which is good.”

“We’ve got shoots that are 
about 30cm or more now, 
so you can see the crop 
rating for the coming season 
and that’s looking very 
promising. ”

“There’s been good flatbush 
and bunch numbers on the 
vines have been good.  ”

“There’s definitely good 
potential for good yields on 
our property.”

http://www.retirementlivingbarossa.com.au
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MAKE  
MY DAY!
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Transport Equipment

SEE US FOR ALL YOUR TRUCK  
AND TRAILER SERVICING AND  
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We manufacture, modify,  
repair and service all road transport 

equipment with close attention to 
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17072 Sturt Highway, Cobdogla •  85887380  •  www.morellis.com.au
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Sean Cole  
CCW chief executive officer 

Have vines been healthy through the early part 
of the growing season in the Riverland?  
Vines throughout the Riverland are gener-
ally in excellent condition. While the start 
to the season has been relatively cool and 
wetter than average, these conditions have 
favoured strong and healthy shoot growth, 
and canopies for most varieties are now fully 
developed.  
So far, no major disease infections have 
occurred or yet apparent.  

Has recent rainfall been a boost heading into 
Summer?  
The rain during the spring has been both a 
blessing and a curse. After the very dry winter 
it was great to get some rain, for many rea-
sons, and not just for grape growers.  
The rains have been widespread, including the 
catchment areas of the Murray Darling basin. 
The rains have promoted excellent growth in 
the early part of this season and have helped 
leach salts accumulated in the vine rootzone 
after a number of dry seasons.  
The potential downside of a wet season is 
the increased disease pressure. Most of our 
major diseases are favoured by wet and moist 
conditions.  
The frequent rain events have also caused 
some difficulty in maintaining regular spray 
programs, promoted luxurious weed growth, 
and increased chemical costs for crop protec-
tion and weed control.  
Insect pests have also flourished in the wetter 
conditions of this season but fortunately, so 
have the natural beneficial predators of these 

pests. 
How important is the spraying of vines for dis-

ease etc at this stage of the season?  
Spraying the vines through spring and 

early summer is one of the most critical 
operations conducted in the vineyard. 

If the vines are not sprayed regularly, 
powdery mildew infections will 
occur in every season. In a wet sea-
son such as this, the wet weather 
diseases such as downy mildew 
and bunch rots can become estab-
lished unless protective sprays are 

applied. 

What factors are important to ensuring 
a healthy vine and grape development 

over the next few months?   
The most important operation in the vineyard 
in the Riverland is irrigation. The Riverland has 
a generally hot and dry climate, and vines for 
most of the season are totally dependent on 
the water applied by irrigation.  
If insufficient water is applied to meet vine 
requirements, the consequences will be small-
er crops though poor fruit set and smaller 
berries, greater exposure of fruit to sunburn, 
slower grape ripening and more grape shrivel 
etc.  
With the increasing number of heatwaves we 
now experience in each season, good irrigation 
management is more important than ever to 
produce commercial crop levels of good qual-
ity fruit. Another important factor is adequate 
nutrition.

Any major challenges growers are facing 
heading into 2021?  
Growers will face the usual challenges of 
every season including control of pests and 
diseases, the threat of frost and hail events, 
managing vines during heatwaves, ripening a 
commercial crop and getting the crop into the 
winery in a timely manner.  
The major challenge of 2020/21 could be a 
continuation of the wetter and more humid 
conditions we have experienced so far this 
season.  
The Bureau of Meteorology December to 
February rainfall outlook shows a 65 to 70 per 
cent chance of exceeding median rainfall. Wet 
weather between now and harvest increases 
the risk of the development of bunch rots, and 
during vintage, rain can cause disruption to 
intake schedules.

Any advice for growers in the region?  
Maintain crop protection measures against 
pests and diseases, but, as usual, the most 
important advice would be to ensure suffi-
cient water is applied to the vines, particularly 
before and during heatwaves.

Jed Puckridge  
Nutrien Ag Solutions  
Wool Area Manager 

Is there confidence among wool producers 
right now?  
Talking to wool producers recently, I think 
there is more optimism – albeit cautious – 
regarding future wool markets.  
Late last month we saw an increase in 
demand from wool processors in countries 
other than China. 
Confidence among wool producers increased 
once we saw increased competition, however, 
the wildly fluctuating market from week-to-
week and in some cases day-to-day reminds 
us that it is still very volatile.

What challenges are wool producers facing at 
the moment?  
Wool producers are facing several challenges 
at the moment. At the top of the list would be 
harvesting this season’s wool clip.  
Availability of shearers and skilled shed staff 
has become an increasing issue as shearing 
contractors scramble to get as many hands-
on-deck as possible.  
New Zealand supplies many shearers and 
shed staff to Australia during this period (and) 
this workforce has not been able to travel 

across this year due to Covid-19 restrictions. 
It has pushed back many shearing dates four 

to six weeks.  
To their credit many shearers are work-

ing six to seven days a week to get this 
season’s clip harvested before grass 

seeds and flies become an issue for 
graziers.  
Because shearers are busy with 
shearing work, this has left many 
wool producers no other option but 
to crutch sheep themselves.

Has COVID-19 affected wool 
exports? 

Consumer confidence is still low 
across the globe. Wool is a luxury item 

and at the moment most people are making 
do with what they have and only cautiously 
spending money on their living costs. 
New waves of COVID-19 across Europe and 
North America are going to delay recovery of 
apparel demand in these regions, impacting 
directly on the export market for mills in China, 
putting a limit on the recovery we will see in 
the greasy market for the time being.  
Keeping that in mind there is a strong feeling 

that the medium to long term outlook for wool 
is strong.  
This is supported by growing demand with 
more consumers looking to purchase natural 
fibres and coinciding with historically low sup-
ply, which should overall be supportive.

Any advice for wool producers? 
Keeping in mind the general sentiment on the 
outlook for wool is that there is potentially 
more upside than down for the next six to 12 
months, my advice is to speak to your local 
wool representative to come up with a mar-
keting plan that suits your business model, 
or speak to a Nutrien Wool Risk Manager in 
which you can find all the contact details at 
www.nutrienagsolutions.com.au/wool. 

“Consumer confidence is still 
low across the globe.”

mailto:sunlandsservicecentre%40bigpond.com?subject=
http://morellis.com.au
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www.coopersfarmsupplies.com.au
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Manufacturer and supplier  
of custom made  

Cattle and Sheep Yards.  

Call Trevor Pomery  
for your livestock handling  

requirements and  
on farm enquiries.

Trevor Pomery
0488 083 344

trevor@nortonlhs.com.au

www.nortonlhs.com.au

Matching your needs with unmatched performance in... 

LIVESTOCK & FARM SUPPLIES

John Lush  
Mallala dryland farmer,  

Adelaide plains councillor 

How important has recent rainfall been at this 
stage of the season? 
We’ve had a really good finish to the season. 
We didn’t think it would ever rain again, and 
then it didn’t stop. Like a lot of places we’ve 
had a good finish, with mostly cool weather 
and a lot of rain. The good finish has really put 
the icing on the cake for this year.  
July was terrible and we were starting to think 
‘here we go again’, but the really good spring 
rains we’ve had have made a lot of difference.  
Canola, beans and lentils were exceptional and 
the wheat might be slightly above average. 
It all looks very good, and the price of canola 
and lentils in particular is really good. So the 
yields will be good and the prices will be good, 
so in the end it should be quite a good finan-
cial result – which we need after the last two 
years. 

Have you looked at the possibility of planting 
GM varieties next year?  
We’re certainly evaluating GM varieties, how 
they will fit into our rotation and where we 
need to grow them for better weed control. We 
won’t be going into GM wholesale, but we’ll 
certainly use it as another tool in our toolbox.  
We’ll only use tools such as Round-up in 
the right place and in the right rotation, in 
the same way we use other chemicals. We 

always rotate our herbicides to avoid herbi-
cide resistance. If we’re using GM canola 

that’s Round-up ready, we’ll certainly be 
considering that in the context of all the 

other things we do. 
The livestock people are (also) 
pretty keen on GM pasture species, 
because there are some new GM rye 
grass species that will grow a lot 
more feed. If we can have pasture 
species with a lot more biomass 
production, we’ll be able to run more 

livestock per hectare and that will be 
a good result. 

Do you think any other improvements/
changes are needed in the industry?  

I think we need to be abreast of all things that 
are happening in the other major producing 
countries across the world, keep an eye on 
their technological developments. We need to 
be up to speed – or ahead if we can – with all 
the latest developments, plant breeding tech-
niques and varieties, so we know we can com-
pete with the rest of the world’s farmers. 

I remember talking to one of our major wheat 
buyers out of Indonesia years ago and he said 
the price sensitivity was less than a dollar per 
tonne. If they can save one or two dollars per 
tonne, they’ll go somewhere else other than 
Australia if they need to. The efficiency of 
production and how that relates to what we 
can afford to sell our grain for is critical for our 
ultimate survival. 

Are other farmers in the area also optimistic at 
the moment? 
When it started raining, the change even in 
my own attitude was huge. After the last two 
years that were dry, when it turned around and 
finally started to rain you thought ‘wow’. All of 
a sudden you start thinking about what you’ll 
need to develop in the future to take your farm 
to the next level. 

Advice for fellow growers?  
Evaluate the new varieties and see how they 
relate to your own farm. Look at the NVT 
results and work out how that will apply to 
your own farm, because every farm is differ-
ent. Just because it works for me in Mallala, 
doesn’t mean it will work for someone at 
Lameroo or Alawoona. You’ve got to do back-
ground on the soil and fertility, then relate that 
to the new varieties to make sure they suit 
your property. 

Mark Doecke   
Citrus SA chair 

Has it been a successful end to the citrus har-
vest for Riverland growers?  
The citrus season has been very successful 
this year. As we wind down with the last cou-
ple varieties, price and quality are among the 
best we have seen.

What varieties etc. were most popular this 
year?  
All varieties have been popular largely due to 
the consumer looking for foods that give the 
most benefit in combating cold and flu.  

Oranges through the season, from M7 in May 
to late navels in October, were all well received 
and as always mandarins were popular.

What were the main challenges growers had to 

deal with this season?  
The main challenges this season were very 

low temperatures early in winter, result-
ing in some minor damage from frost, 

to the availability of labour across the 
industry.  

The Australian Government decided 
early to support workers with 
finance (payments) so very few 
Australians sought work in the 
citrus season

What steps does the industry need 
to take to prepare for next year?  

Already Citrus SA is liaising with the 
State Government to ensure workers 

are available for next season.  
Making it more streamlined for Pacific 

Islanders to enter the country is probably 
the area we think could give the best result for 
numbers of workers.

Will it be difficult bringing workers to the 
Riverland next year?  
Hopefully both levels of Government realise 
that our industry and most horticulture indus-

tries can’t rely on Australian labour and we 
need overseas people to make up the short 
fall.  
So we look forward to working with 
Government to access overseas labour.

Advice for fellow growers?  
Congratulations to Riverland growers for pro-

ducing the best quality fruit in the world and 
now we have to do it all again. Keep up the 
good work as we face the next set of chal-
lenges.

INDUSTRY  EXPERT UPDATE

“Congratulations to Riverland 
growers for producing the 
best quality fruit in the world 
and now we have to do it all 
again.”

“We look forward to working 
with Government to access 
overseas labour.”

“All varieties have been 
popular largely due to the 
consumer looking for foods 
that give the most benefit in 
combating cold and flu. ”

http://nortonlhs.com.au
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KOCH  CONTRACTORSkochcontracting.com.au

Inquiries phone Rash Koch 0428 839886 

admin@kochcontracting.com.au 

Koch Contracting - The Name You Can Trust

Completed Job

Cat - challenger 5 tyne Deep Ripper

LZ12892

Completed Job

Spreader placing compost and maure into the soil near the drip line mainly in almond orchards. Also a general spreader 
used in vineyards or citrus orchards. Two machines available with variable rate, and onboard weight scales.

Caterpillar 110hp tracked skid steer attached with a hedger. 
Capable of hedging tops, slides and skirting.  
Machine also couples up to a FAE Mulcher.Afron Dual Hedger

Single ripper - optional to have delving plate 
with depth to 1 meter

Deep Till Inclusion of manures etc. Large coulters to 
cut roots. Ripping down to 650mm deep.

http://kochcontracting.com.au
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Farmers given 
GM choice in 2021
FARMERS across mainland South 
Australia will have the choice to 
grow Genetically Modified (GM) 
food crops in time for the 2021 grain 
season with no councils approved to 
operate as a GM-free area.

The GM moratorium was lifted 
for mainland South Australia in May 
this year but councils had a one-
off six-month ability to apply to be 
designated a GM crop cultivation-
free area, which 11 of the 68 Local 
Government Areas chose to do.

The independent GM Crop 
Advisory Committee assessed all 11 
applications on the merits of dem-
onstrating an economic benefit from 
remaining GM-free and provided 
advice to the State Government.

Minister for Primary Industries 
and Regional Development David 
Basham said outside of Kangaroo 
Island, there was no substantial 
evidence to justify any council area 
remaining GM-free.

“The Marshall Liberal Government 
has undertaken an exhaustive con-
sultation process on lifting the GM 

moratorium and the outcome impor-
tantly gives farmers on mainland 
South Australia the same choice as 
those across the rest of mainland 
Australia,” Mr Basham said.

“By lifting the GM moratorium 
everywhere except Kangaroo Island, 
we are backing our farmers and 
researchers to grow the state’s 
agriculture sector and create jobs.

“Under the legislation, councils 
had a once-off six-month 
opportunity to apply to remain 
GM free but under the Act passed 
by Parliament, applications could 
only be considered on trade and 
marketing grounds.”

The 11 councils who 
unsuccessfully applied to have 
local GM moratoriums were, Town 
of Gawler, Berri Barmera Council, 
Adelaide Hills Council, Alexandrina 
Council, Barossa Council, City 
of Onkaparinga, City of Playford, 
District Council of Yankalilla, Mount 
Barker District Council, City of Tea 
Tree Gully, and City of Victor Harbor.

SNAIL awareness and control 
will help growers protect the 
value of their grain and avoid 
costly delays from clogged 

headers at harvest time, according 
to the South Australian Department 
of Primary Industries and Regions’ 
research division.

Entomologist 
Kym Perry says 
understanding 
snail behaviour can 
help minimise their 
impact at harvest.

“In spring, snails 
climb plants to 
avoid heat from the 
soil,” Mr Perry said, 
whose research 
is through Grains 
Research and 
Development Corporation (GRDC) 
investment. 

“As temperatures rise, they 
increasingly 
shelter in crop 
canopies, 
sometimes 
between 
grains in 
the seed 

head, and become very difficult to 
dislodge.”

While recognising that snail 
dynamics and harvest operations are 
different on every farm, harvesting 
high-value crops or infested crops 
early is one strategy to help growers 

manage snail con-
tamination.

“Plants are more 
resilient at early 
maturity and snails 
will be easier to 
dislodge before 
temperatures peak,” 
Mr Perry said. 

Monitoring snail 
movement can also 
assist with timing 
harvest operations 
to keep snails out 

of the header.
More information on snail control 

can be found at www.grdc.com.au. 

Snail 
control to 
improve 
harvest

Farmer

mailto:kevcheri%40bigpond.com?subject=
http://dixrenmark.com.au
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CALL CHRIS WATTS ON

0408 826 932 
WWW.AGRIHAUL.COM.AU

BULK ORDERS ONLY
Manures provide a well-balanced slow release nutrition 
for all types of crops. They have a good percentage of 

Organic Carbon which most Australian soils are lacking. 
Organic Carbon is essential for holding nutrients in the soil.
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MANURE
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Email: accounts@nuleaf.net.au  
VR2265183 

Please call us for a Quote

Fresh or Composted Poultry manure

8569 8159
www.nuleaforganics.com.au

habyadmin@bigpond.com
LZ12915

10-year AG plan announced

Drought recovery on track

THE Australian Government 
has released its comprehen-
sive government Ag2030 plan 
in support of the farm indus-
try’s target of $100 billion in 
farmgate value by 2030.

Minister for Agriculture, 
Drought and Emergency 
Management David Littleproud 
(pictured) said the Budget 
underpins the focus on ensur-
ing that farmers thrive, pros-
per and create jobs in a post 
pandemic world, and lays the 
foundations for industry to 
reach its 2030 goal.

“Government and industry 
will need to be clear eyed about 
the task ahead of us, and work 

harder and smarter and adapt 
the way we do things,” he said.

“The Government has identi-
fied seven priority key areas 
of action that will support the 
industry’s vision. 

“They are: trade and exports, 
innovation and research, 
human capital, fair, strong and 
resilient supply chains, stew-
ardship, biosecurity and water 
and infrastructure.

“I am confident that if the 
government focuses our 
efforts on these priority areas, 
we can create the environment 
needed for industry to reach 
this ambitious objective.”

AGRICULTURE’s crop-led recovery from 
drought remains on track but falling pric-
es and global economic uncertainty from 
COVID-19 is forecast to temper earnings.

Australian Bureau of Agricultural 
and Resource Economics 
and Sciences’ (ABARES)
September Agriculture 
Commodities report 
released recently 
finds the gross 
value of produc-
tion is forecast to 
stay unchanged at 
$61 billion despite 
a significant 
rebound in crop 
production.

ABARES execu-
tive director Dr Steve 
Hatfield-Dodds said 
the agricultural industry 
is set up for a recovery 
after three years of drought-
affected production and is in a 
solid position to see out falling prices and 
a pandemic-induced economic downturn.

“The value of crop production is fore-
cast to increase by 17 per cent to over 
$32 billion on the back of much improved 
seasonal conditions, particularly in New 

South Wales,” he said.
“But while crop production volumes 

are forecast to grow strongly, they will be 
offset by a hit to earnings brought about 

by strong global supply and COVID-19 
induced lower prices.

“The rebuilding of herds 
and flocks will also 

begin to hit overall 
production with the 

value of livestock 
production fore-
cast to fall by 14 
per cent to $28.9 
billion.

“These devel-
opments will 
hit the sector’s 

exports sig-
nificantly, with 

falling commodity 
prices, reduced live-

stock product exports 
and grain stock rebuild-

ing expected to shave 10 per 
cent off the value of agricultural exports, 
which are forecast to fall to $43.5 billion 
in 2020–21.”

Dr Hatfield-Dodds said agriculture 
appears to be far less disrupted than 
other sectors of the economy.

AG NEWS

http://agrihaul.com.au
http://nuleaforganics.com.au
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•• Liquid & Granular applica� on  
•• Variable droplet sizes
•• Weed management
•• Small crop spraying
•• Drainage line spraying
•• Spot spraying.

with Multi  Spectral Camera
•• Plant health monitoring 

including plant size & yield poten� al
•• Weed popula� on monitoring
•• NDVI Mapping (spectral indices)
•• Fer� liser & spray applica� on maps.

County Helicopters now off er specialised drone services

including plant size & yield poten� al

XAG P30 
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Drone

Matrice 
600 

Drone 

Enquiries: William 0417 950 822



N
C1

24
38

www.countyhelicopters.com.au

STRONG rainfall across the 
Riverland, Mallee and Gawler 
area throughout spring has 
seen total levels for 2020 
come in line, or beat, long-
term averages. 

The Bureau of 
Meteorology (BoM) recorded 
33.6mm of rain in Renmark 

during September – com-
pared to an average of 
28mm for the month – and 
47.2mm last month, com-
pared to the October average 
of 28.3mm. 

BoM also recorded 
38.2mm of rain in Loxton 
during October, with just 

3.3mm throughout the same 
month in 2019. 

Loxton saw a total 
of 27.6mm of rain in 
September, largely in line 
with the month’s long-term 
average of 27.1mm. 

Lameroo received 43.6mm 
of rainfall during October 

and 45.2mm in September, 
in comparison to the 
35.2mm that fell across the 
same two-month period in 
2019. 

Reports from the Murray-
Darling Basin Authority, 
produced earlier this month, 
show total active storage 

levels (Dartmouth, Hume and 
Lake Victoria) had reached 
61 per cent capacity. 

This marked a 140GL 
increase on the previous 
week, and an increase of 
approximately 1530GL com-
pared to the same time in 
2019. 

Spring rainfall ending 2020 on high note 
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ADARTMOUTH DAM 

Current storage: 60%  
This time last month: 57% 
This time in 2019: 55% 

HUME DAM 
Current storage: 80% 
This time last month: 69% 
This time in 2019: 38%

LAKE VICTORIA  
Current storage: 92%  
This time last month: 96% 
This time in 2019: 78%

MENINDEE LAKES  
Current storage: 26% 
This time last month: 27%   
This time in 2019: 1%

RENMARK  
2020 to date: 220.8mm 
January to November 2019: 102mm 
January to November average: 228.4mm

LOXTON  
2020 to date: 238.2mm 
January to November 2019: 121.1mm 
January to November average: 247.1mm

WAIKERIE  
2020 to date: 255.6mm 
January to November 2019: 107.1mm 
January to November average: 242.1mm

LAMEROO 
2020 to date: 342.6mm 
January to November 2019: 219.2mm 
January to November average: 301.3mm 

GAWLER 
2020 to date: 315.8mm 
January to November 2019: 197.4mm 
January to November average: 385.4mm

CURRENT FLOWS  
11,900ML per day 

THIS TIME LAST MONTH  
10,900ML per day 

THIS TIME IN 2019  
8300ML per day

http://countyhelicopters.com.au
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Broker 
Insurance

Ensure your risk protection
needs are covered
With Nutrien Insurance, our broking specialists will
discuss your options and can arrange the right cover
that works for you.

NutrienAgSolutions.com.au
Nutrien Ag Solutions Limited (ABN 73 008 743 217, AR No. 275140) is an authorised representative of Marsh Advantage Insurance Pty Ltd (ACN 081 358 303, AFSL No 238369) 

and is authorised to deal in, and provide financial product advice in connection with general insurance products. Nutrien Ag Solutions also acts as a distributor of Insurance 

Australia Limited (ABN 11 000 016 722, AFSL No 227681) trading as WFI. Nutrien Ag Solutions and Marsh Advantage Insurance arrange the insurance and are not the insurer. 

This product may be issued by a range of insurers – please contact your local Nutrien Ag Solutions Insurance broker for details. If you do not wish to receive promotional 

material or mailings from us, please contact us on (03) 9209 2000 or email asklandmark@landmark.com.au.

  Farm

  Business

  Private & commercial motor

  Crop

  Stud livestock

  Home & contents and landlords

  Marine

  Aviation

  Specialist agribusiness

  Heavy Motor and Logistics

Options include but not limited to:

At Nutrien Harcourts we  
are dedicated exclusively to  
servicing real estate needs in 
Regional and Rural Australia
With a National Footprint of over 400 locations and as part 
of Nutrien Ag Solutions, the Largest Distributor of Farming 
Supplies & Fertiliser in Australia, we are well placed to offer 
real estate solutions to the rural community at both the local  
and national level.
We know property at the Local Level and can promote at a  
National Level to maximise results for you.
Don’t Hesitate – We’re having had great results in 2020 -  
Call Now and Let’s see what can be achieved.

Nutrien Harcourts Berri  (08) 8582 3155  -  RLA102485 nutrienharcourts.com.au

GUS COMBATTI 
Real Estate Specialist – All Riverland Districts
M: 0411 754 895    
E: gus.combatti@nh.com.au

Broker 
Insurance

Ensure your risk protection
needs are covered
With Nutrien Insurance, our broking specialists will
discuss your options and can arrange the right cover
that works for you.

NutrienAgSolutions.com.au
Nutrien Ag Solutions Limited (ABN 73 008 743 217, AR No. 275140) is an authorised representative of Marsh Advantage Insurance Pty Ltd (ACN 081 358 303, AFSL No 238369) 

and is authorised to deal in, and provide financial product advice in connection with general insurance products. Nutrien Ag Solutions also acts as a distributor of Insurance 

Australia Limited (ABN 11 000 016 722, AFSL No 227681) trading as WFI. Nutrien Ag Solutions and Marsh Advantage Insurance arrange the insurance and are not the insurer. 

This product may be issued by a range of insurers – please contact your local Nutrien Ag Solutions Insurance broker for details. If you do not wish to receive promotional 

material or mailings from us, please contact us on (03) 9209 2000 or email asklandmark@landmark.com.au.

  Farm

  Business

  Private & commercial motor

  Crop

  Stud livestock

  Home & contents and landlords

  Marine

  Aviation

  Specialist agribusiness

  Heavy Motor and Logistics

Options include but not limited to:

KYLIE STEPHENS   
M: 0481 786 311 - kylie.stephens@nutrien.com.au  
Account Manager – Insurance SA 
Dip Fin. Serv. (Broking) Dip (Integ Risk Management)  ANZIIF (Snr Assoc) CIP 
Nutrien Ag Solutions 
Kylie Stephens and Nutrien Ag Solutions are Authorised  
Representatives of Marsh Advantage Insurance Pty Ltd AFSL 238369

http://nutrienharcourts.com.au
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IF YOU NEED A LICENCE  WE’VE GOT THE TRAINING

ALL TRAINING CONDUCTED IN A SIMULATED WORK ENVIRONMENT

Regional Transport Training Services provides training and licensing for all classes of heavy vehicles

8562 22588562 2258 www.regtraining.com.auwww.regtraining.com.au

AVAILABLE ALL AREAS – CITB TRAINING PROVIDER TO APPROVED MEMBERS

• LR • MR • HR • HC • MC/B-Double
• TILE – Car to Semi

• Forklift • Working At HeightsWorking At Heights • Confi ned SpacesConfi ned Spaces
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INTERNATIONAL imports, higher 
Australian-wide demand, and a 
lower fruit yield has led to a “strange 
but strong” avocado season, 
according to a local grower.

Ramco Heights grower Justin 
Loffler (pictured) said while this year 
has yielded a lighter avocado crop 
than last year, the fruit picked has 
been of a larger size.

“Every season is different, but this 
year has been particularly unusual 
on the marketing side of things rath-
er than just the growing,” he said.

“COVID-19 spread before this 
year’s season started, so as grow-
ers, we were able to take in the 
impacts the virus was having on 
markets and guessed what would 
impact us personally.

“The virus delayed the 
Queensland harvest this year, and 
SA growers were happy to wait as 
we knew our crops were going to 
have a smaller yield this year than 
last.

“Personally, while we had a lighter 
crop than last season, the fruit 
we’ve yielded has been of a larger 
size. It’s been a good, stable sea-
son.”

Mr Loffler said the “strong” avo-
cado season has been helped by 
external factors.

“The market saw Chilean avo-
cados imported into Australia for 
the first time this year, which has 
thrown a spanner into the works,” 
he said.

“It has the potential to disrupt the 
Australian market, but right now, the 
demand for avocados is more than 
we are growing locally.

“The backbone of the Australian 
market is New Zealand fruit at the 

moment. But going forward, I’d like 
to see more Australian fruit in the 
market.

“Hopefully, we’ll get a big enough 
supply so we can tell people to buy 
Australian, but right now, we do 
need those imports so that the 
price doesn’t skyrocket. We 
want to see good support for 
everyone at the shops – not 
just for growers and pack-
ers, but for consumers.”

With the interna-
tional imports keeping 
avocado prices from 
reaching a premi-
um, Mr Loffler said 
the forecast for 
next season was 
“already” look-
ing positive.

“It’s been 
a strong, if 
strange, sea-
son, and next 
season is look-
ing to be the 
same, while 
hopefully being 
on the higher 
end of yields,” 
he said.

“COVID-19 has 
led to an increased 
demand for all 
produce – any fresh 
produce. During health 
scares, consumers will 
make more of an effort to eat 
healthy, which drives up the demand 
for fresh fruit and vegetables.

“I’m hoping more people will be 
mindful of their health going for-
ward when planning their meals and 
doing the grocery shopping.”

Avocados see strong 
seasons ahead

WORDS & PHOTOGRAPHY ERIN WILLIAMS

https://www.regtraining.com.au/
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Servicing all areas  Ph. 08 8262 4545 • Fx. 08 8262 4453
Email: admin@litchfieldbalancing.com.au • Dry Creek SA 5094 • ABN 83 613 360 099

INDUSTRIAL DYNAMIC BALANCING
1kg - 7 ton

• Flail Rotors • Slashers • Header Rotors • Feeders  
• Pump Impellers • Fans • Straw Thrashers

GENERAL MACHINING
• Lathe • Milling • Drilling • Welding • Robotic Plasma Cutting

• Locally owned and operated • Friendly customer service • Fast turn around time
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TRUSTED NAME IN THE INDUSTRY FOR OVER 50 YEARS

BML 
Auctions
Farm Clearing Sales
Furniture & 
Collectables
Covering All Areas

BML Auctions Eudunda
Budgie Schiller 0437 795 190
Katie Preston 0408 809 259
We Keep Your Sale Moving

Email: bmlauctions@gmail.com

Find us on 
www.farmclearingsales.com.au
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FLEXIBLE 
RELIABLE
Labour Hire

We have seasonal or 
long-term workers  

available now!

Agresolve has a 20 year
history of providing labour to 

assist Australian growers 
ensure their produce gets 

to market on time.
 

Our teams are proficient 
at the following tasks:
harvesting, grading, 

packing, general labouring. 

Call Tony Papageorgiou
on 0404 239 859 

PO Box 3068 Melbourne Street
North Adelaide SA 5006

www.agresolve.com.au

Farmer

http://litchfieldbalancing.com.au/
http://farmclearingsales.com.au
http://www.agresolve.com.au
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NEED MORE
POWER?

G

U
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E
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•
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Shane "Crash" Schiller,
South Australia Manager,
mob: 0400 589 467
also covering: Y.P, Mid North, Riverland, 
Murray Mallee and Western Vic.

Quentin Venning, mob: 0428 240 755, 
Eyre Peninsula

Joel Wiese, mob: 0428 820 487, 
Fleurieu Peninsula, Kangaroo Island
& South East

Craig at Rocket Repairs
24 Proper Bay Road, Port Lincoln.
mob: 0428 830 925

WHY USE DPS? 
■  Fully developed and tested for

Australian conditions
■  Best service back up and support
■  We are independent ECU Remapping 

specialists
■  Australian-wide Service - we come to you!
■  We offer a lifetime warranty on your remap
■  Fully insured 

TESTIMONIALS 
"  I knocked nearly an hour from my trips 

and gained 14% better fuel economy"

"  Now have better low down torque and it 
doesn't die on hills"

"  Now that it has been remapped I don't 
need the RPM at full noise... that saves me 
around $70 - $80 per day in fuel, which 
adds up over the course of a year" www.dieselperformancesolutions.com.au

VR4408887 

EGR & SCR SOLUTIONS

SOFTWARE HAS BEEN DEVELOPED FOR 
MOST MAKES AND MODELS, INCLUDING 
SOME TIER 4B TRACTORS

›

› IMPROVED EFFICIENCY›
MORE TORQUE› MORE POWER›

NC12379

08 9964 4636   —   sales@raycol.com.au   —   raycol.com.au

PROUDLY SUPPLYING 
AGRICULTURAL 
COMPONENTS TO 
AUSTRALIAN FARMERS 
SINCE 1975.

Choose Raycol stainless components 
when you upgrade your seeder.

NC12390

The shiraz was 
planted two years 
prior to my birth in 
1969, the same month 
Neil Armstrong 
landed on the moon

http://dieselperformancesolutions.com.au
http://raycol.com.au
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Your local Kubota dealer
Servicing the Barossa for over 20 years

OPEN Monday - Friday 8am - 5pm   |   Saturday 8.30am - 11.30am

Phone 8522 2188
338 Barossa Valley Way,

Gawler East

OPEN
Monday - Friday 8am - 5pm
Saturday 8.30am - 11.30am

Phone 8522 2188
338 Barossa Valley Way, Gawler East

Your trusted farm 
machinery dealer 

for over 40 years

NC12066-V2

www.tundarri.com.au

Eco friendly, strong and durable vineyard posts. 2-1m and 2.4m lengths. Also 
available in 1-5m and 1-8m for fencing posts.

HEAVY DUTY 
STEEL VINEYARD  
POSTS

NEW DESIGN -  
SLOT WITH CLIPS

1. Poly wire retaining clip to lock 
the wire into the slots and 
insulate + protect the wire from 
rubbing on the steel.

2. Fast wire installation , just lift 
the wire into the angled slot 
then instal the clip, no nailing or 
staples.

130 Eighteenth St Renmark  
Phone (08) 8586 6155

Phone: Barry - 0436 453 008
Kevin - 0418 840 655

sales@allsteelposts.com.au
www.allsteelposts.com.au
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Fifty years of family 
history in each bottle

A SMALL Riverland winegrower is continuing a 
five-decade family legacy while making his own 
mark on the local wine industry.

Bruce Heward (pictured), who owns Top Block 
Wines in Monash, has maintained a 51-year-old 
patch of shiraz, planted by his father John in 
1969, since he bought the property 13 years ago.

Mr Heward said the block had been worked for 
over a century since being handed out as a sol-
dier settlement after World War I.

“Before my dad bought this place in the early 
1960s, this block was owned by Roy Whitelaw 
who was a returned soldier,” he said.

“The shiraz was planted two years prior to my 
birth in 1969, the same month Neil Armstrong 
landed on the moon, and they did really well ini-
tially.

“It started off just beautiful, like everything did 
back then.

“The trellis was a T trellis, and the vines were 
hand-pruned and hand-picked, so they were just 
beautiful looking vines.

“But then you went through the crazy 90s 
where grapes were worth so much and they put 
machines through and belted the vines to bits.

“You had to have two people on top of the 
machine picking up broken canes as it went 
through and another person in the truck picking 
up sticks as it got tipped in there as well.

“Each year Dad said he wouldn’t do it again, 
but it was so much easier than employing pick-
ers.

“So, they went from being beautiful, hand-
picked and hand-pruned to getting fairly belted.”

Once Mr Heward bought the block from his 
father, he thought about removing the shiraz 
vines, but “fate” led him to keep the patch.

“No-one would buy the contract,” he said.
“CCW had contracts that were pretty good, but 

one of these harvests was rejected because of 
too much wood and junk in the harvest, which is 
fair enough, but that was almost the straw that 
broke the camel’s back because the prices were 
lousy then anyway.

“I decided I couldn’t do another year of work 
for free for these old vines, but after a while I 
calmed down a bit and decided to go one more 
year.

“There’s a bit of nostalgia to it and I’m pretty 
stubborn so I didn’t want to give it up.”

Mr Heward, with some help from his family, 
hand-prunes and hand-picks the 13 rows of shi-
raz, each about 300m long.

Some of the plants have been damaged by 
white ants, with the trunk of the plant completely 
hollowed out, but are still growing strong. 

“It’s just amazing how a 51-year-old vine can 
still produce beautiful wine with the right input,” 
he said.

“You don’t get the same tonnage as the newer 
root stock varieties but you still get a nice crop.”

Mr Heward, his wife Leah and their two 
daughters, Alessandra and Sammi, live on the 
property next to about 12 acres of grapes, with 
one hectare of vines hand-pruned and picked for 
Top Block wines.

“We were going to try and make wine and we 
thought we couldn’t compete with big wineries 
who machine-pick huge tonnages,” he said.

“We see them as a completely different cat-
egory and don’t worry about how inexpensive 
their wines are – we just try to do things from 
start to finish really carefully.

“I know there are a lot of people who won’t 
touch a $25 bottle of wine, which is fine, but 

WORDS & PHOTOGRAPHY JOSH BRINE

http://tundarri.com.au
http://allsteelposts.com.au
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HELPING YOU TO FARM SMARTER
We offer a wide range of quality manufacturers  

to give you better outcomes for your dollar

Moorundie Street, TRURO. SA. 
Ph. 08 8564 0214 
Email: sales@truroagencies.com.au 

25 Moorundie Street, TRURO SA
Ph. 08 8564 0214
Email: sales@truroagencies.com.au
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RECONDITIONED WOOL PRESS  
to suit your application and budget

 We come to you   We set up   We service and maintain Statewide

CONTINUED FROM PAGE 41
we’re not chasing that market. 
“We are trying to do something that is a bit more traditional and a bit 

more careful.”
Mr Heward said his experience working on his father’s block has helped 

him run Top Block on a small budget.
“When I grew up, there wasn’t a lot of money in grapes, so Dad had all 

these little tricks to save a few bucks here and a few bucks there, and I’ve 
remembered them all,” he said.

“Things like joining wire together without clamps and saving $2, or if 
you have a dead vine you can take a cane from the vine next to it and bury 
it underground and that will then grow into its own vine and have its own 
root system, and I’ve been doing a lot of that and it saves me $6 a vine.

“I didn’t realise at the time, but there were lots of tips and tricks that I 
picked up along the way as a kid.”

Mr Heward said recent rainfall has led to the block being “the best it’s 
looked since we’ve owned it”.

“I can’t believe the number of potential bunches there are at this stage 
– it’s just prolific,” he said.

“We do need to keep an eye on the negative impacts of the rain.
“You have to put your hand in your pocket for some pretty decent 

chemicals if downy mildew comes along.
“It’s all about having your finger on the pulse and being ready to spray. 
“The grape prices have also increased and that makes us feel like we 

can breathe a bit easier.
“I hope prices remain the same and I hope our tonnages remain the 

same, which is not huge compared to others but it’s enough to make 
some money to keep us going each year, with a bit of leftover money for a 
bit of fun.

“Dad passed away just as we were starting to think about opening the 
cellar door, but he would be interested in what I’m doing.

“He was a pretty quiet man who didn’t say too much, but I hope he’d be 
proud of where we are going.”

FOLLOWING the untimely pass-
ing of his Father, Daryl Sherwood 
and wife Kristy have made some 
adjustments to the TRURO 
AGENCIES business. 

Drive-through, under-cover 
pick-up facilities ensure prompt, 
safe service, and new phone 
and computer systems have 
enhanced the customer experi-
ence.

Servicing the Barossa Valley, 
Riverland, Mid-Murray, Light and 
South East regions, a compre-
hensive range of farm equipment, 
fencing, rural hardware, animal 
health products, feed supple-
ments and pet food are all at 
TRURO AGENCIES.

Daryl Sherwood has a pas-
sion for the business's “Shearing 
Ready Program;” a pre-season 
check of equipment and the sup-
ply of all shearing needs for the 
woolshed. With the addition of a 
new service truck and crane, on-
farm services ensure sheds will 
operate efficiently and safely.

An expanding supply chain 
including TePari, Arrowquip and 
Prattley allows TRURO AGENCIES 
to find the best possible ani-
mal handling solutions for each 
client. The Wool Press range 

includes both TPW and Macbro, 
and with the trading of recon-
ditioned presses, the business 
can always match shearing shed 
requirements with cost-effective, 
efficient equipment.

A well-equipped workshop 
reconditions and repairs wool-
press and animal handling equip-
ment. Trade-ins of wool presses 
has resulted in development of a 
“Total Reconditioning Program”, 
where each machine is assessed 
and refurbished ensuring high 
safety standards and reliability.

Managed by Kristy Sherwood, 
the shop has seen an increase in 
farm clothing and apparel, includ-
ing farm boots and kids’ high vis 
wear and much of the range will 
be included in an online conveni-
ence outlet in coming months.

TRURO AGENCIES is independ-
ent of multinational corporates 
and has a team of local knowl-
edgeable staff who can tailor 
solutions for individual farms, 
without being locked into brand 
selling. 

With the assistance of a strong 
supply chain, the second genera-
tion of Sherwood’s are looking to 
serving their loyal customer base 
for the years ahead.

advertisement

All you need at Truro Agencies

http://www.truroagencies.com.au/
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Despite the drought, hail and COVID-19
our Riverland and Mallee farmers have continued to:

Provide a reliable and renewable  
food source

Provide more than  
5,800 jobs in our region

Put $1.5 billion in to our  
States economy

Thank you to all of our primary producers! 
#Regionsmatter

BZ9535

Family, 
farming 

and fresh 
ideas

WORDS & PHOTOGRAPHY JANE KUERSCHNER

http://timwhetstone.com.au
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OVERLAND 
Corner Estate 
owner Will Swinstead 
has gone from a hectic all-
year round growing and harvest-
ing schedule to honing his craft 
to find a healthy work-life bal-
ance for his family. 

The property – based on a 
bend of the Murray River next to 
Lock 3 – is home to rolling hills 
of watermelon crops and aisles 
of wine grape vines. 

Will, wife Taylor and chil-
dren James, 9, Sophie, 7, and 
Charlotte, 16 months, call the 
river-side patch of paradise their 
home. 

The land was snapped up by 
Will’s parents in the ‘80s and 
has seen a wide-range of crops,  

 
 

including 
citrus, pumpkins, various other 
vegetables, and now watermel-
ons and grapes. 

Will says he decided to focus 
on watermelons and grapes 
because they work well together. 

“We’re trying to get a better 
balance in life and trying to do 
less better,” he explained. 

“I think it’s a better business 
for us and we’ve had a lot of 
opportunities to get bigger in 
watermelons. 

“The two crops work well 
together from a growing point 
of view. We are spraying, pick-
ing and growing all at the same 

Farmer

info@drummuster.org.au
1800 008 707

Connect with us

drumMUSTER.ChemClear

drum_MUSTER

drummuster.chemclear

drumMUSTER provides 
Australian agricultural 
and veterinary 
chemical users with a 
recycling pathway for 
eligible empty agvet 
chemical containers.

drumMUSTER is a national 
product stewardship program 
that is supported by agvet 
chemical manufacturers, industry 
stakeholders including member 
and farming associations as well as  
state and local governments.

Recycle your empty eligible agvet 
containers. Visit the drumMUSTER website 
to find the nearest collection site to you. 
Remember, every container counts.

RINSE THEM OUT

ROUND THEM UP

RUN THEM IN

drummuster.org.au

http://drummuster.org.au
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8586 6121 
shop@yatesmenswear.com.au
www.yatesmenswear.com.auu

127 Murray Avenue Renmark  MON - FRI 
9am - 5pm

SAT 9am - 2pm

recieve FREE  
bamboo socks or  
bamboo trunks! 

Purchase any
pair of work boot 

over $150

RZ9638

time, but then you do get that down time in 
the off season.”

The down time is a welcome change after 
a previous growing and harvesting schedule, 
with little break between each crop.

“It used to be we finished grapes and 
watermelons, then you’re picking pumpkins 
and storing them, then you’re packing pump-
kins, then picking oranges, then you’re back 
to planting watermelons, so it was really non-
stop,” Will said.

“And especially now with a young family, I 
think it’s really important to have some time 
to step back.”

Like anything new, trialling watermelons 
was somewhat of a risk for Will, who decided 
to start off small and see where it would take 
him. 

“One year I tried watermelons and they did 
fairly well, then the next year it developed fur-
ther,” he said. 

“Hopefully people think we supply a good 
product. 

“We’ve had bad years too, but you do  

Will, Taylor and Charlotte Will, Taylor and Charlotte 
Swinstead, 16 months.Swinstead, 16 months.

http://yatesmenswear.com.au
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The season 
got off to a 
reasonable 
start… 
planting early 
is risky with 
frosts, but 
if you get 
into it before 
Christmas 
you can do 
well.

realise that you can’t pick what year is 
going to be good, so supplying a good 
product long term becomes really 
important.

“We’ve had a lot of opportunity with 
watermelons, and as we’ve gotten 
bigger we’ve been able to go direct 
with Coles and Woolworths, which has 
been huge for us.”

Will’s watermelons will be ready for 
harvesting around mid-December, and 
he says the crop is looking positive. 

“We stagger our plantings from 
middle of August right through to 
Christmas, then we start harvesting 
from around the middle of December, 
then harvest right through until 
around April, so it’s a pretty long sea-
son,” he said.  

“The season got off to a reason-
able start… planting early is risky with 
frosts, but if you get into it before 
Christmas you can do well.”

Will says growing in the Riverland 
comes with risks, with watermelons 
vulnerable to frosts.

“You do take a big risk with frosts in 
this area,” he said.

“Watermelons hate the cold weather 
and they absolutely love the heat.”

Will began using a plastic planting 
method with his watermelons around 
10 years ago. 

“We plant everything in plastic,” he 
said. 

“And it’s drip irrigation, so using 
sub-surface drips under the ground. 

“It helps supress the weeds, saves 
the moisture, and I guess as we’ve got 
bigger it’s really hard to keep up with 
weed control unless you do something 
like this.”

Will has also embraced technology 
saying it makes sense to use any tools 
available to grow a better product.

“The way we do everything has 
changed a lot,” he said.

“From irrigation systems to moni-
toring, it’s like anything, you can get 
everything on your phone. 

“The information we get sent back 
from the irrigation system is pretty 
incredible. 

“We constantly have information 
at our disposal about high flows, low 
flows, valves on, valves off, pressure, 
temperature, there’s so much you can 
get. 

“The efficiency of it all has really 
improved. 

“I still think there’s a lot of old 
school farmers, but I think a lot of the 
young ones in the game are embrac-
ing it.” 

Will says his favourite part of being 
a grower is delivering a high-quality 

product to consumers.
“I enjoy growing the produce, seeing 

a good crop, supplying good fruit and 
hearing good feedback about Overland 
Corner watermelons,” he said.

“And growing food for people… it’s 
pretty rewarding from that point of 
view.” 

Will says while there are many 
positive aspects to being a grower, it 
doesn’t come without its significant 
challenges.

“It’s a constant balancing act and it 
takes all your energy,” he said. 

“The past 10 years it’s taken a lot of 
focus and commitment. 

“We’re at a stage now where we 
have good staff and that is key to the 
business.”

Overland Corner Estate will use up 
to 30 employees in peak harvesting 
season, while the off season is run by 
around four staff.

Will says time will tell how the 
COVID-19 situation will affect staffing 
levels for his business.

“We really rely on backpackers 
and we don’t know how we’ll go until 
December,” he said.

For now, Will’s focus will remain on 
growing fabulous produce in time for 
Christmas, while looking forward to 
some much-deserved family time. 

http://mobishear.com.au
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PICKERING TRANSPORT
RENMARK TO ADELAIDE & MELBOURNE DAILY

PH: 8586 2000 

R
Z
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Airport Road, Renmark (Old Calperum)

Servicing Renmark, Berri, Barmera, Loxton & Waikerie

Adelaide Depot: 13-21 Wilkins Rd, Gillman. Phone 8193 7400
Melbourne depot: 80 Strzelecki Ave, Sunshine Vic Phone 03 8326 6200

Barmera’s 
cherries ripe  

for the picking 
WORDS & PHOTOGRAPHY HUGH SCHUITEMAKER 

http://www.madec.edu.au
https://www.ptg.com.au/
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Providing Personalised service, quality custom made products to South Australians for over 30 years.

(08) 8582 1120  |  www.hoffysteel.com.au
1384 Old Sturt Highway, Berri
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Thinking of building a shed  
     ...call Hoffy’s Steel

Running out of room...
Need a bigger shed?
we build quality domestic, farm, industrial & commerical sheds

Call us today for a free 
no obligation quote

BLD 179804

UTILISING protective netting installed with 
grant funding has helped a local couple bring a 
unique crop to the Riverland. 

Barmera growers Peter and Ann Brooke (pic-
tured) established an organic cherry crop – and 
the business Riverland Organic Cherries – on 
their farm in 2019.

Mr Brooke said the recent installa-
tion of netting over his trees – through the 
Federal Government’s Horticultural Netting 
Infrastructure Grants promoted to local growers 
by Member for Barker Tony Pasin – would pro-
tect the cherries from harsh weather conditions 
and birds.  

“I think we were one of the first people in the 
program,” Mr Brooke said.  

“We had no idea about doing it. Because it 
cost so much we hadn’t even contemplated it. 

“Now the birds can’t eat them all. Last year 
we only picked the bottoms and didn’t pick any 
with ladders, because the birds ate all the top 
ones.

“It will stop the hail and ease the wind a bit.” 
Mr Brooke said up to 300kg of fruit per day 

could be picked from the 2000 cherry trees on 
their property. 

“They love the sun,” he said.  
“They don’t like the real hot weather because 

it can soften (the cherries) a bit.
“We had nowhere near as big a crop last year. 

It was maybe a tenth of what we have this year.” 

Last year we only picked the 
bottoms and didn’t pick any 
with ladders

Farmer

http://hoffysteel.com.au
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0423 594 118
PO Box 132, Stockwell  •  BLD 277805  •  AU42448 

admin@redtechcommercialrefrigeration.com

YOUR COMMERCIAL REFRIGERATION 
AND AIR CONDITIONING SPECIALISTS

• Coolrooms/freezer rooms • Blast chillers • Ice machines • Display fridges • Wine storage 
• Supermarket refrigeration systems • Air-conditioning

DESIGN  •  INSTALLATION  • SERVICE

www.redtechcommercialrefrigeration.com

We pride ourselves on exceptional customer service

Servicing the Lower North, Riverland and Mallee areas

TS
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Mr Brooke – who also grows sweet potatoes, 
grapes and peanuts – said minimising contact 
with ripe cherries was crucial when harvesting. 

“We never actually touch them (when picking),” 
he said. 

“They pick it by the stalk, twist it and then put 
it in the crate, so the cherry isn’t touched at all. 

“I take them down to the cool room and dump 
them in freezing water with a bit of organic disin-
fectant, because you can’t have bacteria.” 

Mr Brooke said there was high demand for 
their cherries at Adelaide supermarkets special-
ising in organics, and the weekly Farmers Market 
held at the Wayville Showgrounds. 

“We sell to two Foodlands in Adelaide at 
Pasadena and Frewville,” he said 

“They love that they are organic.” 
Mrs Brooke said freezing the cherries allowed 

her to utilise them in cooking throughout the 
year. 

“We take the (stem) off and freeze them whole, 
then anytime in the year you can put them in a 
smoothie,” Mrs Brooke said. 

“Cherry muffins are nice because you don’t 
add sugar. There’s also cherry cheesecake. 

“Just eating them straight off the tree is really 
nice.” 

Mr Brooke said Riverlanders would be invited 
to pick their own cherries at the property during 
summer. 

“They are great for picking your own,” he said. 
“The children come in and they can reach them 

on the tree. There’s millions of cherries out there.
“We only advertised it on Facebook (last year) 

and it was huge.” 
For further information and inquiries regard-

ing Riverland Organic Cherries visit the Facebook 
page (www.facebook.com/Riverland-Organic-
Cherries-106370544144752) or email (pdae-
brooke@hotmail.com). 

http://redtechcommercialrefrigeration.com
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Specialising in trench digging up to 16” wide & undervine trenching, includes 
backhoe for hard to trench jobs.

RZ9283
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Easy-to-use technology for hand-picked crops
Australian technology for Australian producers

AgPick is a highly flexible and easily implemented tool for managing farming operations. 
It allows you to:

• Record picking and outdoor operations data 
in real time

• Monitor progress from anywhere
• Adjust workflows to suit your process
• Capture weights direct from the scales for 

each picker

• Calculate daily piece rates
• Store, retrieve and report on long-term 

harvest and operational data
• Reconcile labour costs with supplier 

invoices
• Record daily on site attendance.

Get in touch   (08) 7127 1095   info@agpick.com   www.agpick.com TS
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Farmer
RIVERLAND. MALLEE. LOWER NORTH

BUSINESS 
CARDS

Morrow’s     CONCRETE AND
TILE ROOF REPAIRS

SPECIALISING IN:  
Sheds, Carports, Driveways, Paths & Footing Constructions

Contact: SHANE 0417 822 621
OR A.H. 8583 5448

PO Box 227, Monash     Lic No. R161295

BZ
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● Genuine & after market parts ● Full Servicing,  
24 hour call out ● Machining & Welding Services  
● Hydraulic & General Engineering Services  
● Now Supplying Shell Oil & Lubricants 

 ● B.S.C Bearings and Power Transmission
● Steel Sales ● Fasteners

GREGOIRE / VINESTAR / URM GRAPE HARVESTERS

487 Old Sturt Highway, Glossop
David: 0408 837 370    /     Kyle 0415 651 686

AGRICULTURAL REPAIRS      METAL FABRICATION      MACHINING      STEEL SALES

BZ
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Liquid Fertiliser Specialist 
We manufacture liquids locally

Contact Rick 0423 776 169
www.kemgro.com.au

N.P.K.       trace elements 
    seed dressings & much more

organic certified seaweed       worm juice
bio-stimulants       humic 26%       fish

LZ
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P 0407 771 720
E wyndihill@gmail.com

Steve Eckermann

V I T I C U L T U R E  S P E C I A L I S T S

• Grape Harvesting
• Vine Pruning
• Weed Spraying
• Vine Spraying

• Post Knocking
• Spreading
• Vine Removal
• Green Tipping

• Irrigation Installing
• Backhoe Hire
• Trench Digging

• Slashing

lz12125

RICK FRANKEL 
ENGINEERING

McFarlane Ave, Loxton
Phone 8584 5855

Fax 8584 5655
• Maintenance • Steel Sales

• Lathe and Milling Work • Welding
• Canveyors and Augers 

 • Irrigation pump installations
• Steel fabrication

lz12126

Loxton Wed, 9am - 2pm - 
Pinnaroo by appointment only

Phone 08 8584 5327 or 0428 778 124

Licensed Cash Buyers for Wool
For Clip Wools - Quality Wools
for Private Buying or Auction

B. S. & L. D. 
Venning

lz
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Justin & Candice Nitschke  -  Trenerry Ave, Loxton
Phone: 8584 7569, Mob: 0407 476 858

Fax: 8584 5781  -  nittrans01@bigpond.com

• Grain
• Grapes
• Fertiliser
• Bulk Products
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MOTORCYCLE
Sales, service spares and  
accessories, motorcycle  
and power equipment.

10 Bookpurnong Tce 
Loxton SA 5333
Ph: 8584 7698

Mobile: 0407 728 806
Email: admin@loxtonmcc.com.au
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ADVERTISE YOUR 
BUSINESS HERE

http://agpick.com
http://leeara@bigpond.com.au
mailto:woolstonengineering%40bigpond.com?subject=
http://kemgro.com.au/
mailto:wyndihill%40gmail.com?subject=
https://www.frankelengineering.com/
mailto:nittrans01%40bigpond.com?subject=
mailto:admin%40loxtonmcc.com.au?subject=
mailto:ads%40murraypioneer.com.au?subject=Farmer%20Business%20Cards
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http://www.emmetts.com.au
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Top performing 
varieties for the Mallee

Hammer CL Plus~   
The highest yielding AH Clearfield® wheat 
variety, sharing similar maturity, yield 
potential and adaptation with Mace~.

Ballista~  
Setting a new yield benchmark for 
the Mallee, with AH quality and a 
quick-mid maturity.

Catapult~  
Viewed as a ‘longer season’ Scepter~, 
suitable for late April/early May sowing, 
with AH quality.

Beast~ 
Our first barley variety, offering very 
high yields in the Mallee, particularly in 
stressed or tight finishing seasons.

agtbreeding.com.au

AGT147-001

Wheat

Wheat

Wheat

Barley
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http://agtbreeding.com.au

