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Glenlea Park goes from 
strength to strength
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Call Laser 

today for the 

best deal on 

solar!
Call Brodie Now

8586 6008
177 Fourteenth St, Renmark

BRIGHTEN YOUR DAY 
WITH A SOLAR ARRAY
Laser Electrical Renmark
“Totally Dependable” High Quality Fully 

Installed 6.6kw 
system from

$4,990*
*conditions apply

renmark@laserelectrical.com.au177 Fourteenth St, Renmark
88558866  66000088

 We’ve got your home  
or business covered

COUNT THE
SAVINGS

DON’T COUNT KILOWATTS

$

RZ
10

41
3-

V2

57 Renmark Ave, Renmark  |  admin@riverlandagri.com

PH: 8586 6136
ALLAN: 0499 980 148
MECHANIC: 0455 038 686

KIOTI AG TRACTORS AND UTVS
AVAILABLE AT
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WELCOME to the latest edition 
of the Taylor Group’s ever-
popular Farmer publication. 

Once again our team has 
provided extensive coverage 
of all the important primary 
industries throughout the 
Riverland, Mallee and Lower 
North areas to showcase how 
diverse, and economically vital, 
our regions are. 

As we near the end of the 
year, it’s fair to say 2021 has 
been full of challenges for South 
Australian primary producers. 

The threat of ongoing fruit fly 
outbreaks carried over from the 
previous summer, plus Covid-
19, continued to present hurdles 
in terms of labour shortages 
and the transportation of 
produce overseas. 

This was all combined with 
continual below-average rainfall 
throughout spring, however, 
October and November changed 
that trend, with two shock 
hailstorms that devastated key 
growing and farming areas. 

Once again we have used 
this publication to showcase 
the way our agriculturalists 
are persevering through these 
obstacles, beginning with the 
still-growing almond industry, 
which has again seen record-
breaking levels of international 
exports in the 2021-22 year. 

We also take a look at a family 
farm that has transitioned from 
grapes to a unique crop, and a 
Gawler-based father and son 
duo who are supplying more 
than 150 varieties of native 

plants around the state. 
Also included in this edition 

is a recap of the 2021 Brown’s 
Well Crop Competition, which 
this year marked its 50th 
anniversary, and another 
instalment of the detailed Q 
and A with numerous industry 
figureheads. 

As always, local farmers 
and growers can find details 
about all the new technological 
and mechanical benefits that 
Riverland, Mallee and Lower 
North agricultural businesses 
strive to bring to their 
customers. 

Please enjoy this edition of 
Farmer and be assured the 
publication will continue to 
reach new heights in 2022. 

The Farmer team

Welcome to this  
edition of Farmer. 

Farmer
RIVERLAND. MALLEEE. LOWER NORTH

EDITOR 
Paul Mitchell

DESIGN 
Shenaid Kenyon

ADVERTISING  
8586 8000 

ads@murraypioneer.com.au

Tony Swan  
Paul Miles 

Megan Rees  
Glenda Malinovski 

Gail Campain 
Ashlea Cole 

Georgie Myer

137

44

34

3834

21

Cover Photo:  
Deirdre Graham

 
Caption  

Peter Wallis, of Glenlea  
Park, is enjoying success this  

year, selling a number of  
high-priced rams.
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Tim Jackson

THE demand for one of the Riverland’s 
biggest exports continues to grow, as 
markets in Asia expand and Californian 
growers deal with the impacts of 
drought.

After almond exports hit record highs 
in the previous marketing year, 2021-22 

has started strong with exports for each of the first six 
months so far exceeding their 2020-21 marks, according 
to the Almond Board of Australia’s August export 
position report.

China continues to rank as the largest export market 
for Australian almonds, with a 65 per cent increase in 
tonnage from the same period last year.

Almond Board of Australia CEO Tim Jackson said the 
industry was currently working through its own “China 
Plus program”, with Australian growers expanding to 
supply a wide range of markets around the globe.

“China continues to be a lucrative market for the 
industry and fetches handsome returns due to the free 
trade agreement and the ongoing tariff measures on 
Californian almonds,” he said.

“The uncertainty around what lies ahead with 
supplying this market has prompted Australian 
exporters to spread their risk and focus on a wide range 
of other markets to reduce any perceived reliance on one 
key market.

“Imports to India are up 94 per cent on the 
same time last year and reflect the 

potential of 
the 

world’s biggest 
almond market.

“Almonds 
have been 
promoted 
as 
immunity 
boosters 
in India 
during the 
pandemic 
and sales 
of almonds 
have been at 
record levels.”

Exports to other 
emerging markets 
have also increased 
significantly, with exports to Vietnam doubling to almost 
4500 tonnes, and exports to the United Arab Emirates 
increasing fourfold to almost 2000 tonnes.

Meanwhile, the European market has shrunk slightly, 
with a 10 per cent dip in exports so far in the 2021-22 
marketing year.

Overall, Mr Jackson said worldwide demand for 
almonds, a crop that contributes more than $210m to 
the Riverland economy, was at “historically high levels”.

“The world has consumed more almonds in the past 
12 months than ever before,” he said.

“The plant-based foods phenomenon is 
reaching every corner of the globe and 

health benefits of almonds is driving 
demand.”

Despite the continued growth, 
Mr Jackson said the industry did 

face challenges with exporting.

Almonds have been promoted as immunity 
boosters in India during the pandemic and 
sales of almonds have been at record levels.

CONTINUED ON PAGE 6

World goes 
 nuts for our 

almonds
WORDS & PHOTOGRAPHY JOSH BRINE
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Grain & Livestock Handling Equipment

Little to mull over in 
the move to mulberries

WORDS & PHOTOGRAPHY ELYSE ARMANINI

FULL STORY PAGES 8-9

TS4263TS4263

This is where Rural Generations can help you!
• Succession planning options – including any government benefi ts and Farm Household Allowance.
• Business plans – focusing on current and future needs. For example can the business support another family?
• Pension and Aged Care considerations
• Understanding – How farm and non-farm assets might be distributed if conditions of ‘wills’ are exercised.
• Information and support going forward.

M: John 0447 787 436  •  W: www.ruralgen.com.au  •  E: johnwhite@ruralgen.com.au

Don’t wait, give us a call today!

Succession is similar to a journey or a trip; we have a basic idea of 
where we want to go but a vague understanding of where to start

We are farmers who 
understand Farmers.

“All 
exporters are 
experiencing hold-
ups in shipments to all 
markets due to delays in 
shipping,” he said.

“This will be an ongoing issue for the 
industry as it continues to grow and needs to 
export more product.”

The local almond industry stands to benefit 
from challenges experienced by growers in 
California – by far the largest almond-growing region 
in the world – who faced a lack of rainfall, record high 
temperatures and low water allocations.

“(Australian) exporters will continue to ship as 
much as possible and could have kernel in size 
ranges that are not readily available from the large 
drought-impacted Californian crop,” Mr Jackson said.

“The Australian almond industry has gone from 
a niche industry that has pitched itself as a counter 
seasonal supplier to California to a much larger and 
more credible alternative supply source of almonds to 
the globe all year round.

“We supply many of the same varieties as the 
Californian industry and have steadily won the 
confidence of buyers over the world for our quality 
and availability.”

Mr Jackson said almond prices had undergone 
a period of volatility and were being impacted by 
difficulties with shipping internationally.

“(Prices) recovered after hitting the lowest point in 
more than 10 years but have just softened again as 
buying activity weakened and shipping availability 

made 
prompt 

shipments impossible 
for both Australia and 

California,” he said.
“Shipping will play a key role in 

market sentiment given the delays in booking a ship 
and just how long it is taking to deliver product.

“Key selling periods in key markets could be missed 
unless long-term commitments are made by buyers.

“Weather conditions have also played a large part 
in market sentiment as California endures ongoing 
drought conditions and reduced crop expectations.

“Heavy rain in California will feed into a buyer 
narrative of increased optimism around water 
availability, but too much rain might be just as bad as 
not enough in the short term.

“The value of the Australian dollar will also play 
its part on returns, as many financial pundits had 
predicted the dollar to be above 80c by this time of 
year.

“Overall, after a very bleak outlook in the first half 
of the Australian season, the global supply-demand 
balance has started to swing back in favour of 
growers, and returns in 2022 are looking like they 
could return to long-term averages after a period of 
potential volatility.”
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Fix your 
water today 
Salinity, Scale, Iron and 
hardwater solution 

  Soften hard water for decades on $10 power yearly 
 Clear out scaled pipes, increase flows   More effective than magnets by design 
 Grow healthy plants using saline water   Healthy stock using hard water  
 No waste streams or decreases in flow 
  Used by farmers, stations, councils, mining companies 
  Scientifically tested and proven technology 
 Australian Made and Owned for 23 years 

BEFORE AFTER

www.hydrosmart.com.au Call 1300 138 223 
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The variety of mulberry grown at Nockburra 
Creek Farm is hicks fancy – an elongated, black 
berry with purple juice that stains your fingers 
– and all 52 rows of trees originated from one 
backyard tree.

“I took all the cuttings and propagated them 
myself and planted the four acres (at the top of the 
property),” Mr Szabo said.

“Then I took cuttings from those four acres and 
planted six acres down the back. The (backyard) 
tree just runs off of the overflow from the rainwater 
tank. It gets no irrigation, and no fertiliser, and it 
crops its head off.

“(Hicks fancy) is a prolific cropper, it has prolific 
growth, is really well-suited to our region and uses 
a lot less water than the vines did.”

Operating one of Australia’s only commercial 
mulberry farms can include a bit of pressure, and 
Mr Szabo said the situation was “a bit of a mixed 
blessing” as his production levels increased.

“We are at a scale now that we have to be 

approaching larger people,” he said.
“With our industry, they have to be willing to take 

a chance as much as we are. I can grow this easily, 
it’s marketing that’s the difficult part. 

“We’ve had to continually market ourselves 
and push our product. We are finally getting some 
traction with some bigger people as our production 
increases.”

Currently, the fruit is packaged into 20kg boxes, 
frozen as quickly as possible and sent away to 
various businesses to make juices, purees, gins 
and wines.

“Looking forward, we’re actually looking to do a 
bit more processing ourselves,” Mr Szabo said.

“It doesn’t make much sense to me when I could 
just puree here, pasteurise, stabilise and put it into 
whatever packaging fits into their production line.

“We really are targeting manufacturing the 
mulberry – if we can get rid of some of the 
packaging and process, we’ll do that as well.”

 Pallet PalletiserClamps Palletiser

edp.com.au

edp releases a new and exciting range of Specialist Automatic box  
and RPC/ tray Palletising machines onto the Australian Market.

With a number of installations already installed and new Palletising lines 
 pending, these automated solutions are overcoming labour shortage problems 
while greatly improving the presentation of the finished stacked pallets.

With labour shortages prevalent in most citrus regions, our specialist  
palletising solutions provide cost savings and efficiency increase gains  
which a real game changer for Australian Citrus Packing sheds.

edp australia pty ltd

sales@edp.com.au
(03) 5820 5337

With lush, green trees as far 
as the eye can see, and dark, 
sweet, zingy berries that grow 
undoubtably well in the harsh 
Riverland climate, there was 
little to mull over when a local 

grower changed from wine grapes to mulberries 
seven years ago.

For Peter Szabo (pictured), viticulturalist by 
trade and owner of Nockburra Creek Farm, cuttings 
from one backyard mulberry tree on his Kingston-
On-Murray property was all it took to change the 
entirety of his harvesting business.

In the family’s effort to fund a holiday to 
Queensland by selling mulberries over a decade 
ago, Mr Szabo realised the fruit’s value after selling 
over $4000 worth of fruit from the sole tree.

In changing his farm and harvesting process 
from six acres of chardonnay grapes to 10 acres 
of mulberries, Mr Szabo said the project was “a 

massive experiment”.
“The whole thing from the ground up was very 

nerve-wracking and I wasn’t 100 per cent sure if it 
was going to work,” he said.

“My wife kept asking me ‘are you sure we can 
harvest with machines? Are you sure that trellis 
system is going to work?’

“I said ‘I don’t know, we’ll give it a go’. It was a bit 
of a jump into the unknown.”

The “jump” proved successful when Mr Szabo 
was able to modify his grape harvester to catch the 
ripe mulberries as they fell.

“We catch all the ripe fruit and a week later we 
come back and catch all the ripe fruit again,” Mr 
Szabo said.

“We keep going over and over, with a very light 
shake, and all the ripe fruit falls off.” 

Though the yearly harvest – lasting five picks 
over a month – can be laborious, Mr Szabo said it is 

the only way.
“We will end up, hopefully, producing 50 tonnes 

of fruit here on our property, and I would hate to 
handpick that,” he laughed.

Currently, the trees produce between 20 and 25 
tonnes of fruit, with the production set to double in 
size by next year once the younger trees mature.

Normally a “massive tree”, the trellised 
mulberries needed a pruning system developed by 
Mr Szabo to get the trees back to bare bones and 
allow them to be machine harvested year after year.

“We’ve implemented our specialised pruning 
program for them ourselves,” Mr Szabo said. “It’s 
completely opposite to a normal vine prune. Once 
we finish harvesting, we will go through and prune 
everything off, right back to the branches.

“People go ‘What are you doing? You look like 
you’ve killed them’, because we just saw everything 
off and mulch it all up. That’s the only way we can 
manage it so it fits into the harvester.”

We will end up, hopefully, 
producing 50 tonnes of fruit here 
on our property, and I would hate 
to handpick that.
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Trinity
College

2022 Scholarships Now Open
Visit our website for the application forms. For College tour dates and  
times please call our enrolments office as bookings are essential 8522 0666.

Opportunity
ofWorlda

www.trinity.sa.edu.au

Follow us on      
@TrinityCollegeSouthAustralia

Six recent 
graduates have 

obtained an ATAR 
of 99.95.

We have an 
extensive farm, 

equestrian centre 
and environmental 

facility.

There are boundless 
opportunities  

for sport, performing 
arts, outdoor learning 

and robotics.

We have a flourishing 
Pastoral Care program 

with a focus on  
wellbeing and 

positive education.

Each year over 100 
students access external 

VET programs  
to complete qualifications 

across 25 different 
industries.

Since the inception of 
Trinity College we have 
consistently produced 

graduates in the  
Top 1% of the state.

Did you know?

We offer an 
unparalleled 

selection of subject 
choices.

We offer flexible 
and supportive 
pathways for  
all students.
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NEAR-capacity storage levels continue to provide water security 
for Riverland growers, however, rainfall levels in the Mallee and Lower 
North were below average during winter. 

The Bureau of Meteorology (BoM) recorded a total of 14.4mm of 
rain in Renmark throughout August, which increased to 16.8mm for 
September, however the town had only received 9mm for the whole of 
October. 

This was down on the 23.4mm seen in August of last year – and 
below the historical average for the month of 25.3mm – with 33.6mm 
also recorded last September. 

BoM also recorded 15mm of rain in Loxton during August, however 
this rose to a total of 35.4mm for September. 

In comparison, Loxton saw 31.3mm in August, and 29.3mm in 
September, of last year. 

Waikerie saw 13.8mm of rain during August, compared with a 
long-term average of 19.3mm for the month, with 17.3mm falling in 
September and 24mm during October. 

Rainfall figures of 42.2mm in August, 16.8mm in September, and 
54.6mm in the first two weeks of October, brought Gawler’s total 
rainfall so far in 2021 to 342.2mm.

This was just above the average rainfall to October of 332.9mm, 
and an increase on the 304.4mm recorded to the same day in 2020. 

Lameroo had recorded 201.6mm of rain for the year so far, marking 
a sharp drop compared to the 324.6mm seen at the same time last 
year, and down on the historical average to October of 256.8mm.

Latest reports from the Murray-Darling Basin Authority indicated 
total active storages had reached 8022GL by the end of October, or 
93 per cent capacity. 

This marked a 17 per cent increase since the beginning of August, 
and a 32 per cent increase since the same time last year.  

High storages 
making up  

for dry winter
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DARTMOUTH DAM 
Current storage: 82% 
This time last month: 79% 
This time last year: 60%

HUME DAM 
Current storage: 98% 
This time last month: 97% 
This time last year: 81% 

LAKE VICTORIA  
Current storage: 96% 
This time last month: 92% 
This time last year: 95%

MENINDEE LAKES  
Current storage: 112%  
This time last month: 111% 
This time last year: 26% 

RENMARK  
August to November 1, 2021: 40.2mm 
Rainfall to November 2020: 220.4mm 
Rainfall to November average: 211mm

LOXTON  
August to November 1, 2021:  77.8mm 
Rainfall to November 2020: 240.4mm 
Rainfall to November average: 239.4mm 

WAIKERIE  
August to November 1, 2021: 55.1mm 
Rainfall to November 2020: 255.4mm 
Rainfall to November average: 226.7mm 

LAMEROO 
August to November 1, 2021: 52.6mm 
Rainfall to November 2020: 342.6mm 
Rainfall to November average: 284.6mm 

GAWLER 
August to November 1, 2021: 92.8mm 
Rainfall to November 2020: 315.8mm 
Rainfall to November average: 357.7mm 

CURRENT FLOWS  
30,000ML PER DAY 

THIS TIME LAST MONTH  
27,900ML per day 

THIS TIME IN 2020  
9,900ML PER DAY 
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ALL TRAINING CONDUCTED IN A SIMULATED WORK ENVIRONMENT

Regional Transport Training Services 
provides training and licensing for all classes of heavy vehicles

8562 22588562 2258 www.regtraining.com.auwww.regtraining.com.au

AVAILABLE ALL AREAS – CITB TRAINING PROVIDER TO APPROVED MEMBERS

• Forklift • Working At HeightsWorking At Heights • Confi ned SpacesConfi ned Spaces
• LR • MR • HR • HC • MC/B-Double • TILE – Car to Semi

IF YOU NEED A LICENCE  WE’VE GOT THE TRAINING
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Every plant has a story
NESTLED in a small backyard in Gawler 

South is Fitzy’s Natives & Horticulture 
Services, a passion project-turned-
blossoming business.

Father-and-son duo Brett (pictured) and 
Brayden Fitzpatrick this year decided to go 
all-in on the project with goals to expand in 
the not-too-distant future.

Though the Covid-19 pandemic threw-
up a number of challenges to many, and 
the Fitzpatricks were not immune, it also 
presented an opportunity.

Having lost his job due to the pandemic, 
Brett had a lot more free time on his hands 
and decided to push in all his chips on Fitzy’s.

“I was doing everything from the laptop 

and the tablet and I basically wasn’t enjoying 
it anymore,” he said.

“I like people and I like plants…Covid-19 hit 
and it all started getting my mind going ‘what 
am I doing?’.

“I quit that job and then started thinking 
‘I am going to turn (Fitzy’s) into a job’, and 
that’s how all this has come around.”

WORDS & PHOTOGRAPHY BRENDAN SIMPKINS

CONTINUED ON PAGE 14-15

HEALTHY FIELDS. 
HEALTHY YIELDS.

From greenhouses to orchards to field crops …  
TriCal partners with you to improve soil health.  
Our customers consistently achieve increased  
crop value and reduced pest and disease issues.  
Get in touch for details on our demonstration offer.

08 8347 3838 

trical.com.au

PARTNERSHIPS

FUMIGATION

INNOVATION

UNTREATED POTATOES TREATED POTATOES

54
26

A

UNTREATED POTATOES TREATED POTATOES

TriCal Aust A4 Farmer Mag Advert 370 x 254mm_v3.indd   1TriCal Aust A4 Farmer Mag Advert 370 x 254mm_v3.indd   1 2/2/21   5:40 pm2/2/21   5:40 pm
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TA
5572148

1.6km
Range*

Wireless
Probe Alarm

Wireless
Hose Alarm

Wireless
Beam Alarm

Wireless
Motion Alarm

M
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It’s time
to trust your
engine oil

adelaideoil.com.au

“There is a story behind every plant,” Brett says.
The Fitzpatricks sell upwards of 20,000 plants a 

year from people of all works of life, from backyard 
growers to farmers, local councils and experienced 
chefs.

Brett even recently sold a couple of native 
frangipanis that will be planted along the Gawler 
railway line as part of its electrification project.

The Gawler South nursery can hold about 10,000 
plants in tube stocks and about another 15,000 at 
Port Augusta.

While currently restricted to their backyard 
operations, Brett and Brayden hope to purchase 
land, ideally around the Gawler Belt area, in order to 
expand their operations. 

Fitzy’s Natives can be found at a host of markets 
around the state, from Saddleworth in the Mid North 
to Waikerie in the Riverland.

The Gawler South nursery is open for viewing on 
weekends. For more information, head to Fitzy’s 
Natives and Horticultural Services on Facebook.

Your local Kubota dealer
Servicing the Barossa for over 20 years

OPEN Monday - Friday 8am - 5pm   |   Saturday 8.30am - 11.30am

Phone 8522 2188
338 Barossa Valley Way,

Gawler East

OPEN
Monday - Friday 8am - 5pm
Saturday 8.30am - 11.30am

Phone 8522 2188
338 Barossa Valley Way, Gawler East

Your trusted farm 
machinery dealer 

for over 40 years

www.tundarri.com.au
PM0264-V2

BML 
Auctions
Farm Clearing Sales
Furniture & 
Collectables
Covering All Areas

BML Auctions Eudunda
Budgie Schiller 0437 795 190

Katie Preston 0408 809 259
We Keep Your Sale Moving

Email: bmlauctions@gmail.com

Find us on 
www.farmclearingsales.com.au

N
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Working in the horticulture sector for pretty 
much his whole life, plants are Brett’s passion – 
something that he has instilled in Brayden.

Earlier this year Brayden left Gawler to head 
north, taking up a role with the Australian Arid 
Lands Botanic Gardens in Port Augusta West.

Specialising in dry natives, the pair collect 
cuttings from across South Australia, overseeing the 
transformation from seeds into fully fledged plants.

From emu bush to lemon myrtle, Sturt Desert 
rose to quandong, native celery and other bush 
foods, the Fitzpatricks propagate more than 150 
different varieties of native plants between the 
original Gawler South nursery and Brayden’s home 
in Port Augusta.

While there are plenty of South Australian 
natives on offer, the Fitzpatricks also grow rare and 
interstate varieties including, but not limited to, 
barbarea australis (native wintercress), a critically 
endangered species from Tasmania, and eucalyptus 
olida (strawberry gum plant) found in a restricted 
area of New South Wales.

One of the most passionate and energetic 
horticulturalists you are likely to ever meet, Brett 
can name off the top of his head not only the exact 
location of where he collected his own clippings, but 
the native habitat of most of his stock.

There is a story 
behind every plant
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Irrigation solutions for the Riverland, Barossa and Mallee. 

SA

Experienced sales and service team   |   Soil survey & land assessments   |   Irrigation design   |   Pump sales and repair  
Automation   |   Filtration   |   Fertigation   |   Stainless steel fabrication   |   Full installation team   |   Supply & install soil moisture probes     

Irrigation management consulting   |   Irrigation development planning

Your number one choice for irrigation design, supply and installation, automation, soil moisture monitoring and agronomy services

RZ
10
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RENMARK  
230 Renmark Avenue, Renmark, SA 5341
Ph: (08) 8586 6777

LAMEROO 
1 Enterprise Road, Lameroo, SA 5302  
Ph: (08) 8576 3152

WAIKERIE  
29 Smith Drive, Waikerie, SA 5330
Ph: (08) 8541 3346

NURIOOTPA 
173 Murray Street, Nuriootpa, SA 5355   
Ph: (08) 8562 4546

So I said 
‘yes’ and 
self-taught 
myself over 
that wedding 
period and 
then it all just 
bloomed and 
took off from 
there.

ON a 0.8-hectare block at Lyndoch in the 
Barossa Valley, Rob Ryan and Katie Arena (both 
pictured) have created a farm that supports 
their business, nurtures their passions and 
allows space to realise their dreams.

When the couple first set eyes on the property 
– in a then-rundown state – three years ago, 
they knew it was to be their forever home. 

However, they had no inkling of how it would 
quickly develop into the quaint, picturesque, 
and productive cut-flower operation, Lyndoch’s 
Little Flower Farm, that it is today.  

The white farmhouse sits atop a hill, 
surrounded by lawns and large shady trees, a 
ranunculus field to the north, dahlias out the 
front, and another “cutting garden” to the west.

At the centre of it all is the studio – the place 
where Katie can prepare and package her 

flowers for retail or wholesale, or for weddings, 
and where she has plans to host floristry 
workshops for the community.

The whole vision for the farm was born 
from Katie’s new-found talent and passion for 
flower-arranging, back when her business, The 
Queen’s Quarters, offered wedding furniture 
hire.

“People started asking me if I did flowers,” 
Katie said.

“So I said ‘yes’ and self-taught myself over 
that wedding period and then it all just bloomed 
and took off from there.

“I just loved it and so decided not to hire 
furniture out anymore and to just keep doing 
flowers. I was good at it, and the whole 
marketing side of growing a business is what I 
enjoy as well.”

CONTINUED ON PAGE 18

Little venture blooms into big business

0423 594 118
11a Craker Drive, Nuriootpa  •  BLD 309345  •  AU42448 

admin@redtech.net.au  •  www.redtech.net.au

YOUR COMMERCIAL REFRIGERATION 
AND AIR CONDITIONING SPECIALISTS

DESIGN  •  INSTALLATION  • SERVICE

We pride ourselves on exceptional customer service
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FARM MACHINERY FOR ALL SEASONS

Plan for summer!

Waterfind’s
Water Market News

We are an Australian owned and family 
operated business specialising in water 
brokering and consulting since 2003.

Visit us at 9 Kay Avenue 
Berri, South Australia
www.waterfind.com.au

1800 890 285

Access Waterfind’s online water market 24/7 for 
• Permanent markets
• Temporary markets
• Long Term Leasing 
• Carryover
• Forward markets

SCAN HERE

Receive complimentary water market news and insights 
personalised to your water region.

Subscribe today!

Plan for Summer

The first year the couple were living at Lyndoch, 
Katie experienced a bumper wedding season, while 
Rob worked full time as a personal trainer.

“We were just growing a few flowers, and then 
Covid-19 happened and we had eight months’ 
worth of weddings stop,” Katie said.

“We thought ‘what are we doing with our life’ 
and we ended up throwing ourselves into the farm.

“Rob grew six dahlia plants and fell in love with 
growing, and then from me not being able to get 
certain flowers from the markets we thought we 
will really give it a go and grow our own.”

One of their first projects was erecting the 
greenhouse, gifted by Katie’s uncle, where they 
trialled their first season of dahlia, and which now 
house ranunculus and stocks.

They also began developing the cutting garden 
to the west of the property.

“I am very passionate about helping out other 
florists, so we are going to hold workshops, where 
this is the garden they can cut and harvest from,” 
she said.

“I want to create a whole-day experience where 
they can see the animals, pick their own flowers, 
have a wine and some lunch and really go home 
inspired.”

Rob, who continues to run an at-home personal 
training business, while now farming full time, said 
the process had involved a lot of trial and error and 
learning off others along the way.

“We spoke to a lot of older people with growing 
experience, watched YouTube videos, and reached 
out to other farmers through Instagram,” he said.

“I had never picked up a tool, I never even used 
to mow lawns.

“…I’d like to say it has been one project at a time 
to get here but really it’s been 300 at a time.”

This past season the dahlia patch, at the front of 
the property, was home to 450 dahlias.

This season the couple are growing between 

1200 and 1500 dahlia, as well as other varieties.
Katie said they never stopped trying to learn 

more about how flower farming and floristry 
practices affect the environment and how they 
could improve their methods.

 “The first year, we weed-matted the whole 
ground with plastic – we just thought that’s what 
you do, and now we are going to trial pea straw in 
the rows instead,” she said.

“But we also use biodegradable matting that’s 
really good – it’s more expensive, but... we learn 
along the way if we can make those little changes.

“We are honest about it, we don’t say we are 
completely one way or the other, but we are 
learning.”

The couple focus on growing the varieties that 
are harder to source in South Austrlaia, and said 
a lot of their success was because of support 
from the online community, as well as the Barossa 
community.

“The locals I think appreciate seeing what’s 
going on here and they stop and take photos or 
talk the animals,” Katie said.

“…we just want to create an experience here for 
people to just relax and have a good time.”
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Permedah going 
 nuts for pistachios 

WORDS & PHOTOGRAPHY HUGH SCHUITEMAKER 
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LOCALLY owned and operated 
since its inception in 1985, 
Alpha Industries has become a 
trusted name in delivering quality 
manufacturing using entirely 
Australian BlueScope steel.

Specialising in sheds, garages, 
verandahs and the like, Alpha 
Industries’ sales manager Angela 
Datsopoulos said the company’s 
small business feel and customer 
service sets it apart.

“I think part of the appeal is 
because it’s a family run business, 

and it feels that way,” she said.

“We’re very service and price 
orientated, and we don’t tell our 
customers to just fill in some online 
form about what they want, it’s very 
personalised when you do it with us.

“I’m sure there are people out there 
who could use our services but just 
don’t know we’re here because it’s not 
like we’re the first thing popping up on 
Google, so we want people to know 
they can come to us for pretty much 
anything made out of steel.”

While Alpha Industries is more 
than equipped to handle everyday 
home jobs, Ms Datsopoulos said their 
services can scale up to much bigger 
projects as well.

“We do specialize in sheds, not just 
home sheds, but big farm sheds, and 
rural sheds,” she said.

“But then we also do your 
verandahs and carports, the nice 
curves over pools, and we do the 
individual fancier stuff that people 
want at home. 

“From that, we also do the big 
commercial sheds that people are 
putting on their businesses on 
commercial sites, and even hangars, 
so we really do have the whole range.”

Ultimately, Ms Datsopolous said 
the pride Alpha Industries takes in its 
work, and its commitment to using 
100 per cent Australian products 
means there is not much more you 
can ask for.

“We pride ourselves on only using 
Australian bluescope steel,” she said.

“Some of our competitors use a 
lot of import also, although they may 
not publicize it, but it’s a well-known 
fact. So I think people who want to 

reinvest in Australia are buying from 
us because they’re buying Australian 
steel and the money is going back to 
Australian people and employees.

“I always make the disclaimer, 
everything’s Australian except the 
screws. Absolutely everything else is 
Australian made.”

To make an enquiry, give Alpha 
Industries Cavan a call on 7088 7444, 
or head to (alphaindustries.com.au) if 
you would prefer an online quote.

Alpha Industries’ commitment 
to Australian quality 

advertisement

We’re very 
service 
and price 
orientated...

EXPLORING new opportunities in a 
growing industry is the goal of a 
local father-and-son team focused 
on a unique crop. 

Third generation Paringa-based 
growers James (pictured) and 
Theo Simpfendorfer – who operate 

Permedah Fruits with their father Martin – have 
spent the past four decades converting their 
property into a pistachio farm. 

Martin said the property, which formerly 
produced stone fruit, was initially purchased in 
1951 by his father Ernst. 

“We put irrigation pipes in, then began watering,” 
Martin said.  

“We started off with vegetables to get a bit of 
cash flow, then also apricots and peaches that we 
dried. 

“It was a lot more labour intensive everywhere. 
We grew up through the years with ways to 
improve things.

“It was my dad’s love of eating fruit which 
triggered the idea to have an orchard, so he could 
enjoy fruit year-round.” 

James said the pistachio tree – which is native 
to the Middle East – was ideal to grow in the 

Riverland’s warm and dry climate. 
“Way back in the early ’70s the CSIRO Merbein 

did some breeding with overseas pistachio 
cultivars,” James said. 

“They had a big patch with rows of trees they 
could cross-breed and try out in trials. We got 
some of the earliest rootstock and budwood from 
that. 

“They were looking for alternative crops to stone 
fruit that were suitable for this area.

“Pistachios have a very waxy and thin leaf, 
which means they don’t lose much water in the 
heat.” 

James said annual variations in weather 
conditions were a primary factor in the overall yield 
of pistachios.  

“In 2019 we aimed at three tonnes per hectare 
for our older trees, and two tonnes per hectare for 
our trees that were planted in 2010 to 2012,” he 
said.   

“Conditions weren’t quite favourable, because 
Renmark is one of the warmer areas in winter. If 
there’s not enough chill, we need to offset that. 

“We had a reasonable harvest… but then last 
year we had our biggest crop ever for the whole 
orchard.

“With good fertilising, watering and tree 
management, we’re managing to get a more 
stabilised yield.” 

James said an increasing demand for pistachios 
across Australia meant most of his crop was sold 
within the country.

“Our first crop would have been in the late ’70s 
or early ’80s, and until the number of growers in 
Australia increased, all pistachios were imported,” 
he said. 

“In Australia, the demand has always kept 
increasing and outstripped the local supply. 

“There is a good demand for locally grown, 
because it’s nice and fresh.

“Until only about two years ago Australian 
grown pistachios  were just supplying local, then 
we had a really good crop and we sold a few to 
limited markets overseas. 

James expected their youngest pistachio trees 
– planted in 2020 – would start producing nuts in 
approximately six years. 

“There are quite a few new plantings in the 
ground which will mature,” he said.  

“We’ve virtually replanted our 40 acres to 
pistachios… between us we manage with what 
we’ve got and keep up with everything.” 
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What varieties of citrus are 
currently being harvested in the 
region, and which will be ready to 
harvest over the summer?  
Most navel varieties are finished now and 
summer valencias have started. This is 
the last variety and runs through until 
February ‘22.

Are growers confident in the 
quality, and volume, of fruit at this 
stage?  
The average quality of all citrus has 
been a challenge, with two large crops 
in 2020/21 and a cool summer last year 
resulting in a big crop.

Has there been an increase in 
demand for any specific varieties 
this year?  
All varieties of Australian citrus are in 
demand as we grow the best in the world 
and can supply the northern hemisphere 
summer.

Pink flesh and easy-peel seedless 
mandarins are probably the highlight.

Is the number of available 
seasonal workers in South 
Australia still a worry for growers 
heading into 2022? 
The Pacific Labour Scheme is running 
well and we also have the ASEAN work 
visa entering the first-year trial providing 
Asian people to ease the worker supply 
shortage.

What weather conditions would be 
optimal for Riverland growers over 
the summer?   
Last year’s cooler temperatures were 
good for growing citrus but a bit more rain 
sent from above would be appreciated as 

the best quality water is rain water.

What impacts could fruit fly have 
on citrus growers this summer? 
Worst case we would endure outbreak 
conditions again, restricting movement of 
fruit and requiring transport conditions to 
be met. 

We are very hopeful that with all the work 
done in the last year, we will be on top of 
this pest by Christmas. 

Is the export market still expected 
to pose challenges next year?  
Hopefully the backlog of containers clears 
soon, as that has been the biggest single 
challenge this year, with shipping time 
doubling and a lack of staff in ports to 
handle freight. 

Our citrus is in demand and we need to 
get this perishable product through the 
supply chain efficiently.

What should growers be doing at 
this time to ensure healthy trees 
and fruit?  
Although it’s been a year full of challenges 
growers need to keep up the good work, 
prune and give lots of water and fertiliser 
to grow that good product.

What part of the season are we 
in? 
People are flat-out harvesting. It is a 
very busy time of the year. 

Growers are probably managing their 
labour crews, trying to get the best 
product they can, managing their 
markets and looking at all their different 
market options as well. 

If you’re in the export business, you’re 
starting to look at moving more export 
fruit because you’re starting to get better 
sugar in the fruit and bigger fruit as well.

Are growers happy with the 
volume and quality of fruit? 
Generally, crops are tending to be lighter 
than normal, but are consistent.

It’ll probably be a nice crop in terms of 
management because it won’t be too 
large. 

Is overall yield looking like it will 
be down then? 
I think the crop is definitely down on last 
season.

The quality will depend on the impact of 
the storms in late October. 

Then it’s just about making sure we 
can access good markets and cover 
the extra costs caused by the fruit fly 
outbreaks, and also making sure we can 
get good labour. 

Are there any potential labour 
shortages? 
There are. I was in Adelaide this time last 
year and we just couldn’t get labour on 
the orchards or in the packing sheds.

I’m hoping that’s not the case this year 
but the signs are indicating it may be. 

People are on tenterhooks about making 

sure they have a good supply of quality 
labour.

Is fruit fly expected to impact 
the movement of fruit over the 
summer? 
Given current restrictions growers have 
in terms of having to apply treatments to 
move their fruit to certain markets, it will 
depend on the markets they are trying to 
target. 

A lot of the smaller growers in our region 
target Adelaide, and it is challenging to 
get stuff to Adelaide but they are still 
getting through to there. 

We’re just making sure we maintain 
some sort of positivity in the industry 
to ensure we can get our harvest off 
without any further interruptions.

What should growers be doing to 
ensure healthy fruit and trees at 
this time of year? 
Growers are generally just making sure 
their fertiliser requirements for the crops 
coming up to harvest are in tune with 
what they’re trying to get – whether 
that’s good sugar or good size or those 
sorts of things. 

Fertiliser requirements will depend on 
the crop being harvested and when it’s 
being harvested. In terms of irrigation, 
again it depends on the harvesting stage 
and the maturity of the crop. 

It’s not just about managing a crop, 
because you may have dozens of crops 
in the orchard all at different stages of 
fertiliser requirements and irrigation.

Growers are looking at the stage of their 
crop to make sure their irrigation and 
fertiliser regimes are matching the crop 
demands to get good sugars and get 
good size.

“Hopefully the backlog of 
containers clears soon, 
as that has been the 
biggest single challenge 
this year, with shipping 
time doubling and a lack 
of staff in ports to handle 
freight. 

Jason Size 
Summerfruit Australia board member

Mark Doecke 
Citrus SA chair

Journalist Hugh Schuitemaker 
spoke with key Riverland, 
Lower North and Mallee 

agricultural industry figures 
to gain an insight into their 

respective seasons.   

INDUSTRY   
EXPERT 
UPDATE

Did you see any impacts from the hailstorm 
at the end of October?  
We probably dodged the worst of the hail. We had a 
little bit of hail damage but it wasn’t catastrophic, which 
was dead lucky because just south of us it was really 
bad. 

We had a bit of hail damage and a bit of frost damage, 
but none of it was catastrophic, so we dodged the 
worst of it. 

Are you confident in the quality of crops this 
year?  
They look pretty good. The yields are going to be really 
good, and I think the quality will be ok as well. My 
fingers are crossed. 

We haven’t got it yet, but with a bit of luck we’ll get 
most of it. The big question mark on everyone’s mind 
is when will summer kick in, and if we’ll get a lot of rain 
and thunderstorms. 

We don’t know that yet, but we’ll hope for the best. 

What would be ideal conditions for farmers 
over the summer?  
From now on we wouldn’t get any benefit out of rain. 
It would be detrimental, so we want some nice, calm 
weather that will ease us into the harvest. 

November can be pretty volatile though, so we’ll take it 
one step at a time and see what we get. 

Have new varieties led to an increase in 
yields this season?  
It’s important to grow new varieties, and we’re doing 
that. We’ve got a new wheat variety called vixen, and 
that looks pretty good. 

We’ve got some pioneer canola varieties that are 
looking pretty good as well. For a good number of years 
Australia hung back on yield potential with canola, 
compared to places like Canada. 

Now our canola breeders are starting to catch up and 
give us varieties that are more adapted to Australian 
conditions. 

The conventional varieties they’ve been breeding are 

more locally adapted to South Australian conditions, 
and they’re doing really well. I’m expecting the GM 
varieties will be another step on top of that, so the 
potential for canola is looking good. Canada has gone 
from being a major exporter of canola, to an importer, 
so that will keep canola prices where they are for a 
number of years. 

Will you expand your use of new varieties 
next season?  
I think we will. We’ll certainly be using mostly new 
varieties, so we’ll be surveying all the canola varieties 
that are available for next year and order them fairly 
soon. 

Are shipping delays due to Covid-19 causing 
challenges?  
The world is pretty unstable at the moment, so it’s 
really hard to get supplies. We’ve been keeping a lot of 
fuel on farm now, because we realised there could be a 
shortfall of fuel at any time. 

Most of our fuel arrives on ships just in time, which 
means if there’s a hiccup in the system, then we’re only 
on seven to 10 days’ supply of fuel. So that’s on a bit of 
a knife edge. 

The other problem we’ve got is getting supply of 
fertiliser. It looks like getting fertiliser will be difficult 
next year, and it will be at a really high price. 

Getting new machinery, cars, or utes has been really 
difficult as well, and container freight has gone through 
the roof. 

Some of our grain that was going out in containers is 
going to be a lot more expensive at the other end of the 
shipping line, which will probably have an impact on our 
markets. 

Any advice for farmers heading into the new 
year?  
The take home message is to plan as far ahead as 
possible. If you think you’re going to need something, 
order it now and not in six months’ time. 

If you want new varieties, then order them now. If you 
want fertiliser, you probably should have already bought 
it and be thinking about where you’re going to put it. 

WELCOME to the latest instalment of 
our regular Farmer industry experts Q 
and A. 

Once again myself, with the help 
of fellow journalist Josh Brine, have 
been fortunate enough to speak with 
the leading minds from some of South 
Australia’s most important agricultural 
industries, from the Riverland’s citrus 
and almond orchards, all the way down 
to the Barossa Valley’s vineyards and 
Mallala canola fields. 

After a long and challenging 18 
months, this instalment provides a 
picture of what long-term impacts 
Covid-19 restrictions have had on key 
aspects of business. For farmers and 
growers the worry of labour shortages, 
caused by border restrictions, is still 
hanging overhead, while transporting 
crops out of South Australia has become 
an uphill battle, due to increased 
shipping times and a high demand for 
container space. 

These challenges were only 
compounded by the October and 
November hailstorms that struck 
numerous farms and orchards in our 
regions. 

Our farmers and growers are always 
planning for the future however, and I 
hope there is some helpful advice that 
will support others through these times. 

John Lush  
Mallala dryland farmer, Adelaide Plains councillor  
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AG NEWSFarmer

Farmer confidence 
up in the (rain)clouds

SOUTH Australian farmer confidence 
has hit a 10-year high after late-season 
rains helped to strengthen hopes of an 
above-average crop for the state.

The latest Rabobank Rural Confidence 
Survey, released mid-September, found 
52 per cent of South Australian farmers 
– and 82 per cent in the grains sector – 
expect to generate increased incomes in 
2021/22 thanks to changes in seasonal 
conditions and strong prices for wheat, 
canola, lentils, lamb and beef.

The boost to farmer income will likely 
also boost investment across the state’s 
agricultural sector, with almost a third 
of farmers surveyed showing intention 
to increase investment in their farm 
businesses in the next year.

Planned investment areas include 
on-farm infrastructure, plant/machinery 
upgrades, new technologies and 
increased livestock numbers, but grain 
growers are the ones who show the 
strongest intentions to expand, with one-
in-four thinking of purchasing additional 
property in the year ahead.

Rabobank regional manager for South 
Australia, Roger Matthews, said good 
general rainfall across the state from 
late June had an impact on the upswing 
in sentiment as it showed a “significant 
departure from the past three years 
where seasonal conditions have been 
patchy”.

Survey results show farmers have 
an optimistic view on the next 12 
months, with 77 per cent citing seasonal 
conditions as the reason for the positive 
outlook.

Early-season projections from the 
Department of Primary Industries and 
Regions (PIRSA) tipped the South 
Australian winter crop to hit 7.6 million 
tonnes – the second-biggest harvest in 

five years.
“The combination of good seasonal 

conditions and prices is expected to flow 
into good returns, particularly if spring 
rains deliver decent yields,” Mr Matthews 
said. 

“With the wheat price still in the $300s 
and lentils above $1000 per tonne, it will 
set many up.”

While the grain sector holds strong 
in its expected increase in income, Mr 
Matthews said confidence has remained 
strong in beef and sheep producers also.

“It is largely a price story, with record 
beef prices and the combination of high 
sheep and improving wool prices driving 
the positive outlook for 82 per cent and 
88 per cent of beef and sheep producers, 
respectively,” he said.

While 56 per cent of beef producers 
expect business conditions to improve, 
only 27 per cent of sheep producers 
expect improvement, with the majority 
– 67 per cent – expecting the current 
conditions to continue.

Mr Matthews said one of the main 
challenges hanging over the otherwise 
positive agricultural sector outlook was 
the availability of labour, especially for 
the horticultural sector.

“The federal government’s recent 
announcement of the Ag Visa is a 
welcome step as it is something the 
industry has pushed for and recognises 
the importance of agriculture to the 
economy,” he said.

Apprehensions about labour 
availability have done little to reduce 
plans for investment in the sector, with 
29 per cent of SA farmers looking to 
increase investment and a further 65 per 
cent intending to maintain investment 
levels over the next 12 months.

Ag visa one  
step closer

THE long-awaited agricultural 
visa, in development to address 
workforce shortages, is one step 
closer to becoming a reality for 
Riverland businesses. 

The Australian Government 
made required amendments to the 
Migration Regulations 1994, to 
enable the new agricultural visa on 
September 30, but the final plan 
is still being developed in industry 
consultation.

Barker MP Tony Pasin said the 
agriculture visa would create a 
pathway to permanent residency 
for workers who will help secure the 
region’s future.

“We promised this visa and here it 
is,” Mr Pasin said.

“The creation of the ag visa under 
the Migration Regulations is a 
landmark moment for the sector and 
delivers on our promise to have it in 
place this year.

“The ag visa will be the biggest 
structural change to the agricultural 
workforce in our nation’s history and 
producers in Barker are poised to be 
able to grab the benefits with both 
hands.”

Workers are expected to arrive 
under “Phase 1” of the new scheme 

in December 2021 and March 2022; 
however, their arrival will be subject 
to quarantine arrangements and 
agreements with states/territories 
and partner countries.

“Phase 2” will see an increase in 
employer participation numbers, 
recruited workers and an expansion 
of participating countries, from April 
2022.

The visa will be structured around 
demand and supply, and available 
to skilled, semi-skilled and low-
skilled workers across a range of 
agricultural industries, including 
the meat-processing, fishery and 
forestry sectors.

“Worker restrictions have always 
been a problem, but it has been 
taken to the next level with Covid-19 
and the subsequent international 
and internal borders,” Mr Pasin said.

“We now have a visa that will 
give Barker a long-term, reliable 
workforce for our agricultural 
industries.”

Under current border restrictions, 
all incoming workers to Australian 
states and territories must undertake 
quarantine, arranged in close 
consultation with industry, state and 
territory governments, and individual 
chief health officers.

What impacts did the Barossa 
see from last month’s hailstorm?  
It was quite varied, so you’ve got some 
areas that were pretty well untouched, 
with a bit of wind damage and hail 
damage. But for growers that were hit 
hard, it’s been quite devastating. Some 
growers have lost more than 50 per cent, 
which you would say is pretty well a 100 
per cent loss. 

But they are working around it and a lot 
of growers are getting creative about 
how they are managing their vines. 
Some have gone through and done a 
bit of shoot thinning, and others have 
trimmed them back. Others have worked 
on getting wood for next year… and spur-
pruning will bounce back a little quicker. 

Different varieties reacted differently 
as well. Shiraz, which is the mainstay 
variety of the Barossa, with the slightly 
longer shoots probably got hit the 
hardest, while some varieties with 
shorter shoots fared a little better. 

Is there confidence in the quality 
of vines and buds at this stage?  
That’s most probably the disappointing 
thing about the storm, because fruiting 
and cropping levels were looking really 
good, and the vines have got really good 
growth. They started off slow because of 
the cooler September, but the vines have 
really taken off now.

It really depends on flowering. I know 
some of the earlier varieties have started 
flowering already, and that will give a 
true indication. 

What conditions would be ideal 
for Barossa growers over the 
summer?  
Just the milder conditions we’ve been 
having. A bit of rain here and there won’t 
hurt, but it’s just the wind we don’t really 

need at the moment, or a cold or hot 
snap. The Mediterranean, sitting around 
on a Sunday type weather would be 
ideal. 

Would you expect an increase in 
yield for the next vintage? 
I don’t think there’s an increase on 
yield. From a supply point of view, I 
would be encouraging grape growers to 
communicate with their wineries about 
potential fruit intake for the next season. 
That’s a big thing to look at. 

Through the recent storms in the 
Barossa there might be a bit of a price 
adjustment. 

Has Covid-19 conditions 
presented any shipping and 
transport challenges in the wine 
industry?  
All the ag suppliers are saying growers 
need to be a bit more organised now. 
You can’t just click your fingers and 
have something there. There’s always 
lag time on dripper tubing, fertiliser and 
glyphosate is running in short supply 
again. Shipping and exporting wine 
becomes a lot harder, because there’s a 
massive lag time in booking a container… 
then that container is costing you two, or 
three times more than it normally does. 

As much as we need to export more 
Australian wine, the logistics of doing 
that are a lot harder. 

How important is it for growers to 
be planning ahead for next year? 
I was one of those growers that did a 
lot of knee-jerk vineyard management, 
and that’s all gone by the wayside now. 
You need to be right on top of it. Buy the 
chemicals now and have it sitting in your 
shed, so you know it’s there when you 
want it. 

What stage of the almond 
season are we in now and how 
are crops around the Riverland 
shaping up?
We have had a fantastic bloom this 
year with ideal pollination conditions. It 
has been a great start to the 2022 crop, 
with ongoing mild conditions across all 
growing seasons. 

Currently the orchards are in the 
transition phase from nut fill to pit 
hardening. We appear to be on track 

for the record crop predicted by 
the industry. The first official crop 
estimates are due in December.

Temporary water pricing is also at 
attractive levels and is helping ease the 
cost of production for many growers.

What are some of the challenges 
facing growers at this time of 
year?
Growers are trying to keep up with their 
foliar spray programs and staying on 
top of weed management. 

It is critical at this time to maintain 
a high level of orchard hygiene to 
minimise over-wintering mummy nuts 

that have the potential to harbour pests 
and disease like carpophilus beetle and 
carob moth. 

Have you heard of many 
problems with disease?
We are fortunate to be experiencing an 
ideal build-up to the new season, but 
growers are always on the lookout for 
foliar diseases like rust. 

However, all reports are that the ideal 
spring conditions have led to a relatively 
trouble-free period.

Any advice for growers?
For those growers planning to redevelop 
orchards, it is important to liaise 
closely with their nurseries on tree 
requirements. 

There is a lengthy lead time to tree 
orders to ensure a high standard of 
trees are produced in a timely manner 
and in accordance with the ABA’s new 
Nursery Tree Standards Agreement. 

This document can be accessed via the 
Australian Almonds website.

The ABA will begin its 2021 budwood 
harvest program in November to 
meet nursery demand. The program 
has been critical in ensuring virus-
free propagation material is used by 
nurseries. 

Adrian Hoffmann  
Wine Grape Council of South Australia Chair

Tim Jackson  
Almond Board of Australia chief executive officer 

“Temporary water pricing 
is also at attractive levels 
and is helping ease the 
cost of production for 
many growers.

“The ABA will begin its 
2021 budwood harvest 
program in November to 
meet nursery demand. 

INDUSTRY   
EXPERT 
UPDATE
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SSHHEEEEPP  &&  CCAATTTTLLEE  YYAARRDDSS  --  CCRRUUSSHHEESS  &&  RRAAMMPPSS  
MMOOBBIILLEE  &&  SSTTAATTIIOONNAARRYY  HHAAYY  &&  GGRRAAIINN  FFEEEEDDEERRSS  

  HHOORRSSEE  RROOUUNNDD  YYAARRDDSS  --  CCHHOOOOKK  PPEENNSS    
GGRRIIDDSS  --  HHOORRSSEE  SSHHEELLTTEERRSS  --  RRAAIISSEEDD  DDOOGG  PPEENNSS  

Lot 30 Big Olive Grove
Tailem Bend
Ph 85723226
Todd Mobile 0409283430
rmtp@m2data.com.au

Prices Include GST

SQUARE BALE CRADLE FEEDER DUAL PURPOSE CRADLE FEEDER

Holds
1 x Large Square 
Constructed from Galv
32 NB pipe

$795

Holds Either:
2 Round Bales or
1 Large Square Bale
BEST SELLER

$995

 ROUND BALE CRADLE FEEDER WOOL BALE HOLDER

STOCKED & ON DISPLAY
TAILEM BEND 85723226

Hold Down Clamps
Made from RHS 30x30
Fully Collapsable

$180

BUY 3
$170 EA.

$395
Holds Either:
1 Round Bale or
Small Squares

RAISED DOG CAGES

Constructed 40x40 RHS.
Composite Weather Proof. 
Floor Boards.
Front & Rear Doors.
Closed in Rear Section.
Able To Move Once
Constructed. Single $1890 Double $2750

BEST ON
THE MARKET

model# DUCKS NUTS
NOW

AUSTRALIA’S

#1
BRAZZEN
DEALER

Cattle Crushes Available

www.brazzen.com.au

Arriving November 

 

 

 

HORSE PANELS & ROUND YARDS
Yard 15.5Mtr Diameter

Horse Panel 2.1 21

1Horse Gate Adjustable 2.1

KIT INCLUDES:

$2600 Gst Inc.

Yard 16.7Mtr Diameter

Horse Panel 2.1 23

1Horse Gate Adjustable 2.1

KIT INCLUDES:

 

 

$2850 Gst Inc.

Yard 20Mtr Diameter

Horse Panel 2.1 27

1Horse Gate Adjustable 2.1

KIT INCLUDES:

$3300 Gst Inc.

WITH
RIDE-THOUGH 

GATE

$200
OFF
$200
OFF

Ideal for hobby farm crush

Pins together to panels
Easy ratchet 
opening system

$1555

CATTLE HEAD BALE CATTLE RAMP 

Fully Adjustable
Treaded Floor
Sheeted half way up

$2950
SHEEP RAMPS
AVAILABLE

MOBILE SHEEP YARD PACKAGE

Mobile 3 Way V Draft                 1
7 Rail Standard Panels 3Mtr      28
Blind Panel 3Mtr                          2

PACKAGE INCLUDES

ONLY 2 PACKAGES AVAILABLE AT THIS PRICE

$7495$7495
OLD 

PRICING
SAVE $700

STANDARD CATTLE PANELS

L:2100 x H:1800

6 Rails 70x40 Oval

Uprights 50x50 RHS

C- Lugs 

Pins Included

QUALITY BUILT

2.4Mtr & 3.3Mtr Panels Available
Gates / Slide Gates Available

FROM
$149

Simple Stock Drafting Solution 
Fits Into Any C-Lug Yard
Solid Construction

2-WAY BLIND SHEEP DRAFT

$790Great For
Diverting Stock

SHEEP BLIND
PANELS

AVAILABLE IN
1Mtr
2Mtr
3Mtr

Being local means  
supporting generations  
of Riverland farmers

Look local to support our farmers, our community  
and our billion-dollar agriculture economy.

PO Box 959, Berri SA 5343 @TimWhetstoneMP PO Box 959, Berri SA 5343 chaffey@parliament.sa.gov.au (08) 8582 4230/TimWhetstoneMP
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Crop comp number three for Singh

ALAWOONA farmer Lachie Singh has 
taken out this year’s Brown’s Well crop 
competition – for the third year in a row.

This year marked the 50th 
anniversary of the competition, with six 
farmers entering a crop for judging.

The farmers are given a scoresheet 
and judge each crop – except their own 
– on categories such as yield, whether 
any disease or weeds existing in the 
crop, rotation and timeliness of sowing.

“It is out of a 100, so all those 
different little things add up to 100, and 
at the end of the day you go through 
and fill in your score sheet and judge 
who you thought did a better job on the 
day,” Mr Singh said.

Mr Singh said he believed his 

narrow win came down to receiving a 
little more rain than his competitors, 
allowing the grain to fill out more.

“They must have thought my crop 
was a little bit better, but I did get a bit 
more rainfall than some of the other 
entrants on the day,” he said.

“In a year like this, when every drop 
counts, I think the little bit of extra 
rainfall has made the difference.

“The difference between all the 
entrants, it might have been just a 
quarter of a tonne to the hectare 
between all the entrants.

“It was very close. It is not like mine 
was double the next one, as they were 
all very similar (but) they must have 
thought it was going to yield a little bit 
better.

“That paddock was sprayed off a bit 
earlier than last year, which may have 
saved a bit of moisture… I am not sure, 

but it might have helped.”
Mr Singh said it would be a 

challenging year for grain growers 
across the region.

“Our average rainfall is meant to be 
320mm a year, and we had only had 
161mm (before last week’s falls),” Mr 
Singh said.

“We will still get some crop, but it 
won’t be anywhere near the tonnage 
that we had last year.

“I think it is not just at Alawoona, it is 
a fair spread of an area that won’t have 
the tonnage that we had in 2020.”

Executive director of Bulla Burra, John 
Gladigau, was also at the competition 
and said for the competition to be still 
going after 50 years says a lot about its 
value to the local community and what it 
means as a social event.

“It is an opportunity to get together, 
and see what other people have done,” 

Mr Gladigau said.
“We’ve seen the evolvement of 

agriculture over the past 50 years.
“It’s been the story of the last few 

years that everyone’s been amazed at 
what we can produce on so little.

“We’ve certainly had significantly 
lower-than-average rainfall, yet the 
crops we saw were quite remarkable.

“The average yield for the six 
entrants was between 1.24 to 1.56 
tonne to the hectare.”

Mr Singh said the crop competition 
had developed into a networking day, with 
representatives from different on-sellers, 
fertiliser companies, lending institutions 
and machinery dealerships — such as 
Ronco Motors – in attendance.

Meanwhile, former Alawoona 
producer Merv Gladigau, who took part 
in the initial Brown’s Well competition 
50 years ago, was also in attendance.

WORDS & PHOTOGRAPHY  
DEIRDRE GRAHAM
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Give your crop 
the X factor
5-STAR PROTECTION. 5-STAR APPEAL.

ROBUST 
CONTROL 
from two active 

ingredients

RAPID 
UPTAKE 

with excellent 
rainfastness

LASTING 
CONTROL 

with steady 
active release

STRONGER 
YIELDS 

through extra 
crop vitality

APPLICATION 
FLEXIBILITY 
and low residue 

profi le

Find out more at crop-solutions.basf.com.au 
or simply call your local store.
ALWAYS READ AND FOLLOW LABEL DIRECTIONS.
© Copyright BASF 2021 ® Registered trademark of BASF.  210604. 11.2021

Renaissance 
of gin in wine 

heartland
WORDS & PHOTOGRAPHY LIAM PHILLIPS

FULL STORY PAGES 32-33

Pictured: Sophie Mitic 

THE

PHONE 8280 8231
Lot 6 Angle Vale Crescent, BurtonLot 6 Angle Vale Crescent, Burton

www.thetruckfactory.com.au www.thetruckfactory.com.au || admin@thetruckfactory.com.au admin@thetruckfactory.com.au

TRUCK FACTORYTRUCK FACTORY
24HR VEHICLE RECOVERY

PHONE 8280 8231PHONE 8280 8231PHONE 8280 8231PHONE 8280 8231

SMASHSMASH
REPAIRREPAIR

SPECIALIST
SPECIALIST

24/7
ANYTIME, ANYWHERE!

•• Truck Towing Truck Towing
•• Truck Repairs Truck Repairs
•• Accident Recoveries Accident Recoveries

BEFOREBEFORE AFTERAFTER

TS3960
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BIO-TECH ORGANICS

SUSTAINABLE SYSTEMS
HIGH QUALITY COST EFFECTIVE PRODUCTS
Bio-Tech Organics products and programs assist in improving soil quality, to improve moisture retention and reduce water 
consumption whilst improving the balance and health of the biological component of soils. Th is ultimately helps with plant 
resilience and immune defenses resulting in more robust plants.

CHEMICAL REDUCTIONS
Our cost-eff ective soil and plant solutions help to reduce or eliminate 
pesticide applications and minimize herbicide use and the detrimental 
eff ects on the environment.

REDUCED CARBON FOOTPRINT
With global warming and climate change high on the agenda for governments, 
industries and farmers around the world Bio-Tech Organics has products that 
can cut greenhouse emissions and build soil carbon, reduce nitrogenous and 
volatile gases like nitrous oxide from synthetic NPK fertilisers, where Nitrate 
leaching into waterways and aquifers is also a major environmental pollutant.

• Soil Testing And Reports • Plant Nutrient Testing
• Soil Amelioration Programs & Prescription Fertiliser Blends
• Staff  Training In Biological Horticulture
• Biological Nitrogen • Microbe Brewing Kits • High Carbon Composts
• Natural Fertiliser Inputs: Kelp, Fish, Humic, Fulvic, Microbes
• Natural Insecticides, Fungicides & Stock Feed Supplements

FOR MORE INFORMATION ON
BIOLOGICAL HORTICULTURE CONTACT US TODAY
Email: admin@biotechorganics.com.au | www.biotechorganics.com.au
Senior Consultant: John Norton 0412 305 158

Biological Farming Specialists

Ph: 8380 8554

PRODUCTS & SERVICES

BIO-TECH 
ORGANICS
BIOLOGICAL HORTICULTURE SPECIALISTS

• HUMUS • HUMATES
• MICROBES • MINERALS & MORE!

“It’s now clawing back with the government 
recognising the value of the distillation industry and 
spirits producers, and they’re now putting in place 
tax rebates and remissions – and all of a sudden 
you’re seeing wineries big and small getting back into 
distillation.”

While Barossa Distilling Company’s Generations Gin 
is billed as a classically styled gin, the brand has started 
to earn a reputation for its widening range of products, 
from “the rosé of gin” with its pink, fruity Budburst Gin, 
to its London Spirits Competition-winning Barrel Aged 
brown gin.

Mr Bullock said with the number of distilleries around 
Australia up to about 250, there was pressure to deliver 
something different to consumers - but he viewed the 
competition as purely a positive.

“With this growth in the industry, consumers are 
looking for something different,” he said.

“I think the competition is definitely a case of a rising 
tide lifting all boats, because there is a massive value in 
forcing products to be as good as they can possibly be, 
and realistically in the gin market consumers are looking 
to try as many gins as possible to contrast and compare.

“Consumers are looking for the best possible 
flavours and most enjoyable traits, and that’s driven 
our experimentation to constantly keep looking for 
something that tastes great.

“We have one product we make using high toast 
French oak chips, which is a tool produced for the 

winemaking industry where oak chips are specifically 
toasted to accentuate the characteristics in a wine.

“I don’t know any gin producers here or elsewhere that 
are using oak chips in quite the same way, and so we get 
a product different to what everyone else is putting out 
there.”

While Barossa Distilling Company’s creations come 
from the minds of extensively-trained experts, Mr 
Bullock admitted some major business decisions had 
come from suggestions made by customers during 
testings at its cellar door.

“The idea behind building the cellar door came from 
understanding the value of building that relationship 
with customers and being able to receive feedback in 
real time,” he said.

“A number of products have been born out of that 
interaction with customers – our Miss Maple Gin 
Liqueur, for example.

“That was born out of feedback within the venue 
where we were serving a particular drink and people said 
‘I want this in a bottle’, so we made a few tweaks and 
amendments and came up with a bottled version of that 
particular product.

“In coming months, we’ll be releasing a ready-to-
drink gin and tonic in a can. There’s been considerable 
consumer demand for really quality gin and tonic in a 
can, and it isn’t as easy as it sounds, so that is one of the 
next steps we’re excited about.

“Another is the shift we’re making at the moment 

into whisky, with new stills installed to give us whisky 
capabilities.

“Sixty per cent of the flavour of whisky comes from 
the barrel, and in the Barossa we’ve got access to old 
barrels, we’ve got access to coopers with new barrels, or 
we can have the coopers re-char, resize and reformat old 
barrels to produce some incredible whisky flavours that 
we believe will stand up on a global stage.”

To find out more, purchase products or book in a day 
out, visit (barossadistilling.com).

The idea behind building the cellar door came from 
understanding the value of building that relationship with 
customers and being able to receive feedback in real time.

8586 6121   |  shop@yatesmenswear.com.au    
www.yatesmenswear.com.au

RZ10747

THE Barossa Valley is famous around the 
globe for its wine industry – and quite rightly.

But as evidenced by Barossa Distilling 
Company’s Gin of the Year win at the 2020 
London Sprits Competition, world-class 

alcohol comes out of the Barossa in many forms.
Barossa Distilling Company founder Neil Bullock said 

determination to make “a great gin” in the Valley was 
born in 2016 when a number of winemakers decided 
they were sick of buying gin while rehydrating in the 
middle of vintage.

“The Barossa is famous for its conditions being 
friendly to winemakers and the production of wine, and 
it’s the same for gin,” he said.

“This business was born around a concept of 
being friendly to winemakers – there was a bunch 
of winemakers who, in the middle of vintage, were 
rehydrating with riesling and gin and tonic.

“They had unlimited access to riesling, but had to 
purchase their gin and tonic, which didn’t sit with them 
very well, so they had an idea to make their own.

“The idea was to produce a great gin in the Barossa, 

because nobody had produced a gin in the Barossa at 
that point in time.

“When we saw the space available in Nuriootpa it had 
been empty for years – no one could find a use for it – 
and for us, it was the perfect backdrop to what we do.

“Every day we’re looking at the history of distilling in 
the Barossa – those stills have been producing brandy 
since 1918.”

Not coming from a background in the alcohol 
industry, Mr Bullock said he was proud to still 
be learning every day, calling the business 
“unrecognisable” from its early days.

“I had no experience at all in the alcohol business, 
and that was where I had to make mistakes along the 
way to learn,” he said.

“We’re still learning, and we’re still making mistakes, 
but the business is vastly different now from when we 
started – I would say it’s unrecognisable.

“In saying that, the initial product that we put in – the 
gin itself – is very recognisable.

“We were very lucky to hit the nail on the head with 
our first try at our contemporary-style London dry gin 

– and that’s our Generations Gin that we still produce 
with pretty much the same recipe.

“We’ve made some botanical tweaks here and there 
just to get the best out of the flavour, but in terms of the 
business overall, we now have our own growing and 
production facility, the team has grown massively, our 
sales and distribution network has grown massively, 
and our brand continues to grow.”

Since 2016, Mr Bullock said government support for 
the distillation industry has turned a corner, leading to a 
boom in the market and a rise in competition.

“Due to an excise that was levied against spirits 
production back in the day Brandy become a product 
that was just not viable anymore, so wineries stopped 
producing it,” he said.

“Brandy is a natural product to be produced if you’re 
in the winemaking business – there was a time when 
almost every winery would have had a still – but that’s 
not the case any more.

“Quite often those stills were for producing spirits 
and fortifying, but there was a drop off in the interest in 
fortified wines and brandy.
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Turning passion 
into success

PETER Wallis (pictured) has always had a 
passion for sheep breeding, and the success 
of his Glenlea Park stud near Pinnaroo is 
testament to that passion.

Two years ago he sold a ram, lovingly 
named ‘Smithy’ after Australian cricketer 
Steve Smith, for $100,000 at the Adelaide 
Ram Sale, and in 2021 recorded his most 
successful year yet at a number of ram sales 
across the state.

It’s been a long time coming.
“Glenlea Park was founded by my dad 

Glen Wallis in 1964, and I came home to the 
farm in 1992, and took over the stud in about 
1997,” Mr Wallis said.

“In the early days we were a Collinsville 
daughter stud blood line, but when I came 
home on the farm we employed Bill Walker 
as a classer and we shifted our genetics a bit 

more to some different bloodlines: Charinga, 
Wallalloo Park and a little bit of Leahcim.

“In the last 10 to 15 years we have been 
a little bit more of a closed stud, only 
introducing the odd ram here and there.

“There’s been a lot of changes. When I 
came home, like all the studs around here 
we were only selling to local farmers - only 
about 30 to 40 rams a year, and all straight 
out of the paddock.”

When the district’s farmers made a push 
towards continuous cropping, Mr Wallis said 
it was clear he would have to attract new 
clients.

“We started shedding 10 to 15 to be able 
to take them to field days to present them 
well,” he said.

“So we started with 10 to 15 and we 

slowly built up to the point that now were are 
shedding all of our rams, and selling 200.

“Our clients now come from Tasmania, 
through to Western Australia and everywhere 
between.”

But, back to Smithy.
“Smithy was bred out of a ram that we 

bred called Glenlea Park 881, and he was out 
of a very good ewe that is now in our embryo 
transfer program, a terrific mother,” Mr Wallis 
said.

“I suppose in 2019 it became evident in 
July that year the we had something a little 
bit special.

“He was probably the best wool sheep 
that I have ever bred, and he was probably, 
at that point of time, almost the best meat 
sheep we had ever bred.

WORDS & PHOTOGRAPHY DEIRDRE GRAHAM

CONTINUED ON PAGE 36

Moorundie Street, TRURO. SA.
Ph. 08 8564 0214
Email: sales@truroagencies.com.au

25 Moorundie Street, TRURO SA  Ph. 08 8564 0214
Email: sales@truroagencies.com.au

SALES • INSTALLATION • SERVICE & RECONDITIONING • TRADE INS
Shearing • Drafting • Drenching • Weighing • Fencing • Farm Hardware

ON FARM SERVICES & SUPPLIES
Shearing • Drafting • Drenching • Weighing • Fencing • Farm Hardware
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Our clients now come from 
Tasmania, through to Western 
Australia and everywhere between.
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Book a Tour of Walford
walford.sa.edu.au

Walford Anglican School for Girls
316 Unley Road, Hyde Park SA 5061 
Ph: 8272 6555  
E: admissions@walford.asn.au

CRICOS Provider No. 00563J

effort

boarding

performance

“To get the combination of the two is very rare.
“A good wool sheep is normally a little bit smaller 

and finer in the bone (whereas) if you breed good meat 
sheep it is normally at the expense of the wool.”

Mr Wallis said Smithy was almost never put up for 
sale.

“In other years, we would have kept that ram as a 
worker for ourselves,” he said.

“But we had slowly worked our way up the ram sale 
catalogue in Adelaide, and we wanted to continue to 
offer something really good to keep ourselves up there, 
so it was decided to sell him.

“We keep 50 per cent semen marketing rights on all 
rams we sell, and we also kept a right to collect from 
Smithy.

“So we can collect from him anytime for our own 
use.

“And if we sell any semen from that ram we get 50 
per cent of the proceeds, and the purchaser gets 50 
per cent.”

Mr Wallis said one part of his business’ focus had 
given him the edge.

“I think if there is a trade secret, I think the merino 
industry as a whole has been guilty of only focusing on 
50 per cent of the genetic traits,” he said.

“By focusing equally on both sides, you can double 
your genetic gain, so I think, if there is a secret, that is 
it.

“We are very strong on the genetics on both sides of 
the family tree.”

Mr Wallis said topping a ram like Smithy would be 
difficult.

“My focus is on breeding a better sheep, and 
regardless of price, that is where I get the most 
satisfaction,” Mr Wallis said.

“It was very satisfying to breed Smithy because he 
was such a good sheep, and how we can top that is to 
breed a better one.

“That is not going to be that easy, but I don’t ever 
say I can’t.”

Mr Wallis said while the semen side of stud breeding 

was not large, it could still be lucrative.
“If we bred another Smithy, or a ram better than 

Smithy, we would probably keep him,” he said.
“We would display him at various field days and 

other stud breeders might look at that ram and decide 
‘we would like to use that in our flock’… so we could 
offer semen for sale.

“We have a number of semen sires, rams that we 
have kept, and studs ring us up and order, you know, 50 
doses, and pay $50 per ewe dose for that.

“If you can get a ram that is highly sought after, you 
can make a lot of money out of semen sales.

“But as a percentage of the industry it is very small, 
because everyone wants the top one or two rams in 
Australia.”

Mr Wallis said while 2021 had had its challenges, 
it had become his stud’s most successful year yet 
– despite being unable to attend sales such as the 
Australian Wool and Sheep Show at Bendigo and the 
Dubbo sales that were both cancelled due to Covid-19 
restrictions.

“We have done things a little bit differently this year,” 
he said.

“We have sold three rams at an online auction plus 
only forum.

“We sold one for $29,500, one for $9500, and one for 
$8500.

“They were the rams we were going to take to 
Dubbo, so that was a bit of an experiment, but I would 
say it worked.

“All three of those rams were bought and bid on 
by people who had never seen them, so you get a bit 
nervous because you don’t want to mis-describe them, 
or lead them to believe they are a better sheep than 
what they are.

“We offered 165 rams at our August on property 
sale, and we averaged $3560, which was a state record 
for about two weeks until Moorundie had theirs and 
knocked us off.

“That was terrific as we were worried about it 
leading up to the event, because we couldn’t have any 

interstate clients there, but it went very well.
“Our previous best on property average was $2960, 

so we beat that by about $600.”
The Adelaide Ram Sales were again a success for 

Glenlea Park.
“We sold five rams in Adelaide,” Mr Wallis said.
“We topped the averages at the Adelaide Ram Sales, 

selling the top price ram for $56,000, and we averaged 
over the five $21,400.”

So what does Mr Wallis look for in a sheep?
“Increasingly I have been looking for constitution,” 

he said.
“As a foremost requirement a sheep has to survive 

and thrive in paddock conditions, so it has to be good 
on its feet, and it has to have the ability to do well in 
difficult conditions.

“Aside from that I think the skin of an animal is really 
important.

“Its growth rate is determined by its skin… if it has 
tight and flat skin it can’t grow.

“If the skin is not right, it doesn’t produce enough 
wool, and the wool is not good quality.

“When you take into account growth rate, wool 
quality and quantity, and also fertility – which is also 
impacted a bit – I think the skin is pretty critical.”

Mr Wallis said he feels he is unable to take all the 
credit for the success of his stud, where currently he 
mates about 1000 ewes a year, and has about 500 ram 
lambs.

“The sheep that I was able to start with, Dad had 
got them to a certain level, and we were probably 
underexposed in those early years,” he said.

“I think we had better sheep than what we were 
being rewarded for in those times.

“My dad fostered the passion in sheep breeding in 
me, and without him none of it would have happened.

“And anyone who is in stud breeding would 
understand that my family, my wife Marianne and two 
little kids, make a lot of sacrifices, and if they were not 
prepared to make those sacrifices we would not have 
achieved what we have achieved in the stud industry.”

We sold one for $29,500,  
one for $9500, and one for $8500.

www.rls.net.au 
BERRI 6 Kay Avenue
LOXTON Shop 7, Martha Street
Phone 08 8582 2822    

• Strategic Planning

• Succession Planning

•  Periodic Business  
Performance Reviews

•  Business & Financial  
Health Checks

• Business & Equipment Finance

Contact Mark Fielke 0488 988 994 
Managing Director
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Orchard-Rite Frost Fans, Orchard-Rite Frost Fans, Best dB Level, Best dB Level, 
Best Airflow, Best Thrust & Best MomentumBest Airflow, Best Thrust & Best Momentum. . 

Do You Want the Best?Do You Want the Best?

Our Data is Independently Tested & Verified orchard-rite.com

THRUST
M2600
M2430

4-Blade
5-Blade

33% Increase Over M2430

9% Increase Over 4-Blade

30% Increase Over 5-Blade

WIND MOMENTUM
M2600
M2430

4-Blade
5-Blade

33% Increase Over M2430

9% Increase Over 4-Blade

30% Increase Over 5-Blade

AIR FLOW
M2600
M2430

4-Blade
5-Blade

15% Increase Over M2430

15% Increase Over 4-Blade

14% Increase Over 5-Blade

dB Level
M2600
M2430

4-Blade
5-Blade

58 dB

49 dB

51 dB

The measured sound level from the frost fan at 300 meters*

50 dB

* At standard engine operating RPMs

With access to a wide range of 
specialist covers, MGA takes 
the confusion out of sourcing 
and comparing policies.

MGA Branches Australia wide
www.mga.com

MGA Insurance Brokers Pty Ltd
ABN: 29 008 096 277 AFSL: 244601

Farm • Crop • Viticulture • Horticulture
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TRINITY College offers plenty of 
appealing courses across its multiple 
campuses in the Gawler-northern 
suburbs region, but one of the 
most impressive is its agricultural 
department.

It is one of very few metropolitan 
schools that offer an agricultural 
program that extends from year 9 to 12.

Trinity’s senior agricultural science 
teacher Chad Ramsey said there were 
opportunities in many different career 
paths for students.

“We have pretty substantial numbers 
in all sorts of year levels,” he said at 
Trinity’s Evanston South campus, near 
Gawler.

“They’ve got the option for doing ag 
for the entire year in both semesters in 
year 11 and then obviously for the year 
12s; it’s for the whole year as well. 

“They do agricultural productions, 
which basically has a mix of animal 
topics, plant topics, and also some soil 

and agribusiness topics here and there 
as well. 

“It’s a very broad sort of scope.
“I studied agricultural science at 

University of Adelaide and so I’m trying 
to help get them set up for that if they 
want to pursue tertiary studies in the 
agricultural field.”

Working with animals is one significant 
part of what Trinity offers, but wine 
and vegetables are other elements that 
attract students.

Wines made by the school are The 
Pavilion shiraz, Talking Point cabernet 
sauvignon, cleanskin rose and a 
cleanskin chardonnay.

“We’ve got quite a substantial 
vineyard,” Mr Ramsey said.

“We do quite a bit of winemaking, do 
quite a bit with livestock. 

“We’ve got garden beds, they grow 
vegetables and a small orchard as well, 
so there’s plenty of fields to go into.”

Beyond the work out in the field, 
Trinity ag student Nick Kelly has been 
fascinated by what he and his fellow 
students learn in the classroom.

“I’ve taken up ag because I just want to 
learn more about it,” he said.

“We’ve learned wool typing or like how 
to breed some characteristics in sheep, 
wool characteristics, 

“It’s really good, I reckon.
“It’s a good opportunity to learn a new 

sector of information that you wouldn’t 
be able to do much with anywhere else. 

“I’m not really sure of my career, but ag 
could definitely be a part of it.

“I do biology as well and they go nicely 
together.

“I could see myself doing ag in the 
future.”

Classmate Ella Bond is another with a 
keen interest in her farm-based career, 
but while she’s still learning, she’s eager 
on teaching the ag students of the future.

“After studying ag for a couple of 
years, I really like the idea of becoming 
an ag teacher because you work with 
animals but students as well,” she said.

“It’s quite diverse in what you can do 
and obviously there’s not really many 
agricultural teachers around, considering 
most of the places where agriculture is 
taught are rural. 

“I think it’s like a good way to enter a 
career because they’re looking for more 
as it grows.”

While Ella is keen on working with 
students and animals, she prefers the 
latter.

“It’s great working with the animals... 
they’re just fun and cute as well,” she 
said.

“But I do enjoy the theory side as 
well, because you get to learn a lot 
of interesting facts about how the 
Australian economy works and how each 
different plant grows and the conditions, 
which is cool.”

Our farmers of the future
WORDS & PHOTOGRAPHY JACK HUDSON

It’s a good opportunity to learn a new 
sector of information that you wouldn’t 
be able to do much with anywhere else.
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WITH 340,000 almond trees planted 
over 615 hectares, CMV orchard 
manager Jeremy Miatke (pictured) and 
his team have plenty to keep them busy 
all year round. 

And it was only five years ago, in 2016, 
when the property along Stanitzki Road 
near Loxton was completely bare. 

Mr Miatke took up the job in 2016 
alongside one other employee to help 
establish the revolutionary development.

Fast forward to now and the site 
boasts 17 full-time staff. 

“Going from a bare paddock to 
340,000 trees that are now coming 

into full production is just massive,” Mr 
Miatke said. 

“The first plantings were probably as 
thick as your little finger and going from 
the trellis system we had, and plastic 
guards to what we have now, is just a 
massive change. 

“Plus going from just a couple 
of workers to a full workforce and 
a developed orchard has just been 
fantastic.

“It’s fantastic for the region and 
especially Loxton where our workers 
pay rates or rent, and spend their money 
there.”

While the property near Loxton is in 
its infancy, CMV Farms is well versed 
in almond production, with its Lindsay 
Point site established since 1981.

The initial 6.5 hectares has grown into 
the 488 hectares.

Mr Miatke said the current season 
was shaping up to be “excellent”.

“For us we’ve gone through the fruit 
set stage after the pollination stage… we 
had a slight nut drop after four weeks, 
which is usually unpollinated nuts,” he 
said. 

“We had a bit come off because of 
some 50km/h winds but not a huge 
amount.”

Mr Miatke said the focus has now 
turned to fertigation and watering. 

“We’re also chasing a bit of extension 
growth through the trees and setting up 
for next year’s crop just trying to find 

the right balance between crop load 
and extension growth, which can mean 
adjusting fertilizer budgets if needed” he 
said.

“Leading up to pit hardening, 
obviously that’s when the trees will turn 
and use more water, the shells start to 
solidify and the nut begins to harden. 

“Really monitoring a few things like 
that on the trees are very important for 
us this time of year.”

Mr Miatke also reported no shortage 
of things happening on the operations 
side.

“We have a hygiene pass going on, so 
we’re blowing and flailing,” he said. 

“We’ll do the whole property so that 
should be done in the next week and 
we’ll do another one pass when we’ve 
had a bit more rain and wind leading up 
to harvest.

From dust to bustling almond farm

We had a bit come 
off because of some 
50km/h winds but not 
a huge amount.

CONTINUED ON PAGE 43

SIZE LOAD PATTERN SMARTAGRO PRICE
280/85R24 119A8/116B R1 SMARTAGRO $286.00
280/85R28 118A8/115B R1 SMARTAGRO $325.00
320/85R24 125A8/122B R1 SMARTAGRO $358.00
320/85R28 124A8/121B R1 SMARTAGRO $388.00
340/85R24 125A8/122B R1 SMARTAGRO $396.00
340/85R28 127A8/124B R1 SMARTAGRO $436.00
380/70R24 125A8/122B R1 SMARTAGRO $449.00
380/85R28 133A8/130B R1 SMARTAGRO $498.00
380/85R30 135A8/132B R1 SMARTAGRO $549.00
420/70R28 133A8/130B R1 SMARTAGRO $576.00
420/85R28 139A8/136B R1 SMARTAGRO $583.00
420/85R30 140A8/137B R1 SMARTAGRO $638.00
420/90R30 147A8/144B R1 SMARTAGRO $792.00
460/85R38 149A8/146B R1 SMARTAGRO $915.00
480/70R38 145A8/142B R1 SMARTAGRO $965.00
520/85R42 162A8/159B R1 SMARTAGRO $1,360.00
620/70R42 160D R1 SMARTAGRO $1,846.00

265 Hanson Road Wingfield  SA  5013  Ph:  8347 2999  Fax:  8347 3088

PRICES EXCLUDE GST
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“Obviously with the reasonable 
amount of rain we had a few weeks 
ago now, we had to go and put a 
fungicide spray on.

“So, it’s really waiting for the rain, 
but if we don’t get the rain, we’re in 
with the folio nutrients.

“That’s pretty well it… probably the 
biggest one for us is the irrigation and 
fertigation at the moment.”

The property’s plantings are still 
in their initial stages, with the trees 
building up to full production. 

“This property will be coming onto 
its fourth harvest so it’s heading 
towards full production within the next 
few years,” Mr Miatke said.

“It’s starting to level out and we can 
get some data to follow on from, but 
this year pollination was fantastic. 

“We couldn’t have got better weather 
and leading into the September period.

“So far, the season looks really 
promising and it’s warming up now.

“Soil temp is getting up to about 
16C, which is probably a degree 
warmer than what is has been the last 
few years.”

The team out at CMV aims to 
harvest at the beginning of February 
each year.

“We start early February because we 
always shake a little bit green and we 
do have some younger trees,” Jeremy 
said.

“With our system of how we harvest 
by removing all product from the 
orchard and drying it in the open, 
which is conditioning it at the same 
time and reduces drying time allows us 
to shake a little bit greener.”

Mr Miatke said that sustainability 
and water consciousness were 
emerging factors in growing and 

producing almonds. 
“How we use our water is a big thing 

on the radar at the moment,” he said.
“We all have, including myself, dig 

sticks, so I probably do 10 to 20 up to 
50 digs a week, depending on what we 
have on and the irrigation guys will do 
double that.

“Then we correlate all that data for 
a weekly meeting to see where we’re 
at with moistures and see where we 
can back off and not push any past the 
root zones and we just monitor that 
daily.

“That’s the biggest thing is to make 
sure we’re not wasting any water and 
giving the trees what they need. 

“And same with fertiliser. We don’t 
want to be throwing fertiliser out for no 
reason so we’re constantly doing leaf 
and soil (analysis) to see if we are on 
target for fertiliser inputs for the year.”

Mr Miatke said other almond 
producers in the industry were also 
prioritising sustainable practices.  

“I think going back through the 
drought in the early 2000s, people 
probably woke up a bit to water usage 
and got a bit smarter when it comes to 
water,” he said.

“We’re all drip irrigation too, so we 
monitor our water usage very closely

“At the moment our hulls get 
used for cattle feed, which is pretty 
sustainable and going back into the 
environment in a different way. 

“I think we will look at ways we can 
bring them back into the orchard in 
some sort of mulch way. 

“So, I think we are looking into 
things like that and it will become part 
of the future.”

- Supplied by the  
Almond Board of Australia

A MAJOR Riverland almond-growing 
company has delved into the world 
of medium-density plantings after 
undergoing trials at its original property. 

CMV Farms, near Loxton, is home to 340,000 
almond trees planted over 615 hectares.

CMV Farms director Ryan Norton said the new 
orchard – which was established in 2016 and 
is known as Fielke’s Orchard – was planted as 
medium density following promising replant trials 
at its Lindsay Point orchard after observing what 
was happening with many other tree crops. 

“We trialled several planting densities during the 
replant process and considered the one chosen for 
the Fielke orchard to be a good compromise,” Mr 
Norton said.

“For CMV, the key advantages of denser 
plantings were the lure of achieving higher yields 

and associated cash flow in the early development 
stage.

“There are some additional costs such as actual 
nursery tree costs, planting and training costs 
compared to traditional spaced orchards but in our 
experience the early yields and returns outweigh 
these and any additional input costs. 

“Other capital costs and development expenses 
remain almost identical.”

Mr Norton said medium-density plantings 
require a different management approach to 
traditional spaced plantings.  

“We accept there will be management problems 
especially around sunlight and in orchard drying 
of almonds as the orchard ages and we are yet 
to fully understand how can best manage these 
issues,” he said.

“We are commencing strict canopy management 

from a much earlier stage in the orchard age than 
normal and aiming for a smaller tree but with more 
leaf area to capture sunlight. 

“We are not anticipating major yield advantages 
as the orchard matures compared to traditional 
spacings.”

Mr Norton said the new approach was an 
opportunity for CMV staff to experiment with new 
practices and see what works.

“CMV Farms managers have always been 
encouraged to think outside the square and 
challenge convention,” he said.

“The Fielke’s orchard is an example of putting 
into play learnings from our Lindsay Point orchard 
and looking at other forms of horticulture. So far, 
so good.”

- Supplied by the Almond Board of Australia

CMV goes medium density

So, it’s really waiting for the 
rain, but if we don’t get the rain, 
we’re in with the folio nutrients.
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Drought hubs to  
be expanded 

THE expansion of an Adelaide-based 
research hub – supported by work in 
the Riverland – is aimed at improving 
agricultural practices and increasing the 
region’s drought resilience. 

The federal government last month 
announced a further $20m in funding for 
the eight Drought Resilience Adoption 
and Innovation Hubs located across the 
country.

Minister for Agriculture David 
Littleproud said the expansion would 
allow the hubs to develop “regionally 
focused and responsive innovation and 
adoption strategies” for the agriculture 
sector. 

“This investment is the next phase in 
the evolution of the Drought Hubs from 
being just drought focused to being 
focused on innovation more broadly,” 
Mr Littleproud said. 

“These hubs are key to unlocking 
the potential of the agricultural 
innovation system, enabling people 
to collaborate and deliver regionally 
targeted productivity gains. 

“The hubs will further 
build connections between 
researchers, technology 
developers, investors, 
producers and 
agribusinesses to drive 
innovation and digital 
technology uptake 
across industry and 
the supply-chain.

“We will continue 
to provide the right 
conditions and help 
the agricultural sector 
to modernise, improve, 
innovate and grow.”

The South Australian hub 
– located at the University 
of Adelaide’s Roseworthy 

Campus – is supported by a node at the 
Loxton Research Centre. 

Mr Littleproud said the hubs would 
also continue providing access to 
“innovative technologies and practices” 
that improved resiliency against drought 
conditions. 

“The hubs already provide an 
important physical platform for 
stakeholders from across the agricultural 
innovation system to come together 
and translate research and knowledge 
to make real impact on the ground,” he 
said.

Further information 
regarding the Drought 

Resilience Adoption 
and Innovation 

Hubs can be found 
by visiting the 
website (https://
bit.ly/2ZUCkWo). 

AN old wine safety video will be 
remade to ensure safety best practice 
in South Australian vineyards, 
wineries and cellar doors is upheld.

The state government is behind 
the $60,000 funding support, 
announced in October, to update 
the existing 11-year-old version of 
the South Australian Wine Industry 
Association’s (SAWIA) safety 
induction video.

Minister for Primary Industries and 
Regional Development, David 
Basham, said a lot had 
changed since the 
current video was 
released in 2010.

“It is fitting 
that during 
National Safe 
Work Month, 
the Marshall 
Liberal 
Government 
is providing 
support to the 
wine industry 
to help make their 
working environment 
safer,” Mr Basham said.

“Good safety means good business 
and for our $1.98 billion wine 
industry it is vital safety systems 
meet the latest in safety standards 
given the type of machinery, tools 
and operations involved in wine 
making and grape growing.

“As more technology comes to 
hand and safety regulations get 
refined and changed, keeping up 
with best practice methods can be 
challenging.

“By assisting SAWIA to produce 
this new up to date video it will not 
only be a useful training tool for 
the industry but will help to ensure 
employees, contractors and visitors 
are kept safe.”

SAWIA chief executive Brian 
Smedley welcomed the funding for 
the project and said the existing 
video required updating and 
enhancement.

“Following a review by our Work 
Health and Safety Committee, 

we became aware 
the existing video 

contains out of 
date terminology, 

while some of 
the hazard 
controls 
depicted don’t 
reflect current 
industry best 
practice,” Mr 

Smedley said.
“It also 

does not include 
advice in relation to 

managing or considering 
fatigue risks, working in extreme 

weather or provide guidance and 
assistance in relation to mental 
health in the workplace.

“While our current training video 
is still widely used by the industry 
for inducting new and existing 
employees, a new resource which 
takes a broader perspective, 
including mental health, will assist 
the industry in making further safety 
improvements, to benefit both 

business and workers.”

Wine safety  
video $60,000 

remake

Funding to build drought 
resource network 

A PROJECT set to ensure Mallee 
farmers are better prepared for future 
droughts, through the sharing of online 
resources, has recently received funding. 

Mallee Sustainable Farming was last 
month awarded a $44,290 grant – under 
round one of the federal government’s 
Future Drought Fund’s Networks to Build 
Drought Resilience program – to create 
an online network of resources relating 
to the management of soil health “before, 
during and after” drought conditions.

Minister for Agriculture, David 
Littleproud, said the project would 
increase knowledge sharing between 
local farmers and help further build 

drought resilience.
“Building drought resilience on a 

local level benefits the entire Australian 
agriculture sector,” Mr Littleproud said.  

“The stronger individual communities 
are, the more robust our industry 
becomes as a result.

“These are just a few of the projects 
underway to boost community 
connectedness and help local 
communities better prepare for drought.”

Further information regarding projects 
funded under round one of the Networks 
to Build Drought Resilience program can 
be found by visiting the website (https://
bit.ly/3DF9Aj2).

AG NEWSFarmer

Ag pest detected 
 in SA backyard

A REMINDER to all South Australians 
to be on the lookout for invasive plant 
species has been issued after the 
detection of a pest plant in an Adelaide 
backyard in October.

Mexican feathergrass was detected 
at a Myrtle Bank house, thanks to 
members of the public reporting 
possible sightings to the state 
government, leading to investigation 
and removal of the invasive pest.

Mexican feathergrass – accidentally 
introduced in Australia due to 
mislabelling as an ornamental plant – is 
a category 1-declared plant under the 
Landscape South Australia Act 2019, 
meaning property owners must report 
any sighting of the plant to a local 
landscape board.

Minister for Primary Industries and 
Regional Development, David Basham, 
said the plant owner’s co-operation 
helped to ensure the protection of native 
grasslands and agricultural pastures.

“With each plant potentially producing 
70,000 to 100,000 seeds per year which 
can be dispersed by wind, rain and 
animals, Mexican feathergrass presents 
a significant threat to South Australia’s 
landscape,” Mr Basham said.

“The plant can cause health and 
welfare issues, with seed heads prone 
to stick into the nose, lips and eyes of 
grazing livestock, and if eaten, the plant 
can form into indigestible balls in the 
pit of the stomachs of cattle, sheep and 

goats.
“Mexican feathergrass is a hardy, 

drought resilient species and represents 
a significant environmental threat, 
being resistant to control by grazing 
and forming into dense stands which 
prevent native plants or pasture from 
establishing.

“The ongoing potential threat for 
Mexican feathergrass to become 
established in the broader landscape 
means the prompt reporting of any 
sightings is vital.”

Any suspected sighting of the plant 
should be reported immediately to a 
local landscape board.

WITH EACH PLANT 
POTENTIALLY PRODUCING 
70,000 TO 100,000 SEEDS 
PER YEAR WHICH CAN BE 
DISPERSED BY WIND, RAIN 
AND ANIMALS, MEXICAN 
FEATHERGRASS PRESENTS 
A SIGNIFICANT THREAT 
TO SOUTH AUSTRALIA’S 
LANDSCAPE,” MR BASHAM 
SAID.

Mexican feathergrass, resembling a large feather when clumped together, is an invasive 
plant species requiring immediate reporting if detected in South Australia. PHOTO: PIRSA
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Record year smashes 
production value

TWO good years for South 
Australian farmers has increased 
optimism in the Riverland region, 
with pandemic-defying farmers 
skyrocketing the Australian 
agricultural sector to $73 billion.

Barker MP, Tony Pasin, said regional 
farmers have been “quietly going about 
their business producing the best 
food and fibre in the world” during the 
pandemic.

“We’ve got all our ducks in a row for 
a record year,” Mr Pasin said.

“Not only are we looking at a 
bumper harvest for winter crop, but 
there are also higher prices and greater 
demand for oilseeds and grains.

“We are also seeing real confidence 
in the meat sector with herd rebuilding 
and re-stocking gathering pace, as well 
as seeing string export demand for 
wool and dairy.”

Mr Pasin said the horticultural 
production value was forecast to reach 
a high of $12.4 billion in 2021-22, with 
prices of fruit and vegetables set to 
remain high due to labour shortages 
and increased household demand.

However, Mr Pasin said it is not 
all “smooth sailing” as Covid-19 
continues to challenge international 
trade.

“We have listened to concerns 
about labour shortages and we are 
progressing the Agricultural 

Visa to make sure that we can get the 
fruit picked and the veggies out of the 
ground,” Mr Pasin said.

“Australians backed our farmers 
during the tough years of drought, we 
are now seeing those very farmers 
help the Australian community and 
Australian economy through and 
beyond the pandemic.”

The latest Australian Bureau of 
Agricultural and Resource Economics 
and Sciences report, Agricultural 
Commodities: September Quarter, 
shows that farming has grown by 1.3 
per cent in the past quarter, according 
to Minister for Agriculture David 
Littleproud.

“That may not sound like much, 
but we are dealing in unprecedented 
economic times, and plenty of 
industries in Australia haven’t been 
lucky enough to see that kind of 
growth,” Minister Littleproud said.

“This is a year to be proud of. It 
shows just how strong the agriculture 
sector is, despite the uncertainty of a 
global pandemic.

“We’re looking at our second good 
year in a row, with a bumper crop 
harvest, international demand for 
our produce and a strong market for 
livestock.”

AUSTRALIANS BACKED 
OUR FARMERS DURING 
THE TOUGH YEARS OF 
DROUGHT, WE ARE NOW 
SEEING THOSE VERY 
FARMERS HELP THE 
AUSTRALIAN COMMUNITY 
AND AUSTRALIAN 
ECONOMY THROUGH AND 
BEYOND THE PANDEMIC.”
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LOAD UP A GREAT
FARMALL DEAL

PINNAROO
(08) 8577 8129

LOXTON
(08) 8584 5575

*Terms & conditions apply. Offer ends 31st December, 2021.

FREE Challenge 4in1 bucket 
upgrade for Farmall C & M

0.49% *Finance offer across 
entire Farmall C,M,JX & JXM.

A NEW video taking a deep-dive into 
the Murray-Darling Basin river system 
and its future survival was released in 
November.

Conservation SA, in partnership 
with River Lakes and Coorong Action 
Group, and Lifeblood Alliance, use the 
10-minute YouTube video to explore the 
declining health of the river system and 
the ongoing struggle to make it healthy 
once more.

Stories from those who rely on a 
healthy river, including fishers, farmers 
and Traditional Owners are also 
included in the video, which is hoped 
to help people better understand the 
complexities of the basin system.

Conservation SA chief executive, 
Craig Wilkins, said upstream states 
have talked about the Coorong and 
Murray Mouth region and “thought 

it was time the facts were put on the 
table”.

“The Murray Mouth is a very special 
part of our state, which came very 
close to collapse during the Millennium 
Drought,” Mr Wilkins said.

“We never want to see that happen 
again. The Murray Mouth region is the 
canary in the coalmine for the entire 
Murray Darling Basin so protecting her 
is essential.

“From the Murray Mouth to the heart 
of the Darling, Conservation SA has 
always been committed to fighting for 
the health of our rivers.”

River Lakes and Coorong Action 
Group member, Janette Brooks, said the 
Basin plan target to keep the system 
healthy was based around ensuring the 
mouth stayed open nine out of 10 years.

“The unfortunate reality is that since 
2015, 7.7 million cubic metres has been 
dredged, with dredging continuing 24 
hours a day 7 days a week,” she said.

“The video features Traditional 
Owners, ecologists, fishers and farmers 
that all want to see a healthy Murray 
Darling into the future.”

Healthy Rivers campaigner, Kate 
McBride, said she had seen firsthand 
what happens to communities at the 
bottom of the river.

“This video takes you on a journey, 
from the heartbreak of the Millennium 
Drought, through to today, but what’s 
clear is more needs to be done,” she 
said.

“There is a reason they say rivers 
die from the mouth up, everyone that 
cares about a healthy and productive 
basin need to pay attention to what 

happening, particularly at the Murray 
mouth.”

To watch the video visit YouTube 
(https://youtu.be/H1sTXv14Hgg)

New video shows declining  
Murray-Darling health

WE NEVER WANT TO SEE 
THAT HAPPEN AGAIN. THE 
MURRAY MOUTH REGION 
IS THE CANARY IN THE 
COALMINE FOR THE ENTIRE 
MURRAY DARLING BASIN 
SO PROTECTING HER IS 
ESSENTIAL.
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Servicing all areas  Ph. 08 8262 4545 • Fx. 08 8262 4453
Email: admin@litchfieldbalancing.com.au • Dry Creek SA 5094 • ABN 83 613 360 099

INDUSTRIAL DYNAMIC BALANCING
1kg - 7 ton

• Flail Rotors • Slashers • Header Rotors • Feeders • Pump Impellers • Fans • Straw Thrashers

GENERAL MACHINING
• Lathe • Milling • Drilling • Welding • Robotic Plasma Cutting

• Locally owned and operated • Friendly customer service • Fast turn around time

TRUSTED NAME IN THE INDUSTRY FOR OVER 50 YEARS

PICKERING TRANSPORT
RENMARK TO ADELAIDE & MELBOURNE DAILY

PH: 8586 2000 

R
Z7

58
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Airport Road, Renmark (Old Calperum)

Servicing Renmark, Berri, Barmera, Loxton & Waikerie

Adelaide Depot: 13-21 Wilkins Rd, Gillman. Phone 8193 7400
Melbourne depot: 80 Strzelecki Ave, Sunshine Vic Phone 03 8326 6200
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Call us for a quote today:   
11 Vasey Road Waikerie SA 5330 
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Makers of Animal Supplement Blocks & Loose Mix  ///  ‘Tailor-made’ Blocks & Loose Mixes are our specialty
Ask your stock agent or buy direct
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RIVERLAND and Mallee primary 
producers recently provided feedback 
to assist the design of new drought 
resilience resources.  

An online workshop was held last 
month to examine the opinions of 
Riverland and Mallee farmers on the 
Federal Government’s development of a 
Climate Services for Agriculture digital 
platform, and a Drought Resilience Self-
Assessment Tool. 

Minister for Agriculture David 
Littleproud said the programs were 
aimed at providing “accessible and 
practical information to help farmers 
prepare for and adapt to climate 
change”. 

“Our farmers have a proud history and 
a wealth of local climate knowledge so 

it’s important we tap into their ideas,” Mr 
Littleproud said. 

“The workshops (were) an opportunity 
to have a conversation about how these 
tools can support farmers in planning for 
drought. 

“They (explored) how the tools present 
future climate information and link to 
other resources to support decision-
making over the short and longer term.”

It is understood further regular 
workshops and other opportunities to 
engage in the design and development 
of the digital tools are planned for the 
two regions.

For further information, or to 
register interest for future engagement 
opportunities, contact  
(DroughtResilience@agriculture.gov.au).  

Locals provide feedback 
for drought tools 

Consultation open for 
national biosecurity strategy

RIVERLAND community members 
are being asked to make consultation 
submissions to help develop Australia’s 
first national biosecurity strategy.

Member for Barker Tony Pasin said he 
hoped the consultation would highlight 
the need for national co-ordination on the 
issue of fruit fly in the Riverland.

“Strong and efficient biosecurity is 
even more important as we, and the 
rest of the world, respond to emerging 
challenges and recover our economy 
post-Covid,” Mr Pasin said.

“The rising complexity of Australia’s 
biosecurity environment requires new 
and innovative approaches for handling 
biosecurity into the future. As the 
Riverland continues to hurt from fruit 
fly outbreaks I want to see a nationally 
coordinated strategy in place to protect 
our nationally important pest free region.

“The national strategy will seek to align 
collective efforts towards a common 
purpose and provide a clear commitment 
to prioritised action and investment. We 
need to ensure Australia’s biosecurity 
system remains fit to meet the challenges 
of the next decade including against fruit 

fly here in the Riverland.”
The national biosecurity system 

protects agriculture, forestry and fisheries 
export industries, worth $58.9 billion.

Minister for Agriculture and Northern 
Australia, David Littleproud, said a 
national strategy would provide direction 
for the country’s biosecurity system 
and ensure it remains fit to meet the 
challenges of the next decade.

“The management of the national 
biosecurity system is becoming 
increasingly complex, creating new 
challenges for governments, industry and 
other stakeholders,” Mr Littleproud said.

“A national biosecurity strategy will 
link our ambition and collective efforts 
to strengthen our biosecurity system, 
in order to protect our environment, 
economy and way of life.

“Your input will help shape the 
early development of the strategy and 
subsequent engagement.”

A consultation draft of the strategy is 
expected in early 2022.

Public submissions for the first phase 
can be lodged online (haveyoursay.awe.
gov.au) until Friday November 26, at 5pm.
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Founded over 35 years ago, Entegra is a shed manufacturer 
that invests signi�cantly in research and development to 
enhance the capability for complex engineering tasks. 

1300 296 206 entegra.com.au

sheds made for 
Australian conditions 

• Diesel Engine Oils 
• Petrol Engine Oils 

• Hydraulic Oils 
• Greases 

• Cleaners 
• Aerosols 
• Coolants

• Gear Lubricants 
• Transmission Fluids 

Mention this ad to receive 5% off 
all pallet and poo orders!

* Only valid at GuLf Western South Australia!

• Diesel Engine Oils 
• Petrol Engine Oils 

• Hydraulic Oils 

100% AUSTRALIAN OWNED AND MADE

Gulf Western South Australia - 4 Kesters Road, Para Hills West
0432 034 113  |  8250 0100  |  gwosapl@gmail.com MR0293

Specialising in trench digging up to 16” wide & undervine trenching, includes 
backhoe for hard to trench jobs.

RZ10411

AUSTRALIAN LIQUID  AUSTRALIAN LIQUID  
SEA MINERALSSEA MINERALS

ORGANIC FERTILISER & ORGANIC FERTILISER & 
ANIMAL SUPPLEMENTANIMAL SUPPLEMENT
FREE FREIGHT FOR LTD TIME 

0419 713 417 
(08) 8383 6706

MR1094
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AG NEWS
AN international team of scientists, 

including experts from the University of 
Adelaide, warn that reliance on modern 
irrigation technologies to save water is 
a “zombie idea”, an idea that persists 
despite evidence against it.

In a paper in Environmental Research 
Letters, the research team reviewed 
more than 200 supporting articles and 
found technology adoption as a water-
saving method to improve irrigation 
efficiency is ineffective, and could 
worsen water scarcity.

University of Adelaide’s Centre for 
Global Food and Resources associate 
professor and co-author, Adam Loch, 
said the cause was due to water 
“savings” per hectare being put back 
into production.

“It’s an idea that sounds logical, but 
a hard look at the data shows just the 
opposite,” Mr Loch said.

“Water-use efficiency investments 
can actually increase local water 

consumption and contribute to aquifer 
depletion.

“We’ve known this for decades, 
but despite such knowledge this idea 
persists and flourishes.”

The paper suggests that the “zombie 
idea” of modern technology (e.g. drip-
irrigation) saving water consumption 
persists thanks to key stakeholders 
such as those that sell the equipment, 
politicians who prefer popularist 
solutions, and donor organisations 
wanting easily investable options.

“It may be easy for some of these 
groups to champion water-use 
efficiency, but they don’t have to carry 
the can when it fails to deliver real 
savings long-term,” Mr Loch said.

“We need to spread the word that 
modernisation and other subsidised 
investments in irrigation aren’t the 
silver bullet to conserving water and 
sustaining our agricultural production 
systems into the future.”

A plan for future water-saving 
interventions was included in the 
team’s research, including proper 
accounting, and measuring for accurate 
savings, of water use, engaging in 
engineers, and informing downstream 

users of how they will be affected.
“Finally, being ready to implement 

these changes during the next shock 
(e.g. drought), when stakeholders will be 
less resistant to change, may finally put 
this zombie idea to rest,” Mr Loch said.

Is water-saving tech actually saving water?

● Genuine & after market parts ● Full Servicing,  
24 hour call out ● Machining & Welding Services  
● Hydraulic & General Engineering Services  
● Now Supplying Shell Oil & Lubricants 

 ● B.S.C Bearings and Power Transmission
● Steel Sales ● Fasteners

GREGOIRE / VINESTAR  
URM GRAPE HARVESTERS

487 Old Sturt Highway, Glossop
David: 0408 837 370    /     Kyle 0415 651 686

AGRICULTURAL REPAIRS      METAL FABRICATION      MACHINING      STEEL SALES

BZ8828
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Trilogy 631

A UNIQUE BLEND OF THREE REFINED NATURAL  

SOIL & PLANT BENEFICIAL COMPOUNDS

HORT
& AG

OUR NEW 3 IN 1 DRUM! 
Seasol Trilogy 631 is formulated to boost natural soil 
ecosystem and plant growth processes. 
Trilogy is manufactured by combining three key 
natural extracts: 
60% Seasol Liquid Seaweed extract 
• Root growth   • Stress protection 
30% Powerfish Liquid Fish extract 
• Proteins, amino acids for soil & plant 
• Natural source of nutrition 
10% Liquid Organic Humate extract 
• Microbial activity   • Water & nutrient holding

Seasol Trilogy 631  
For priming the photosynthesis carbon pathway

For more information, please go to www.seasol.com.au 
or call your local area sales manager on 1800 335 508

AUSTRALIANMADE & 
OWNED

COMMERCIAL

a better way to growa better way to grow

Acceleration of soil N 
cycling by Rhizosphere 

priming of SOM 
decomposition 

Above ground 
processes

Seaweed 
Extract 

for plant 
growth

SWE & Fish 
Extract and 
Humic Acids 
for microbe 

growth

Fish Extract 
for available 

nitrogen
SWE 

for root 
growth

Plant 
photosynthesis  

for plant  
growth

Carbon 
Rhizodeposition

Below ground
processes

Plant N uptake

20L

200L

1000L

AVAILABLE IN 3 SIZES

Whatever your requirements, we now have sizes to 
suit your needs. Seasol Trilogy 631 is available in 20L, 
200L & 1000L quantities. 

Seasol
✓  Root growth

✓  Stress protection

Powerfish
✓  Proteins, amino acids for    
     soil & plant

✓  Natural source of nutrition

Liquid Organic Humate
✓  Microbial activity

✓  Water & nutrient holding

A unique blend of three refined natural soil & plant beneficial compounds.

3 in 1 Drum!

Trilogy 
631

For more information, 
please go to www.seasol.com.au
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National Sales Manager
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