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57 Renmark Ave, Renmark  |  admin@riverlandagri.com

PH: 8586 6136
ALLAN: 0499 980 148
MECHANIC: 0455 038 686

FOR ALL YOUR  
BATTERY OPERATED TOOLS!

LARGEST RANGE



Call Kim Polst Now

8586 6685
177 Fourteenth St, Renmark

Call Kim Polst Now

8586 6685
177 Fourteenth St, Renmark

Call Brodie Now

8586 6008
177 Fourteenth St, Renmark

BRIGHTEN YOUR DAY 
WITH A SOLAR ARRAY
Laser Electrical Renmark
“Totally Dependable” High Quality Fully 

Installed 6.6kw 
system from

$4,990*
*conditions apply

Call Brodie Now

8586 6008
177 Fourteenth St, Renmark

BRIGHTEN YOUR DAY 
WITH A SOLAR ARRAY
Laser Electrical Renmark
“Totally Dependable” High Quality Fully 

Installed 6.6kw 
system from

$4,990*
*conditions apply

Call Kim Polst Now

8586 6685
177 Fourteenth St, Renmark

SOLAR 
PANELS

Laser Electrical Renmark

“Totally Dependable”

Call Brodie Now 

8586 6008
177 Fourteenth St, Renmark

LIC. PGE244375

High Quality Fully 

Installed 6.6kw 

system from

$4,990*
*conditions apply

10,000+ 
litres per day

Easy to Use

No Power required 
for some models

LIC. PGE261104
FILTERS UP TO  
99.9999% OF ALL 
CONTAMINANTS  
& POLLUTANTS
Safe, Clean Drinking Water

Water  
Filters

TThhee  bbeesstt  wwaatteerr
fifilltteerrss  ffoorr  yyoouurr  hhoommee..

WWAATTEERR  PPUURRIIFFIIEERR
At home use to purify and  

sanitise your drinking water
Laser Plumbing - Exclusive Distributor

renmark@laserelectrical.com.au renmark@laserplumbing.com.au

We’ve got your home  
or business covered

Call Kim Polst Now

8586 6685
177 Fourteenth St, Renmark
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“ katabatic drift and frost management”

Ian Mason
Sales Manager

Australian Frost Fans

<<  Katabatic Drift >>

Ian Mason – Australian Sales Manager
M 0448 111 384
P 1800 797 629

E ian.mason@aussiefrostfans.com.au
W aussiefrostfans.com.au

bossthefrost.com.au

Frost Fans work best during radiation frosts 
when there is a strong inversion layer of 
warmer air. 

Radiation frosts are characterized by 
clear skies, calm conditions & daytime 
temperatures in excess of 0°C. 

The earth absorbs heat from the sun during 
the day and releases it into the colder 
atmosphere at night. 

The heat loss if greatest just before dawn 
and this is usually when the maximum 
danger of frosts and crop damage occurs.

This nocturnal release of heat creates an 
‘inversion’ layer of warmer air, which can be 
found from 10-50 metres above the ground.

During a radiation frost, a frost fan is used 
to draw down the warmer air in the inversion 
layer mixing it with the cold air to increase 
the overall temperature.

Katabatic drift, also known as ‘cold 
air drainage’ is a drainage wind 
that carries high-density air from 
a higher elevation down a slope 
under the force of gravity. This 
occurs in much the same way as 
water would fl ow off  the land.
Even in very fl at areas, the drift 
will be infl uenced by sloping 
topography many kilometres away. 
The drift will also follow rivers & 
water courses. During a radiation 
frost, katabatic drift may be barely 
noticeable, but it will still infl uence 
the coverage shape of a Frost Fan 
and how best to locate it in your 
orchard or vineyard.

<<  Why is katabatic drift important? >>
Site selection is still the key to lowering 
frost risk. Crops become more susceptible 
to frost damage when they are located at 
high elevations, in low lying areas where 
cold air settles and next to obstacles to air 
movement such as tall vegetation, levees 
and buildings.

Any obstacles that inhibit down-slope 
drainage of cold air from a crop should be 
removed.

These obstacles might be hedgerows, 
fences, bales of hay, or dense vegetation 
located on the downslope side of the fi eld. 
Land levelling can sometimes improve cold 

air drainage through a crop so that incoming 
cold air continues to pass through the 
crop. Row lines in orchards and vineyards 
should be oriented to favour natural cold air 
drainage out of the crop.

How does this aff ect the coverage shape 
of a Frost Fan?
Due to the eff ect of the drift, Frost Fans 
which rotate 360 degrees around the tower 
cover an elliptical shape, not a circular 
shape.
A FrostBoss® Frost Fan will cover 6-8 
hectares depending on the specifi c site 
conditions and inversion strength. Typically, 

the Fan will blow 250m downstream with the 
drift, 90m upstream and 140m to each side.

How to determine the direction of the 
drift?
The direction of the katabatic drift needs 
to be determined before sunrise, because 
it can change direction after sunrise. 
These studies need to be done on nights 
with radiation frost characteristics, but not 
necessarily when the temperature is sub-
zero. 
Smoke bombs, small fi res or balloons fi lled 
with helium can all be used to study the 
direction of the drift.
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After an extremely 
dry start to the year, 
the past couple of 
months have finally 
seen some decent 
rainfalls to give 

dryland farmers hope of a decent 
season. 

While modern practises and 
technologies meant dryland 
farmers could begin dry seeding, 
it really doesn’t compare to 
having that wet stuff fall from the 
sky to have wet soil to work with. 

This edition of Farmer covers 
a massive range of industries 
and showcases just how diverse 
the Riverland, Mallee and Lower 
North areas are. 

An in-depth piece of this 

year’s wine vintage indicates 
a spectacular year for local 
growers.

However, growers have been 
reminded to keep a lid on the 
record crush.

The feature piece also delves 
into the current economic 
impacts of Covid-19 and how the 
wine industry sits in the world of 
exports. 

Other stories featured in this 
edition are a Mallee pistachio 
grower, a beef-jerky producing 
couple from Loxton, and an 
up-and-coming grape-growing 
family from Ebenezer.

A strong Ag News section 
features once more, while our 

industry experts have again 
provided an update on their 
respective fields. 

The Farmer magazine 
continues to gain strong support 
from businesses, indicating 
just how sturdy the agricultural 
industry is right now. 

New businesses, advances in 
technology, vehicles, machinery, 
workshops and more featured 
in advertisements showcase 
agricultural businesses’ 
commitment to growth and their 
customers. 

We hope you enjoy this latest 
edition of Farmer and we look 
forward to bringing you another 
jam-packed issue in summer.

The Farmer team

Welcome to this  
edition of Farmer. 
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Caption  

Patlin Gardens’ Pat D’Onofrio  
has been growing organic fruit and 

vegetable in Penfield Gardens  
for close to two decades after 
removing the use of pesticides  

from his practices. 
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by material contained herein.  
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THE extended vintage and cooler climate resulted 
in one of the region’s best wine grape seasons yet, 
according to Waikerie-based Growers Wine Group.

The business consortium, which specialises in bulk 
wine is predominantly owned by the Thomson, Pfeiler 
and Miller families, while Chinese company, Auswan, is 
a small shareholder. 

Growers Wine Group’s chief executive officer, Shane 
Clohesy, said the 2021 vintage produced red wine 
grapes with strong varietal characters and aromatic 
whites. 

He said the cabernet was dark and deep in colour 
due to a slower ripening process caused by the mild 
summer.

“This year we had a little bit more time, but it was 
still pretty busy towards the end, just to finish off the 
reds,” Mr Clohesy said.

“The weather was very favourable.
“The chardonnay had nice green colours coming 

through in its wines. It was really good to see.”
This year, Growers Wine Group crushed 55,000 

tonnes of wine grapes with 20,000 tonnes supplied by 
their owners, the Thomson, Pfeiler, and Miller families.

“We also buy a percentage of wine grapes from the 
Riverland as well,” Mr Clohesy said. 

The winery consortium also offers contract wine 
grape processing and winemaking to Riverland wine 
companies and growers.

“We are the closest winery in the Riverland to the 
wharf in Port Adelaide,” Mr Clohesy said. 

Mr Clohesy said Growers Wine Group exports bulk 
wine overseas.

“We do have a label, but we don’t really pursue a 
bottled wine product, we mainly do bulk wine,” he said. 

Mr Clohesy said the Growers Wine Group also 
supplied a number of contract customers in the region 
who export wine overseas.

The Growers Wine Group’s main export market is 
Europe, which has a preference for white wine.

“We produce 60 per cent white wine versus 40 per 

Extended 
vintage 

produces 
top-

quality 
Riverland 

wines 
WORDS & PHOTOGRAPHY 

CHRISTINE WEBSTER

We produce 
60 per cent 
white wine 
versus 40 
per cent reds

Rotary fermentation vessels are used during 
the red wine making process once the grapes 

are crushed. PHOTO: supplied
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cent reds,” Mr Clohesy said.
He said the white varieties of wine his company 

sent to Europe were chardonnay, colombard, 
chardonnay and sauvignon blanc.

Mr Clohesy said Covid-19 has boosted the demand 
for Growers Wine Group’s white wine in Europe. It is 
sent in bulk and bottled over there.

“Once it kept rolling, our wines kept flowing faster 
because we supplied supermarkets,” he said.

“The bulk of the wine goes there and the 
supermarkets were the ones that stayed open more, 
so there was quite a demand.”

Growers Wine Group has also been a big supplier 
to China, but its 220 per cent tariff on Australian wine, 
imposed for five years from March 28 this year, has 
halted the industry’s exports to the Asian nation.

Mr Clohesy said even though Chinese company 
Auswan was a small shareholder of the Growers Wine 
Group, it still faced a 116 per cent tariff from China, 
which made exporting there impossible. 

“It still hasn’t exported anything, this has still made 
it double the cost of wine.”

Before China introduced the 220 per cent tariff on 
the Australian wine industry, it was a key market for 
the Riverland.

Mr Clohesy said shiraz, cabernet and merlot had 
been in strong demand in China.

The Federal Government announced in June it 
would ask the World Trade Organisation to intervene 
in Australia’s wine tariff dispute with China, but a 
resolution could take up to five years.

Mr Clohesy said it was a difficult situation for 
the Australian wine industry and welcomed efforts 
by Australia and Wine Australia to seek free trade 
agreements with other countries like the UK.

“If we get a free trade agreement with the UK to 
start off with... it helps us enormously,” he said.

“If that kicks off, it is a slower thing to happen, but 
once it gets moving, hopefully that will work okay.”

Mr Clohesy said losing the lucrative Chinese market 
could also impact on the returns wine grape growers 
would receive for their fruit in the future.

“Hopefully we can get over that hurdle with China 
and with quality and everything else, we will be able to 
maintain the best prices we can,” he said.

He said a glut of wine grapes could also occur.
“I suggest that it will for a while and it is probably a 

two-year period that we need to work on, in pushing 
into other markets, as well as Europe,” Mr Clohesy 
said.

Growers Wine Group’s 
chief executive officer, 
Shane Clohesy, with a 
road train loaded with 

72,000 litres of wine to 
be exported overseas 

from Port Adelaide.

(From left) Growers Wine Group winemakers 
Michelle Heagney and Sue Franke who analyse 

the wine to ensure it is ready for distribution.  

A  load of red wine grapes  being  emptied into the receival bin ready 
for the crusher. PHOTO: supplied
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RIVERLAND wine grape growers are being 
encouraged to “keep a lid” on the 2022 vintage 
following its record crush this vintage.

Wine Australia’s senior analyst, Sandy 
Hathaway, said the region produced a record 
crush of 558,252 tonnes this year up nearly 
100,000 tonnes from the 2020 vintage of 
461,385.

She said it was a “unicorn vintage” for 
the nation with good growing and ripening 
conditions across most of Australia.

According to Wine Australia’s National 
Vintage Report, this year’s national crush of 
2.03 million tonnes was 31 per cent higher than 
the 2020 vintage and 19 per cent above the 
2019 vintage.

The Riverland was the biggest supplier of 
the national vintage, accounting for 31 per 
cent and South Australia was the largest 
contributor with 52 per cent of the crush at 
1.06 million tonnes.

But Ms Hathaway has warned that 
the tariff China has placed on Australian 
wine is causing some headaches for the 
wine industry. 

In November 2020, China introduced 
temporary tariffs of up to 200 percent 
after accusing Australian wine 
producers of selling wine well below the 
cost of production and causing harm to 
Chinese winemakers.

Final determinations of the anti-dumping 
and countervailing duty investigations were 
announced in March when countervailing 
duties of 6.3 to 6.4 per cent and anti-dumping 
tariffs of between 116.2 per cent and 218.4 
per cent were introduced on Australian wine, 
varying by company for a period of five years. 

Ms Hathaway said the value of wine exports 
to China dropped from $419 million from 
January to June 2020 to just $13 million over 
the same period this year.

“There’s no denying that is a major loss,” she 
said.

Ms Hathaway said the speed at which it 

had affected the Australian wine industry was 
also significant and it was a factor wine grape 
growers should take into account.

“Although we are seeing increases in exports 
to other countries, it is hard to turn things 
around really quickly,” she said. 

Ms Hathaway said if growers were 
unable to find markets for their 
wine before next vintage, there 
could be a capacity issue 
and a large vintage in 
2022 would not help the 
situation.

“This is a difficult time,” she said.
“The 2021 vintage can be seen as a good 

vintage, giving wineries plenty of good quality 
wine to enable them to go out and find new 
markets, but it is creating a lot of stock looking 
for a home in the short term.”

Riverland wine grape 
growers urged to be wary 

following bumper year
WORDS & PHOTOGRAPHY CHRISTINE WEBSTER

The value of wine exports 
to China dropped from $419 
million from January to June 
2020 to $13 million over the 
same period this year.

Red wine grapes ready 
to be crushed at the 
Growers Wine Group 
winery at Waikerie.
PHOTO: supplied
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Recovering from China’s impost

Price  
drop for  

reds
Sandy Hathaway says the record 2021 

crop helped reduce the impact of a 
considerable drop in price for red wine 

grape varieties from the Riverland.
She said the prices for red wine grapes 

reduced overall by 20 per cent. 
“If growers got more tonnes per hectare, 

they didn’t necessarily lose money,” she said. 
For Riverland wine grape growers, the 

price for shiraz dropped 21 per cent to $552 
a tonne from more than $697 a tonne and 
cabernet was down 23 per cent to $539 from 
$698.

She said the wine tariff dispute with China, 
which had been a key market for premium 
red wine had contributed to this drop in wine 
grape prices for reds.

However, Ms Hathaway said the price 
growers received for white wine grape 
varieties increased overall by six per cent, 
indicating increased demand and tight supply 
for whites.

Ms Hathaway said it was 
important for the Australian wine 
industry to minimise the impact of 
the wine tariffs from China.

“Wineries may be looking for 
other markets that already heavily 
favour reds, like South Korea or 
Taiwan, to replace sales to China,” 
she said.

Ms Hathaway said an increase 
in demand for white wine in export 
markets in the UK, Europe and 
the United States was also an 
opportunity.

Ms Hathaway said white 
varieties such as prosecco, 
pinot gris, and sauvignon blanc 
and muscats, were all showing 
increases in production and 
pricing. 

She said varieties like muscat 
gordo blanc or muscat blanc can 
be used to make moscato, which 
is in strong demand, especially 

among young drinkers in some 
markets including Australia. 

She said rosé was also a 
popular wine style, which could 
be made out of existing red wine 
varieties grown in the Riverland. 

“In France, they drink more 
rosés than whites, and its 
popularity is increasing in 
other markets, particularly 
among younger drinkers,” Ms 
Hathaway said. 

“The Riverland is well-placed 
to turn reds into beautiful rosés.

“The advantage is that rosés 
can be made from most red 
varieties including grenache, 
cabernet, shiraz or pinot noir 
rather than requiring a particular 
variety.”

Ms Hathaway emphasised that 
it was important for growers to 
keep a close eye on trends and  

 
 

 
 
 
 
make sure they closely consult 
their wineries on what varieties 
they were seeking before making 
any changes.

Wineries may be looking for other markets that 
already heavily favour reds, like South Korea or 
Taiwan, to replace sales to China.

Sandy Hathaway

AUSTRALIA

www.universalfeeders.com.au www.universaltrailers.com.au
admin@utfa.com.au0499 555 355

BUILT TO LAST

UNIVERSAL TRAILERS

Multi Purpose

UNIVERSAL SALIVA

LICK FEEDERS

www.universaltrailers.com.au
admdmd inini @utfafaf .com.au

BUIUIU LILI T TOTOT LALAL ST

4200L & 3000L SIZES AVAILABLE

CATTLE / SHEEP / PIG FEEDERS

www.universalfeede
0499 5

UNIV

L

4200L & 3000L SIZES AVAILABLE
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HEALTHY storage levels are 
reassuring to Riverland growers 
still experiencing below-average 
rainfall for 2021, while Mallee 
and Lower North dryland farmers 
finally saw the skies open up in 
July. 

The Bureau of Meteorology 
(BoM) recorded just 5mm 
of rain in Renmark 
throughout May, 
however this 
increased to 13mm 
throughout June 
and to 31mm for 
July. 

This is compared 
to the 12.8mm 
Renmark received 
for June 2020, with 
5.8mm recorded in 
July of last year. 

BoM also recorded 7mm of 
rainfall in Loxton during May, 
with 13.2mm falling in June and 
36mm in July. 

This was a big increase on the 
6.1mm Loxton saw in July 2020, 
however 15.4mm was recorded 
in the town during June of last 
year. 

Waikerie saw 5.4mm of rain 

during May, compared to a long-
term average of 17.9mm for the 
month, with 34.2mm falling in 
June and 35.2mm in July. 

Rainfall figures of 60.6mm 
in June, and 87.4 in July, have 
helped bring Gawler’s total rain 
for 2021 so far to 226.2mm. 

This is above the average 
rainfall to the end of July 

of 209.1mm, and the 
total received at the 

same time last year of 
170mm. 

Lameroo had 
recorded 147mm 
of rain so far in 
2021, down from 
221.2mm seen at the 
same point last year, 
and the long-term 

average to August of 171.2mm.
Latest reports from the 

Murray-Darling Basin Authority 
indicated total active storages 
had increased by 311GL over the 
last week to 5659GL, or 66 per 
cent capacity. 

This marked a 22 per cent 
increase since the beginning of 
May, and a 10 per cent increase 
since the same time last year. 

A welcome, and 
not so dry, July 
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DARTMOUTH DAM 
Current storage: 68% 
This time last month: 66% 
This time last year: 53%

HUME DAM 
Current storage: 70% 
This time last month: 57% 
This time last year: 49%

LAKE VICTORIA  
Current storage: 70%  
This time last month: 55% 
This time last year: 93%

MENINDEE LAKES  
Current storage: 66% 
This time last month: 63% 
This time last year: 27%

RENMARK  
May to July 29, 2021: 49mm 
Rainfall to July 2020: 116.0mm 
Rainfall to July average: 119.9mm

LOXTON  
May to July 29, 2021: 56.2mm  
Rainfall to July 2020: 139.9mm 
Rainfall to July average: 138.9mm 

WAIKERIE  
May to July 29, 2021: 74.8mm 
Rainfall to July 2020: 119.8mm 
Rainfall to July average: 132.8mm 

LAMEROO 
May to July 29, 2021: 94.2mm  
Rainfall to July 2020: 221.6mm  
Rainfall to July average: 171.2mm 

GAWLER 
May to July 29, 2021: 173.2mm 
Rainfall to July 2020: 170mm  
Rainfall to July average: 209.1mm 

CURRENT FLOWS  
7500ML per day 

THIS TIME LAST MONTH  
5700ML per day 

THIS TIME IN 2020  
13,100ML per day 





Trinity
College

   Visit our website to watch us in action

Join us for a College tour.
Visit our website for tour dates and times. Please call our  
enrolments office as bookings are essential 8522 0666.

Opportunity
ofWorlda

www.trinity.sa.edu.au

Follow us on      
@TrinityCollegeSouthAustralia

Six recent 
graduates have 

obtained an ATAR 
of 99.95.

We have an 
extensive farm, 

equestrian centre 
and environmental 

facility.

There are boundless 
opportunities  

for sport, performing 
arts, outdoor learning 

and robotics.

We have a flourishing 
Pastoral Care program 

with a focus on  
wellbeing and 

positive education.

Each year over 100 
students access external 

VET programs  
to complete qualifications 

across 25 different 
industries.

Since the inception of 
Trinity College we have 
consistently produced 

graduates in the  
Top 1% of the state.

Did you know?

We offer an 
unparalleled 

selection of subject 
choices.

We offer flexible 
and supportive 
pathways for  
all students.
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Patlin Gardens’ organic 
produce an icon of  

Adelaide Farmers Market

From Penfield Gardens to Wayville…

MORE than 80 stalls are set up every Sunday 
at Wayville Showgrounds as part of the 
Adelaide Farmers Market, but there is one 
that shoppers consistently flock to.

Patlin Gardens has been a mainstay at the 
Market for near-on two decades, and owner 
Pat D’Onofrio (pictured) is the stuff of legend.

As punters line up to purchase some of 

Pat’s organically grown produce, he will often 
rattle off what’s in season and even dish out 
some tips on how to utilise the veggies in 
recipes.

The D’Onofrio farm is located alongside 
the Gawler River in Penfield Gardens where 
the family has farmed since the early 1960s.

Originally Pat had planted olives on the 

land in the 1990s after taking over operations 
from his father. At the time, Pat worked the 
farm part time as his landscaping job took 
most of his attention.

Today Pat and his wife Lina grow more 
than 100 different varieties of seasonal 
produce, all using organic methods, across 
their 20-acre property.

WORDS & PHOTOGRAPHY BRENDAN SIMPKINS

CONTINUED ON PAGES 12 & 13
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Pat said previous health issues were the catalyst 
which sparked the switch to growing vegetables 
organically.

It was discovered that he had lingering pesticides 
in his body including insecticide DDT and Glyphosate, 
otherwise known as Roundup.

“I started looking as well, at what are we doing to our 
bodies,” Pat said.

“…I started fiddling around with lots of different 
ideas (like) composting, done a little bit of research into 
microbes, and all that sort of worm activity and all that 
sort of stuff…

“I stopped using all pesticides and eventually I even 
stopped using Roundup after a year or two”

Approaching the age of 70, Pat said he felt “better 
now than I did at 50” and attributed that to shifting to 
an organic diet.

Patlin Gardens has been pesticide free for about 17 

years. However, the farm still has its problems with 
pests, which are dealt with by using integrated pest 
management principles.

At the time Pat and Lina made the switch to organic 
farming in the early 2000s, it was a niche market. But 
over time the demand for organically grown produce 
has continued to rise.

However the farm  
still has its problems 
with pests
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www.rls.net.au 
BERRI 6 Kay Avenue
LOXTON Shop 7, Martha Street
Phone 08 8582 2822    

• Strategic Planning

• Succession Planning

•  Periodic Business  
Performance Reviews

•  Business & Financial  
Health Checks

• Business & Equipment Finance

Contact Mark Fielke 0488 988 994 
Managing Director

Produce is consistently sold to first-time customers 
who later return and point out a noticeable different in 
taste compared to that bought in a supermarket.

Pat said he has “hundreds and hundreds” of 
customers who love their vegetables.

“They tell me all the time that they really can't see 
themselves going back into the supermarket anymore, 
because (the vegetables) are not the same,” he said.

As well as being organically grown, all of Patlin’s 
vegetables are seasonal. Each time you visit the stall 
you will find something new and even some varieties 
not likely to have been seen before.

Jerusalem artichokes, Romanesco cauliflower, 
kohlrabi (German turnip), purple broccoli, fennell, leek 
and spring onion were just some of the vegetables in 
season when we spoke to Pat in July. 

Some of the niche or obscure vegetables that Pat 
grows at various points in the year included purple 
asparagus, trumpet squash, red onion of Tropea (a 
variety from the south of Italy) and mini melons among 
others. 

Marinated olives and olive oil is produced from Patlin 
Gardens’ 2000 tree grove, and fresh pickled vegetables 
are also sold.

The Patlin Gardens stall can be found at the Adelaide 
Farmers Market at the Wayville Showgrounds every 
Sunday from 8.30am to 12.30pm.

The Patlin 
Gardens stall 
can be found 
at the Adelaide 
Farmers Market 
at the Wayville 
Showgrounds 
every Sunday 
from 8.30am  
to 12.30pm.
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AN iconic product sold in pubs and clubs, service stations 
and supermarkets nationwide might just be the Riverland’s 
best kept secret.

Schmeks Beef Jerky is a proud, Riverland family business, 
made just outside of Loxton for the past 24 years.

After identifying a gap in the market, Peter and Ronny 
Goodhand began manufacturing their own beef jerky. 

“It’s been a journey, which has been very productive for 
us,” Mr Goodhand said.

“When we started 24 years ago, there weren’t very many 
beef jerky manufacturers around.

“At the time, there was probably only one other around 
from Alice Springs that we knew of.”

Since then, the brand has continued to grow, with 
Schmeks Beef Jerky and Beef Stix now sold nationwide.
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Riverland’s best 
kept secret?

WORDS & PHOTOGRAPHY STEPHANIE THOMPSON

It’s been a 
journey, which 
has been very 
productive for us. 
When we started 
24 years ago, 
there weren’t very 
many beef jerky 
manufacturers 
around.
At the time, there 
was probably only 
one other around 
from Alice Springs 
that we knew of.

Working at the Loxton 
site are Schmeks Beef 
Jerky employees are 
Natasha Brown, Jenny 
Buckton and Courtney 
Smart. The business 
employs six local staff.

Schmeks Beef Jerky 
owners Peter and 
Ronny Goodhand with 
their product, which 
is manufactured just 
outside of Loxton. 
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OUR NEW 3 IN 1 DRUM!
Seasol Trilogy 631 is formulated to boost natural soil 
ecosystem and plant growth processes.
Trilogy is manufactured by combining three key 
natural extracts:
60% Seasol Liquid Seaweed extract
• Root growth   • Stress protection
30% Powerfish Liquid Fish extract
• Proteins, amino acids for soil & plant
• Natural source of nutrition
10% Liquid Organic Humate extract
• Microbial activity   • Water & nutrient holding

Seasol Trilogy 631 
For priming the photosynthesis carbon pathway

For more information, please go to www.seasol.com.au
or call your local area sales manager on 1800 335 508
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AVAILABLE IN 3 SIZES

Whatever your requirements, we now have sizes to 
suit your needs. Seasol Trilogy 631 is available in 20L, 
200L & 1000L quantities. 

Seasol
✓  Root growth

✓  Stress protection

Powerfish
✓  Proteins, amino acids for   

soil & plant

✓  Natural source of nutrition

Liquid Organic Humate
✓  Microbial activity

✓  Water & nutrient holding

A unique blend of three refined natural soil & plant beneficial compounds.

3 in 1 Drum!
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For more information,
please go to www.seasol.com.au
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Sales boom, despite Covid
MARCH 2020 will be forever etched in their memories for 
Schmeks Beef Jerky owners, Peter and Ronny Goodhand.

But now, over 12 months after the initial impacts of Covid-19, 
business is booming and continuing to go from strength-to-
strength.

“We knew at that time (in March 2020), things were going to 
get very difficult,” Mr Goodhand said.

“Interestingly, we shut down for two months.”
Mr Goodhand said producing a preserved product like jerky 

had its benefits.
“We had already made sufficient supply to carry us over those 

two months,” he said.
Sales were slow initially due to lockdown as Covid-19 gripped 

Australia.
“After two months, there was a bounce back and within two to 

three months, business improved markedly,” Mr Goodhand said.
“We thought it was recovery from people running their stocks 

low.
“But, it has stayed that way and we don’t know why.”
Mr Goodhand said sales have continued to increase.
“People are now becoming more aware of buying Australian 

and ensuring it is Australian,” he added.
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This is where Rural Generations can help you!
• Succession planning options – including any government benefi ts and Farm Household Allowance.
• Business plans – focusing on current and future needs. For example can the business support another family?
• Pension and Aged Care considerations
• Understanding – How farm and non-farm assets might be distributed if conditions of ‘wills’ are exercised.
• Information and support going forward.

M: John 0447 787 436  •  W: www.ruralgen.com.au  •  E: johnwhite@ruralgen.com.au

Don’t wait, give us a call today!

Succession is similar to a journey or a trip; we have a basic idea of 
where we want to go but a vague understanding of where to start

We are farmers who 
understand Farmers.

Journalist Hugh Schuitemaker 
spoke with key Riverland, 
Lower North and Mallee 

agricultural industry figures 
to gain an insight into their 

respective seasons.   

INDUSTRY   
EXPERT 
UPDATE

John Lush  
Mallala dryland farmer,  

Adelaide Plains councillor  

Have July rainfalls been enough to alleviate any 
worries of a dry year? 
We’ve had 100mm for July, so it’s wet. It’s certainly a 
turnaround from the last couple months. It’s been a 
bit of a surprise, and I can’t remember the last time we 
had 100mm in one month. That’s a really wet month. 

We’ve always had a saying that if you get 50mm two 
months in a row, it sets your season up really well, and 
we’ve had that in one month, plus a fairly big rain the 
month before. We’ve got a lot of topsoil moisture and 
the year is looking really promising. 

It’s absolutely alleviated a lot of worry for us, but it’s not 
all over the state. 

Dry-seeding methods seemed to be popular, and 
successful, this season?    
A lot of us all over the state sow dry now with the 
hope it’s going to rain. It held off in the Mallee area 
and east of the ranges for quite some time, but I think 
they are getting enough rain now that those crops are 
established. If we have a good spring they will still be 
able to salvage a good year out of it, and all the weather 
forecasts say it’s going to get wetter, not drier. 

They are saying it won’t be quite as wet as 2016, but 

well along the way. 

Are you expecting an increase in yields this year?  
I would think so. We’ve got crops now that are just 
about finished with no more rain, so if we get average 
rain between now and the end of spring, we’ll have 
above average yields. 

Canola prices are sky high and wheat prices aren’t too 
bad. Some countries are struggling in other parts of the 
world and their loss is our gain, so we might fluke one 
of those rare years where prices and yields are both 
good at the same time. That doesn’t happen very often. 

Is there more confidence in the export market at the 
moment?  
One of the benefits of Covid is that we’ve realised you 
can’t put all your hopes into one market, or one country, 
such as China. We must diversify our markets… we 
became too dependant on China across the board. 

The whole of our agricultural production must not be 
reliant on one country being our main market. 

When China stops buying grain from us, they go 
somewhere else to buy it, and that leaves another door 
open for us to go in. 

The international market is a changing scenario and 
where your main market might be one decade, in the 
next decade that will change. 

Any advice for farmers at this stage?  
You’ve got to accept change as it comes, and that’s 
going to be really important for Australia as a whole. 
We’ve now realised some manufacturing in Australia 
is necessary, and it needs to be subsidised by the 
government to keep it here. 

We’ve just put 40,000 litres of diesel storage on our 
farm, because we realised Australia runs on about a 
seven-day supply. If a couple of boats get sunk… we 
run out of fuel in a week. 

My advice is for farmers to store enough fuel to do at 
least one of their programs, either get a crop in or get a 
harvest off. If we happen to run out and you can’t finish 
your harvest, your crop just rots. It’s really important 
we have some self-sufficiency and an emergency 
plan. 

WELCOME to the latest instalment of our 
regular Farmer industry experts Q and A. 

Once again I have been fortunate enough 
to speak with the leading minds from some of 
South Australia’s most important agricultural 
industries, from the Riverland’s citrus and 
almond orchards, all the way down to the 
Barossa Valley’s vineyards and Mallala canola 
fields. 

It seems as though whenever I chat with 
these dedicated growers and farmers there is 
never a shortage of challenges, and the winter 
of 2021 has been a mixed bag of some positive, 
and some negative, results.  

Growers in the Riverland are contending with 
an ongoing battle against fruit fly outbreaks – 
which could continue into next year – although 
some favourable June and July rainfall levels 
should mean farmers in the Mallee and Lower 
North are able to complete the current season 
without much more worry. 

However, what always shines through 
is the innovation, ingenuity and optimism of 
agricultural professionals and I hope the 
perspectives of these experts can give 
confidence to other growers and farmers
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Phone  
8568 2611

3211 Eden Valley Road,  
Mt Pleasant

coopersmp@adam.com.au 
www.coopersfarmsupplies.com.au

VITICULTURE 
AGRONOMY | FODDER  
FENCING | IRRIGATION 

ANIMAL HEALTH

Manufacturer and supplier  
of custom made  

Cattle and Sheep Yards.  

Call Trevor Pomery  
for your livestock handling  

requirements and  
on farm enquiries.

Trevor Pomery
0488 083 344

trevor@nortonlhs.com.au
www.nortonlhs.com.au

Matching your needs with unmatched performance in... 

LIVESTOCK & FARM SUPPLIES

Working together to look after farmers
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Have growers experienced the ‘unicorn’ vintage 
we’ve heard about recently? What factors were most 
important for this quality of vintage?  
Growers certainly experienced a very solid vintage 
with little disease pressure, mild growing conditions 
and few heat waves. 

As reported by Wine Australia the Riverland region 
crushed 558,252 metric tons, which would be the 
largest crush in the region on records going back to 
1993.

The Riverland is now producing 25 per cent of 
Australian wine – what is CCW’s reaction to reaching 
this milestone? What have been the key factors to 
the region’s growth in wine exports/quality?   
The Riverland holds this position due to its strong 
value proposition to the market, and being a 
consistently and reliable producing region, with low 
disease pressure. 

Our wines continue to meet and exceed the 
expectations of wine drinkers domestically and 
around the world.  

What factors will be vital to ensuring Riverland grape 
and wine production continues to expand? 
With the recent stoppage of export for the most 

part to China, it will be essential for the region and 
industry to retain and win market share elsewhere, in 
particular for red wine. 

The ability of the industry to pivot and maintain low 
production cost will be key to the survival and growth 
of hectares in the region going forward. 

Have stability in water allocations, and cheaper 
temporary water prices, helped growers this year?  
For growers leasing in water this has certainly helped 
with the cost of production, after a very difficult year 
last year. 

This year we have seen a return to a more normal 
pricing environment, due to increased rainfall 
entering catchments in the past 12 months.  

What should growers be doing at this time of year to 
ensure healthy vines?  
There are many checks growers should be doing 
which include inspecting vines for scale, soil 
sampling and analysis. 

If you are a CCW member contact our staff who are 
more than happy to give advice and help growers get 
on top of pest and disease issues.   

“As reported by Wine 
Australia the Riverland 
region crushed 558,252 
metric tons, which would 
be the largest crush in the 
region on records going back 
to 1993.” 

Top 10 grape varieties crushed in the 
Riverland (from Wine Australia):   

Variety  MT's crushed 

Shiraz                  155,470  

Chardonnay                  128,005  

Cabernet Sauvignon                    85,587  

Merlot                    30,479  

Muscat Gordo 
Blanco                    28,864  

Colombard                    27,339  

Sauvignon Blanc                    20,879  

Petit Verdot                    15,231  

Semillon                       9,626  

Pinot Noir                       9,140  

 
 

 

 

 

“The ability of the industry 
to pivot and maintain low 
production cost will be key to the 
survival and growth of hectares 
in the region going forward. ” 
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Totally integrated preparation and packaging solutions for Australia’s fresh produce 
market. Check out our website for a range of Baggers, Clippers, Prepackers, as well as 
consumables such as net, labels and flow wrap material. sales@edp.com.au | (03) 5820 5337

From packaging shed to the retail outlet, edp 
Australia can supply everything you need.

Built to last.

edp australia pty. ltd.

KEEPING  
MANUFACTURING  
IN AUSTRALIA

We stock a wide range of consumable products | edp.com.au

Mark Doecke 
Citrus SA chair 

What varieties of citrus are currently being harvested 
in the Riverland?  
Currently in the Riverland the Washington navels are 
all but finished. The kirkwood and cara oranges are in 
full swing and afuror mandarins are starting. 

Have weather conditions benefited the quality of fruit 
this year?  
Having the cool summer that we did this year helped 
to give us good-sized fruit and superb eating quality.

How important was the success of the Pacific Island 
workers program to avoiding labour shortages in 
2021?  
The Pacific Island program has been running 
successfully for several years now. It is a big 
contributor to the labour requirements of the citrus 
industry in South Australia. 

Adrian Hoffman  
Winegrape Council of South Australia 

Region 2 chair 

We experienced a ‘unicorn’ vintage in the Riverland 
this year, was this similar in the Barossa?  
Across all varieties yields and quality were good, so 
you don’t see too many vintages like this where both 
the grower and winemaker are very happy with the 
result of the vintage. 

Quality was really outstanding. Probably the only 
disappointment for some growers was grenache, 
which didn’t yield as well as it should have. Hot winds 
in spring messed up the flowering a little bit… the 
quality was still good, but the yields weren’t as good 
as they could have been. 

Overall, everyone was exceptionally happy with the 
vintage. 

A lot of people are looking at double, or three times the 
amount they had on the previous vintage, so a lot of 
growers are very happy. 

South Australian regions continues to reach new 
milestones in production. What has been key to this?  
The South Australian wine industry is a well-
supported industry within the state, and the 
government knows that. We’re seeing both the state 
government and federal government making sure the 

industry stays strong, because we are a big employer 
across all areas. 

What factors are important to ensuring the industry 
continues growing?  
Communication between wineries and grape growers 
is going to be very important over the next couple of 
years, especially with the tariffs being put in by China. 
We definitely saw a softening in pricing this year, and 
looking at some of the bigger companies, there’s 
going to be further softening of prices. 

I encourage growers to get out and have a chat to 
the winemakers at this time. Make sure the market is 
still there, and create a niche in that market for (your) 
grapes. 

Is there more confidence in the export market at this 
stage?  
I don’t know whether we’ll find the next Chinese 
market, but a lot of wine has been moved sideways 
already, and the UK market is quite strong. China 
definitely inflated the value of wine there for a while, 
so we’re going to see a softening of prices at that 
top-end level. The first thing that happens when 
prices start softening is the commercial regions suffer 
quicker, because the grower sells their fruit for less. 

Look at your yields, look at your properties and don’t 
charge in. Make sure you’re growing for your market.

Have recent rainfall levels been helpful for growers?  
There will be a great about of positivity about the 
rainfall we’ve received so far. In the Barossa, the more 
rain we get, the less water we have to use, and in the 
Riverland the more water that falls in the catchments, 
the cheaper water is. One of the biggest impacts on 
the price of production is the cost of water.

What factors are most important for vine health at this 
stage?  
Monitor your bud numbers and look at the yield levels. 
Inspect the overall health of the vines, and now is the 
time to have those conversations with wineries that 
will be very important. 

“It is a big contributor to the 
labour requirements of the citrus 
industry in South Australia.”
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Selling Fast - One hour from Adelaide - Country Living - City Convenience

Properties available for inspection by appointment ... call now

����������������������������������

��������������������
��������������������

INDUSTRY   
EXPERT 
UPDATE

Brendan Sidhu  
Australian Nut Industry  

Council chairman 

We’re seeing the almond industry reaching new 
milestones for production, what has been key to this 
continual growth?  
It’s mainly due to young plantings I think. We’ve had a 
lot of new plantings go in and they are just now coming 
into production. 

We’re predicting a 150,000-tonne crop in four years’ 
time, and that’s just based on young plantings already 
in the ground coming into production. 

Were July rainfall levels helpful for growers?  
We’ve had a look and we’ve obviously got some really 
good sub-soil moisture. That’s always good and it 
always helps a lot of us who are on drip orchards 
establish good crops. 

Has there been any new technology developed to help 
almond growers recently?  
The Almond Board is working on technology for 
monitoring for carpophilus beetles and diseases. My 
manager here in the technical office has been to a 
meeting regarding pheromone interrupters, that have 
traps with cameras in them so you can see what they 
are targeting. 

There’s always new technology we’re looking at, and 

there’s a lot of new things out regarding the way we 
monitor our water use and tree growth. 

Is the availability of bees presenting any challenges for 
growers?  
There’s obviously a fair demand on bees and the 
biggest problem was going to be when South Australia 
had the lockdown. But I’m very thankful to the CEO 
of the Almond Board of Australia, who was able to 
work with the New South Wales, Victorian and South 
Australian Government. We’re having trouble getting 
fruiting buds in Queensland, but hopefully we get good 
pollination weather. 

Are self-fertile almond tree varieties becoming more 
viable?  
There’s definitely a lot more self-fertile trees that are 
out, and we’ve put those in ourselves. They’re not self-
pollinating, but you need a lot less bees per hectare 
than what you usually need to cross pollinate. They are 
working on breeding more precocious varieties while 
are not only self-fertile, but can also self-pollinate. 
However, we’re a few years away from that. 

Are prices looking favourable for growers this year?  
It looks like the price is returning a bit. We had a bit of 
a crash in price over the 2021 crop season – it’s been 
a bit of a low-price year. But it’s already starting to 
improve because of the severe drought in California, so 
hopefully we’ll have a good year. 

Any advice for growers at this time?  
Growers should be making sure their irrigation 
maintenance is up to scratch, because we’ll start 
watering soon. We’re a bit of a way off February now, 
but we’ll get there. 

Have there been added costs for Riverland growers to 
treat citrus for fruit fly?  
Any fruit located in a ‘RED’ zone has extra cost to 
transport, cold treat in transit, or in cold rooms.

Has stability in water allocations, and cheaper 
temporary water prices, helped growers during this 
time?  
Any grower who leases water in as a part of their 
business model is currently enjoying lower temporary 
water prices. 

What should growers be doing at this time to ensure 
healthy trees and fruit?  
On the farm at this time of the year manures or 
gypsum applications could be spread. 

Pruning as soon as the crop is picked is good for next 
year’s crop and helps pickers to access the fruit. 

Maintain irrigation systems because spring/summer 
is just around the corner. Also it is a good idea to 
perform soil tests, to gain a baseline of nutrient 
levels.

“On the farm at this time of 
the year manures or gypsum 
applications could be spread. 
Pruning as soon as the crop 
is picked is good for next 
year’s crop and helps pickers 
to access the fruit. ”

“A lot of it is because young 
orchards are coming into 
production, but I think the last 
year has been a particularly 
good growing season.”
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Irrigation solutions for the Riverland, Barossa and Mallee. 

SA

Experienced sales and service team   |   Soil survey & land assessments   |   Irrigation design   |   Pump sales and repair  
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RENMARK  
230 Renmark Avenue, Renmark, SA 5341
Ph: (08) 8586 6777

LAMEROO 
1 Enterprise Road, Lameroo, SA 5302  
Ph: (08) 8576 3152

WAIKERIE  
29 Smith Drive, Waikerie, SA 5330
Ph: (08) 8541 3346

NURIOOTPA 
173 Murray Street, Nuriootpa, SA 5355   
Ph: (08) 8562 4546

Going nuts 
at the  

nut farm
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In 2006 Ian Mau’s heart surgeon brother 
spotted a newspaper advertisement for 
an investment in pistachios at a farm near 
Pinnaroo.

Now, in 2021, Mallee Orchard Pistachios 
– known fondly locally as The Nut Farm – 

covers 300 hectares, or 90,000 pistachio trees, and 
Ian is the operation’s manager.

“Back in the day the government had an 
investment scheme where for every dollar you 
invested they added a dollar, and they did that for 
olives and pistachios,” Mr Mau (pictured) said.

“Originally 70,000 trees were planted, and we 
have planted somewhere between 20,000 and 
25,000 on top of that again.”

At the moment Mr Mau oversees a workforce 
of about 12, and during the farm’s busiest 
times about two dozen, made up of locals and 
international backpackers.

Successfully growing pistachios is a year-long 
commitment.

“In a nutshell, during winter, the trees are 
deciduous and have all gone to bed, so we do 
irrigation repairs, and pruning,” Mr Mau said.

“If you prune when the trees are dormant it 
invigorates them, whereas if you prune them in leaf 
it does the opposite.

“We plant about 5000 trees a year, so we’re 
getting the ground ready for that, deep ripping 
it and doing all the irrigation that needs to be in 
place.

“In the middle of August we will start our spray 
season, spraying trees with fungicides, nutrients, 
oil for scale – and then in the middle of September 
we start our irrigation full time.”

By then, he said, the buds on the trees will have 
burst and they will be starting to grow leaf and 
small nuts.

“For October/November the trees size the nut, 
determining the size by the shell,” Mr Mau said.

“In late November, early December, that shell 
hardens on the tree, then it has a bit of a rest, 
before we fertilise it pretty vigorously straight after 
Christmas, and then it fills that nut up.

“Usually by late February, early March, that nut 
will split open inside the soft hull and then the 
hull will start to deteriorate. Then we come in with 
the harvesters and shake the fruit off, and it is 
processed in Robinvale.”

Mr Mau said the Mallee climate was perfect for 
growing pistachios.

“Through summer we like it as hot as it can be, 
and winter nice and cold, but above zero,” Mr Mau 
said.

“We are the same as the stone fruit guys. We are 
after winter chill through winter, so we need about 
700 hours of under 7C.

“(Then we) like a nice long, dry summer and a 
dry harvest, and not any wind, because by then the 
trees are ready to shake, and the nuts just hanging 
on.

“They are easy to bump or blow off, so we like it 
fine and breezeless.”

Australian pistachios make up about 40 per 
cent of the domestic pistachio market, and can be 
found at most major supermarkets including Coles 
and Woolies.

“The supermarkets like them a good size, and 
they like the shell to be unstained, nice and clean 
and white, so it looks attractive to the buyer,” Mr 
Mau said.

“The Australian ones are probably not as big 
as the American ones that are imported, but the 
flavour is a lot nicer.

“The flavour is important but the supermarkets 
are more worried about what they look like.”

Mr Mau said similar to olives and almonds, 
pistachios have a small harvest one year, and a 
bigger one the year after.

“Each biennial year we have had really good 
seasons, with nice cold winters and nice dry hot 
summers, and not too many problems, along with 
a good price compared to other products on the 
market,” he said.

“I have been here now about 10 years, and in 
that time those two-year averages have increased 
by about 100 tonnes of dry weight, that is the 
marketable yield.” 

Last year was an “off” year but Mallee Orchard 
Pistachios was still able to produce about 
1000 green tonnes that went to the Robinvale 
processing factory, via four semi-loads a day.

“That is before it is dried and processed for the 
supermarket, so it would have been about 350 to 
400 supermarket tonne,” Mr Mau said.

“Prices are not too bad… they have been as high 
as $14 a kilogram for our gate price, although they 

Prices are  
not too bad…  
they have 
been as 
high as $14 
a kilogram 
for our 
gate price, 
although they 
have softened 
to around  
$10 to $11.
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have softened to around $10 to $11.
“They are predicting that they might soften a bit 

again, as the almonds have.
“I think it is because of the US and China tariff 

war.
“The Americans have planted pistachios until 

half of California is covered with them, and so they 
are having record harvests, but right at the same 
time China, one of their main buyers, has increased 
the tariff and almost made them too expensive.”

Mr Mau said this season’s harvest in the Mallee 
was already looking good.

“The bud is on the tree now for next year,” he 
said.

“When the pistachios are growing they are 
growing the fruit for the next harvest, but at the 
same time they are growing an extension past the 
fruit with bud on for the following year.

“So you get a bit of a time capsule, you can look 
into the future one year at a time, so even while the 
trees are asleep, there is bud on that extension.”

Mr Mau said at the moment Australian pistachio 
growers only export a small amount overseas.

“In farm versus farm there is not really much 
competition, because the better everyone does the 
more it helps fulfil the quota,” Mr Mau said.

“What is interesting is that (across) the 
Australian pistachio industry as a whole – not 
just our farm who have been growing a little bit – 
growers are planting 20,000 to 30,000 trees a year, 
and there is a real expansion in the industry at the 
moment.

“In the past there has been three bigger farms 
and 30-odd smaller farms, but there are a couple of 
new farms going in that are quite a big size again.

“I think someone said that in the next five years 
the industry will be about three times the size.

“That is good for us though. We encourage 
more people in the industry because we can’t grow 
enough for our domestic market, so the more the 
merrier.

“It makes us more reliable in supply, up to a 
point, and then after that when you become a 

bigger industry you have to look at export, and that 
is when it probably does get competitive.”

Mr Mau said the increased popularity of TV 
cooking shows had helped boost the market for 
pistachios.

“I am not an expert, but they say it is very high 
in melatonin, so it is supposed to give you a good 
night’s sleep… and the nuts are very high in things 
like B12,” he said.

“They are (more popular), mainly because the 
cooking shows are using them extensively. So 
people are using them in cooking, as well as a 
snack, but the snack market is still our main bread 
and butter – obviously.

“Peebinga (where Mallee Orchard Pistachio is 
located) pistachios are the tastiest of all, and they 
are the prettiest at the factory.

“Ours go over and they are bright pink, whereas 
everyone else’s are yellow or green.

“We wonder if it is something to do with the 
soil.”
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Trade minister talks 
grain market access

Virtual crop 
inspections to 

continue following 
demand from 

Australia’s grain 
customers

THE Australian grains industry 
will again deliver free virtual crop 
inspections to international grain 
markets following strong demand 
from customers.

In 2020, the Australian Export 
Grains Innovation Centre (AEGIC) led 
a new virtual form of crop inspections 
to keep Australia’s grain customers 
well-informed. 

The videos are a collaboration 
between grain producers and 
organisations across Australia, 
and cover eastern Australia, South 
Australia and Western Australia.

The videos help maintain the 
connection with customers who 
would usually travel to see crops 
first-hand, visiting farms, receival 
sites, ports and research companies.

AEGIC CEO Richard Simonaitis said 
maintaining customer interactions 
was critically important.

“Our customers highly value 
keeping track of growing conditions 
and seeing our supply chains in 
action,” he said. 

“It gives them confidence in our 
production systems and supply 
chains, and just as importantly, 
it helps maintain the human 

connections between producer, trader 
and customer.

“The virtual crop video series is 
able to support these requirements 
and build new relationships within the 
industry.”

Mr Simonaitis said there was a 
strong demand for the Australian 
industry to continue the series in 
2021.

“We received an abundance of 
great feedback from international 
customers,” he said.

“This is a fantastic example of the 
industry working together for a great 
outcome.”

The videos are translated into 
five languages and distributed to 
flour millers, brewers, maltsters, 
government agencies, traders, 
and other stakeholders across 12 
countries.

The videos are a collaboration with 
ADM, CBH Group, CHS Broadbent, 
GrainCorp, GrainGrowers, the Grain 
Industry Association of WA and 
Viterra.

The videos are also supported by 
GIMAF, Grain Producers Australia, 
Grain Producers SA, and Grain Trade 
Australia.

THE Federal Minister for Trade, Tourism, 
and Investment Dan Tehan met with 
South Australian grain farmers in June 
to get a seasonal outlook and to discuss 
how access to markets can ensure 
growers can take advantage of positive 
seasons. 

Hosted by GrainGrowers board 
director and industry stalwart Richard 
Konzag and his family, it was a chance 
for the minister to get an update of 
on-farm activities at the start of the 
winter cropping season as he leads 
Australia’s efforts to secure a range of 
new trade agreements. 

“Minister Tehan has strong 
connections to the agricultural sector 
and has a good understanding of the 
challenges and opportunities faced 
by our growers.” said David McKeon, 
GrainGrowers CEO. 

“This was a timely opportunity to 
talk through the need for ongoing 
effort and investment in opening 
new markets and accelerated market 
development particularly for the 
barley industry, but also across all 
grains. 

“The  
strong 
partnership 
with industry 
and government 
to improve 
market access 
is more important 
now than ever, with 
the current case in 
front of the World 
Trade Organisation 
regarding Chinese tariffs 
on Australian barley 
and active negotiations 
underway on critical 
agreements such as the 

Australian-EU FTA.” 
The minister toured the Konzag grain 

farm in the Mallala area, which produces 
wheat, barley, lentils, faba beans, 
chickpeas, canola and oaten hay. 

The Konzag family has been farming 
in the area since 1911. 

Joining the visit were local farmers 
and representatives from the National 
Farmers Federation and Grains Australia. 

“It was timely for the minister to be 
able to discuss these issues directly 
with growers today as the ABARES Crop 
Report was also released that shows 
favourable seasonable conditions and 
high world prices are expected to drive 
winter crops nationally to a record high,” 
said Mr McKeon. 

“A big crop means a big export 
task, making the ongoing 

efforts of government 
on improving 

market access 
even more 

important.” 

Federal Minister for Trade, Tourism, and Investment Dan Tehan (left) visited South Australian 
grain producers to discuss market access for grain growers.



Farmer

27

AG NEWS
Could collaboration be best 

weapon against weeds?
COLLABORATIVE weed control could 
have the potential to deliver a “better 
return on investment and be more 
effective” for all land users, according to 
initial results from a new project led by 
the Grains Research and Development 
Corporation (GRDC) investigating the 
social and economic impact of area wide 
weed management.

In contrast to the area-wide 
management of feral animals – which 
requires co-ordinated control at one point 
in time for greatest efficacy – area-wide 
weed management is unlikely to mean 
controlling weeds at the same time or 
even with the same approach. 

It is likely to involve different land 
managers working together with a shared 
understanding and a common goal for 
weed management.

The research is part of the ‘Area 
Wide Management for cropping 
systems weeds, investigating the weed 
management, social and economic 

opportunity’ project which receives $1.8 
million in funding from the Australian 
Government Department of Agriculture, 
Water and the Environment’s Rural 
Research and Development (R&D) for 
Profit program. 

The GRDC provides an additional 
$466,000, which is also matched by 
the Cotton Research and Development 
Corporation.

As part of the project, interviews were 
recently conducted by the University 
of Wollongong, exploring the attitudes 
of grain growers, orchardists, cotton 
growers, vegetable producers and local 
government agencies.

GRDC manager weeds Jason Emms 
said the project hoped to identify the 
barriers to individuals, industries and 
organisations working together to control 
weeds.

“This project is really about taking 
a different approach to traditional 
weed control where people have often 
focused on select areas, such as farms, 
roadsides and national parks, without 
collaboration,” he said.

“We want to investigate whether there 
are opportunities, in an economic, social 

and environmental sense, associated 
with an area wide management approach 
– especially when you consider weeds 
like fleabane and feathertop Rhodes 
grass that are affecting a range of 
industries in a region.”

Social researcher Sonia Graham from 
the University of Wollongong said the 
interviews involved more than 80 people 
from across Australia, with a focus on 
three case study regions – the Darling 
Downs in Queensland, the Riverina in 
New South Wales and the Sunraysia 
region in Victoria.

“These initial interviews identified 
some of the key benefits of collaborative 
weed control as including a better return 
on investment and more effective control, 
greater awareness of weed issues, and 
less confusion over responsibility,” Ms 
Graham said.

“There was a general belief that one 
potential approach within area wide 
management – the pooling of resources 
– could result in individuals spending 
less on weed control over the long term.

“However, the interviews also 
highlighted three key challenges – 
leadership, bringing people together and 
demonstrating benefit – that would need 
to be addressed as part of an effective 
area wide weed management program.

“The interviews also revealed a wide 
range of weed concerns across the three 
regions, with herbicide resistance being 
considered the most significant issue 
by more than half of the interviewees 
because it increases the costs of weed 
control and resistance can travel easily 
across fence lines.”

Mr Emms said herbicide resistance 
was a major challenge for those on the 
frontline of weed control, with resistance 
genes capable of moving via both seed 
and pollen.

Ms Graham said interview participants 
also identified other potential hurdles 
to the area-wide management of weeds 
including differing financial resources, 
identifying common weed priorities, 
achieving co-ordinated control, and 
communication between various groups.

These initial interviews also asked 
participants to rate the weeds of most 
concern for their region with flaxleaf 
fleabane, feathertop Rhodes grass and 
annual ryegrass identified as the most 
problematic weeds across the three 
geographic regions.

The project is also undertaking local 
on-farm trials and weed and resistance 
mobility testing in the Darling Downs, 
Riverina and Sunraysia regions. A more 
extensive survey of growers is being 
conducted in July and August to validate 
and develop a more comprehensive 
understanding of how to take the next 
steps towards gaining wider benefit 
from implementing area wide weed 
management.

For more information or to become 
involved in the research contact Sonia 
Graham sgraham@uow.edu.au.

Barker agriculture sector 
the big winner

THE Australian Government has reached 
an agreement in principle with the United 
Kingdom Government on a free trade 
agreement (FTA).

Barker MP Tony Pasin said farmers 
and agricultural workers in Barker were 
big winners in the Australia-UK FTA.

“In my electorate of Barker there 
are more people per capita engaged in 
food manufacturing than in any other 
electorate in Australia,” he said.

“The historic Australia-UK free trade 
deal will strengthen our economy by 
delivering more jobs and business 
opportunities to Australians, especially in 
the manufacturing sector.”

The Coalition Government had secured 
tariff free access to the UK’s 66 million 
customers for Australian meat, sheep 
meat, dairy, wine, rice and sugar.

“Farmers in Barker will be happy with 
this deal,” Mr Pasin said.

“Our Government has negotiated for 
our local producers to be more attractive 
to new customers which will support 
jobs and businesses in Barker.

“We produce high-quality and price-
competitive produce in Barker and this 
FTA will give our local products tariff free 
access to the UK.”

Under the FTA Agreement in Principle:
q Tariffs on Australian wine and short 

and medium grain milled rice will be 
eliminated when the agreement enters 
into force. 
q Beef tariffs will be eliminated after 

10 years. During the transition period, 
Australia will have immediate access to 
a duty-free quota of 35,000 tonnes, rising 
in equal instalments to 110,000 tonnes 
in year 10. In the subsequent five years 
a safeguard will apply on beef imports 
exceeding a further volume threshold 
rising in equal instalments to 170,000 
tonnes, levying a tariff safeguard duty of 
20 per cent for the rest of the calendar 
year.
q Sheep meat tariffs will be eliminated 

after 10 years. During the transition 
period, Australia will have immediate 
access to a duty-free quota of 25,000 
tonnes, rising in equal instalments 
to 75,000 tonnes in year 10. In the 
subsequent five years a safeguard will 
apply on sheep meat imports exceeding 
a further volume threshold rising in equal 
instalments to 125,000 tonnes, levying 
a tariff safeguard duty of 20 per cent for 
the rest of the calendar year.
q Sugar tariffs will be eliminated over 

eight years. During the transition period, 
Australia will have immediate access to 
a duty-free quota of 80,000 tonnes, rising 
by 20,000 tonnes each year.
q Dairy tariffs will be eliminated over 

five years. During the transition period, 
Australia will have immediate access to 
a duty-free quota for cheese of 24,000 
tonnes, rising in equal instalments to 
48,000 tonnes in year five. Australia will 
also have immediate access to a duty-
free quota for non-cheese dairy of 20,000 
tonnes. There will be a further duty-free 
transitional quota for butter of 5,500 
tonnes rising to 11,500 tonnes in year 
five.

The FTA will improve working holiday 
opportunities for youth in both countries. 
Eligibility to participate will be raised 
from 30 to 35, stays allowed up to three 
years, and people will have more freedom 
to choose where they work.

Mr Pasin said UK FTA would be 
the most comprehensive and liberal 
agreement Australia had signed, outside 
of our partnership with New Zealand.

“Our Government worked very 
closely with the agriculture sector when 
negotiating this FTA to ensure the best 
deal possible for our farmers,” Mr Pasin 
said.

“There is still much work to do, on 
what is a complex legal document, 
but this agreement is a win for jobs, 
businesses, free trade and highlights 
what two liberal democracies can 
achieve while working together.”

WE WANT TO INVESTIGATE 
WHETHER THERE ARE 
OPPORTUNITIES, IN AN 
ECONOMIC, SOCIAL AND 
ENVIRONMENTAL SENSE, 
ASSOCIATED WITH AN 
AREA WIDE MANAGEMENT 
APPROACH



28

Farmer

AG NEWS
Debt repayment 
waiver a boost 

for farmers
THE Australian Government continues 
to back farmers in hardship by passing 
legislation that waives the majority 
of Farm Household Allowance debts 
caused when incorrectly estimating 
business income.

Minister for Agriculture, Drought 
and Emergency Management David 
Littleproud said the waiver draws a line 
under a complicated process and will 
help farmers get back on their feet and 
grow their businesses. 

“Business Income Reconciliation 
debts result from asking famers to make 
difficult predictions about their income 
for the year ahead,” he said.

“Acting in good faith, some farmers 
underestimated their income and 
incurred a debt.

“With many Farm Household 
Allowance recipients impacted by 
droughts, floods and bushfires in the 
last few years, these debts are the last 
thing they need.

“Removing Business Income 
Reconciliation was one of the 
recommendations the government 
adopted from the farmer-led 
review of the Farm Household 
Allowance.

“Since July 1, 2020, 
farmers and their partners 
no longer need to complete 
this process. 

“This waiver will help 
Services Australia to 
expedite and resolve 
outstanding reconciliations 
and provide certainty to the 
farming community.”

Farm Household Allowance 
recipients will have until 
June 30, 2023, to provide 
documentation for processing. 

This will determine whether they are 
eligible for a waiver, a refund, or a top-up 
of their payments.

Former and current Farm Household 
Allowance recipients who received 
payments between July 1, 2015 and 
June 30, 2020, should make sure all their 
taxation documentation is compiled and 
ready to give to Services Australia as 
soon as they ask for it.

Requests for this information are 
anticipated to be sent from early 2022.

More information about the Farm 
Household Allowance can 

be found at agriculture.
gov.au/ag-farm-

food/drought/
assistance/farm-

household-
allowance

Against the 
grain to find 
new markets

GRAINS Australia (GAL) has been 
awarded $969,480 in Federal 
Government funding to develop new 
export markets for Australian grains, 
oilseeds and pulses.

Barker MP Tony Pasin said grain 
production was an important industry 
throughout the electorate of Barker, 
and this funding would see the 
development of new overseas markets 
and accelerate trade diversification.

“Australian grain is highly regarded 
in Indonesia, Taiwan, Japan, the 
Philippines, Vietnam and the 
subcontinent, and we are under 
increasing competition from other 
suppliers and emerging production, 
particularly from the Black Sea region 
and Argentina,” he said.

“This funding will help the grain 
sector focus in on new and emerging 

markets and build the reputation and 
quality of our crops.”  

Mr Pasin said the grains industry 
was also developing a collaborative 
grains partnership with India, 
bringing together stakeholders from 
government and industry from both 
countries to build a platform for future 
trade in grain and grain products.

“The gross value of Australian 
crop production is estimated to have 
reached a near-record $35.5 billion 
in 2020-21 and grains, oilseeds and 
pulses accounted for 50 per cent of 
this. Market access is an important 
part of ensuring we can continue this 
growth and the industry in Barker can 
reach its potential.”

 Since March 2014, Farm 
Household Allowance has paid over 
$635 million to more than 16,600 
farmers and their partners.
 This includes almost $173 million 

this financial year, and close to $25 
million to pay for professional advice 
and training.
 More than 50 per cent of FHA 

recipients have not exhausted their 
four years on payment. This trend has 
continued in 2021 as conditions for 
many farmers have improved. 
 94 per cent of people who 

responded to the FHA exit survey 
advised that the package of support 
provided has improved their 
circumstances in the short to medium 
term (12-24 months).

Fast facts“THE GROSS VALUE 
OF AUSTRALIAN 
CROP PRODUCTION IS 
ESTIMATED TO HAVE 
REACHED A NEAR-RECORD 
$35.5 BILLION IN 2020-21 
AND GRAINS, OILSEEDS 
AND PULSES ACCOUNTED 
FOR 50 PER CENT OF THIS
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Exports grants awarded to 
key industries in Barker

BARKER MP Tony Pasin has welcomed 
Federal Government funding to explore 
new export market opportunities for key 
industries in Barker. 

Wine, meat and dairy industry bodies 
have all received Federal Government 
funding to build on and diversify 
overseas markets and promote our top-
quality produce. 

Australian Grape and Wine has been 
awarded almost $1 million in grant 
funding to explore new markets including 
marketing and promotional pilots in 
emerging markets like Japan and South 
Korea. 

“These pilots will look to get 
consumers on board in countries where 
there is great potential for growth such 
as Japan and South Korea where there 
is an enormous amount of untapped 
potential. This is great news for our 
local winemakers, exporters and grape 
growers here in Barker where we produce 
more wine by value and volume than any 
other electorate in Australia,” he said. 

Dairy Australia has been awarded a 
$310,000 grant to help reduce technical 
barriers to trade in South East Asian 
markets.

“This grant is intended to identify and 
reduce the impact of technical barriers 
to trade such as product testing, shelf 
life and food labelling; requirements add 
costs to exporters and often impede 
their ability to get Australian products to 

international markets,” Mr Pasin said. 
Mr Pasin said Dairy Australia would 

focus on identifying obstacles to trade 
in key markets of Indonesia, Malaysia, 
Thailand, Singapore, Vietnam and the 
Philippines.

Meat and Livestock Australia (MLA) 
will use a $1.52 million Australian 
Government investment to explore 
market diversification opportunities 
within untapped segments of three 
export markets - Saudi Arabia, Thailand 
and Vietnam.

New business development specialists 
will work on improving trade flows 
for Australian beef, sheep meat and 
goatmeat to build new business 
opportunities in trade, retail and 
foodservice sectors.

“This funding is about building 
stronger relationships with important 
trading partners and smoothing the path 
for the red meat industry. We want to the 
industry expand exports and improve 
product spread to future proof against 
significant market shocks,” Mr Pasin 
said. 

“Barker produces some of the highest 
quality produce and these grants 
awarded to their respective national 
industry bodies will mean greater 
opportunities for our local producers and 
everyone involved in these industries 
right across the supply chain.”

THE Australian Nut Industry Council 
(ANIC) has received a $550,000 grant 
from the Australian Government to 
implement a trade and market access 
expansion program.

Minister for Agriculture and Northern 
Australia David Littleproud said the 
grant would put in place a two-pronged 
strategy to increase the market share for 
Australian nut growers.

“The project will draw on industry 
research into high-growth markets for 
Aussie nuts including the UK and India,” 
he said.

“The Australian Nut Industry Council 
will use the information to 
look at market research, 
including consumer 
behaviour, supply 
chains and 
currency risk.

“The funding 
will also 
look to take 
advantage of 
our international 
reputation for 
safe, quality 
and sustainably 
produced agricultural 
goods.

“This will include climate 
change adaptation, biosecurity, 
water use, soil and product traceability.

“Together, these two projects will 
enable consumers to know that they 
are buying a high-quality, sustainably 
produced product.”

Executive officer Cathy Beaton said 
the grant was a chance to validate the 
industry’s reputation both overseas in 
the evolving marketplace expectations.

“In order to sustain a larger export 
industry, we need to have new and 
innovative techniques at home,” she 
said.

“One of the best things we can do 
is develop an on-farm measurement 
and reporting framework and improve 
whole-of-industry reporting.

“We know that Australian products 
are of excellent quality. We know that 
Australian farmers have sustainable 
processes.

“What this will do is provide iron-clad 
evidence to reassure 
the consumer.”

Barker 

MP Tony Pasin welcomed the grant 
saying the funding would put in place 
a two-pronged strategy to increase the 
market share for Australian nut growers 
which was great news for Riverland 
growers.

“The project will draw on industry 
research into high-growth markets for 
Aussie nuts including the UK and India,” 
he said.

“The Australian Nut Industry Council 
will use the information to look at 
market research, including consumer 
behaviour, supply chains and currency 
risk.

“The funding will also 
look to take advantage 

of our international 
reputation for 

safe, quality and 
sustainably 
produced 
agricultural 
goods.

“This 
will include 

climate change 
adaptation, 

biosecurity, water 
use, soil and product 

traceability.
“Together, these two projects 

will enable consumers to know that they 
are buying a high-quality, sustainably 
produced product.”

Mr Pasin said this was “great news” 
for the Riverland nut growers.

“The Almond industry in particular 
is one of Australia’s most valuable 
horticultural exports worth over $772 
million in 2019/20 when 76,500 tonnes 
of Almonds were exported,” he said. 

Fast Facts:
 ATMAC grants have been awarded 

under the Australian Government’s Agri-
Business Expansion Initiative (ABEI).
 The Australian government has 

invested $72.7 million through ABEI to 
help Australia’s agricultural, forestry and 
fisheries industries diversify and expand 
their export markets.
 Australian nut industry value of 

production was $1.14 billion in 2019/20.
In 2019/20 Australia exported more 

than $1 billion worth 
of nuts.

Nuts about market expansion Drought resilience 
and innovation 

grants now open
BARKER organisations have been 
encouraged to submit expressions of 
interest to the $34.2 million Drought 
Resilience Innovation Grant program for 
projects to manage and prepare for the 
impacts of drought through the Federal 
Government’s $5 billion Future Drought 
Fund (FDF).

Barker MP Pasin said the Drought 
Resilience Innovation Grants would drive 
development, extension, adoption and 
commercialisation of drought resilience 
practices and technologies.

“Innovation is critical to our agriculture 
sector. This grant program is all about 
supporting those bright sparks out 
there with ideas that could transform 
agricultural practices, technologies and 
business models to make Australian 
farmers and communities more resilient 
to droughts,” he said.

Mr Pasin said the Government was 

looking to support a range of activities 
and the grants are split into three 
categories: an ideas grant, a proof-of-
concept grant and an innovation grant.

“Ideas grants and proof-of-concept 
grants are for good ideas that need some 
further development. Innovation grants 
are for mature ideas,” he said.  

“Whether you’re from an innovation 
organisation, the private sector, industry, 
not-for-profit organisations, community 
group or a consortium – now is the time 
to get involved.

Those wanting more information 
about the grants and how to apply 
should visit www.communitygrants.gov.
au

More information about the FDF 
Research and Adoption Program can 
be found at: www.agriculture.gov.au/
ag-farm-food/drought/future-drought-
fund/research-adoption-program  

Farmer
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IN 2018/19, Murraylands and Riverland 
Landscape Board started developing 
collaborative viticultural trials with the 
Consolidated Co-operative Winery (CCW) 
in the Riverland region of South Australia. 

The project aims to explore soil 
regeneration techniques through field 
trials and is due to finish in June 2023. 

The project is supported by the 
Murraylands and Riverland Landscape 
Board through funding from the 
Australian Government’s National 
Landcare Program and contributions from 
the Consolidated Co-operative Winery 
grower group and the landscape levies. 

Two trial sites were established in the 
Riverland: one at Renmark in the heavy 
river-flat cracking grey clay soil type and 
the other at Monash in red sandy loam 
soil. 

The trials looked at how to improve 
common problems in drip irrigated 
viticulture of high soil compaction, low 
organic matter content and low natural 
soil fertility. 

These conditions can lead to longer-
term yield decline in orchard culture. 

The situation is usually accompanied 

by other negatives, such as water logging, 
root rots and general vine decline. 

The trial structure formed into four 
main streams: • integration of under 
vine and inter-row cover crops • direct 
composted organic matter incorporation 
into the soil • fertigation of liquid organics 
through the drip system • general ripping. 

Within each of these streams a range 
of variations are being trialled. 

The trial so far has shown significant 
improvements to soil conditions and soil 
productivity. 

This is a primary focus as soil 
productivity and condition improvement 
is seen as the most essential aspect. 

And evidence that the soil and the 
agro-ecological system of the wine grape 
production scenario follows the best 
pathway to foster soil humus building 
potential. 

The under-vine cover crop treatments 
have demonstrated a significant 
improvement to soil water infiltration 
rates and have generally generated good 
levels of labile soil carbon enhancing 
microbial activity. 

The action of microbes under 
these treatments is just beginning 
to show signs of beneficial nutrient 
cycling, indicating the soil system is 
re-invigorating. 

These treatments rely on annual 
cover crop sowing and early termination 
in the September/October period. The 
treatments have proven more suited to 
the sandy loam soil type. 

The composted organic matter 
treatments are a mixture of surface 
spread and deep ripped organic matter 
incorporation. 

These treatments have, in some cases 
shown massive increases in both the 
labile and resistant and inert levels of soil 
organic carbon together with tremendous 
rises in soil microbiology. 

The benefits to vine health appears 
to be in the availability of naturally 
mineralised supplies of ammonium 
and nitrate and improved arbuscular 
mycorrhizal fungi. 

These treatments are reliant on annual 
applications of composted grape marc 
and manures. They have proven to be 
well suited to both soil types. 

The injected organic matter treatments 
were slow to establish. 

They appeared to cause nitrogen 
drawbacks in the first year, followed 
by progressive improvements to soil 
microbiology and natural soil nitrogen 
levels into year two. While this treatment 
works well at both sites at this early 
stage, they are probably the best 
treatment option for heavy cracking grey 
clay soil type of the river valley. 

For more information please phone the 
Murraylands and Riverland Landscape 
Board office, Berri on phone: 8580 1800. 

Trial sites help soil regeneration

Funding enabling 
proactive measures 

Investigations helping concerns 
over dry saline land impacts 

THE Murraylands and Riverland 
Landscape Board was recently 
the successful recipient of the 
Australian Government’s Future 
Drought Fund-NRM Drought 
Resilience Program Grants. 

The Board received $197,000 
to identify and measure current 
regenerative practices, and 
assess opportunities for the 
adoption of regenerative 
practices to increase resilience in 
the region's low rainfall farming 
systems. 

Murraylands and Riverland 
Landscape Board sustainable 
agriculture team leader Tony 
Randall said this was an excellent 
opportunity to work with low 
rainfall growers to, localise 
the relevance of regenerative 
agriculture, and enable growers 
to identify the opportunities they 
see to incorporate regenerative 
practices into their farming 
systems. 

“The funding will help us to 
work closely with our growers 
from across the South Australian 
and the Victorian Mallee and to 
improve soils without making 
costly mistakes,” Mr Randall 
said. 

"The experiences of the past 

four dry years have driven the 
need to investigate regenerative 
agricultural practices that 
contribute to increasing carbon 
storage and turnover and 
enhancing soil health. 

“We want to work with growers 
to determine what regenerative 
farming might look like in a low 
rainfall mixed farming system, 
and how this can complement 
existing practices that provide 
resilience against drought.”

Mr Randall said the board 
was excited to be delivering this 
project in partnership with CSIRO, 
Birchip Cropping Group (BCG), 
Mallee Sustainable Farming 
(MSF), and the Mallee Catchment 
Management Authority (Mallee 
CMA), which bring a broad range 
of skills, knowledge and expertise 
to the project from across the 
South Australian and Victorian 
Mallee Regions. 

This project is supported by 
the Murraylands and Riverland 
Landscape Board, CSIRO, Mallee 
Sustainable Farming, Birchip 
Cropping Group, and the Mallee 
CMA through funding from the 
Australian Government’s Future 
Drought Fund NRM Drought 
Resilience Program Grants and 
the landscape levies. 

OVER the past 18 months, the Murraylands 
and Riverland Landscape Board, together with 
Insight Extension for Agriculture’s (AIR) Chris 
McDonough and the Department of Primary 
Industries and Regions SA’s Brian Hughes, 
have been investigating the rising issue of dry 
saline land throughout the Northern Mallee and 
Murray Plains regions locally and also areas on 
the Eyre Peninsula. 

This project is supported by the Murraylands 
and Riverland Landscape Board through 
funding from the Australian Government’s 
National Landcare Program and the landscape 
levies. 

Concerns over the growing impacts of dry 
saline land degradation across the Murray 
Mallee and the Eyre Peninsula have increased 
in recent years. 

A survey commissioned by the Murraylands 
and Riverland Landscape Board and AIR Eyre 
Peninsula was conducted between December 
2020 and January 2021 and distributed to 
farmers through various networks for online 
completion.

One hundred surveys were completed, 
including 43 from the Murraylands region. 

Dry saline land or “magnesia patches” 
describe areas in paddocks that have become 
saline in the surface layer and toxic to plant 
growth. 

This results in bare, unproductive patches of 
ground. 

They are not driven by the underlying effects 
of groundwater, stream flows or perched water 
tables. 

The impacts can be highly detrimental 

to farming practices across a range of 
landscapes. 

Following the survey, soil testing was carried 
out at many properties over various sites and 
landscapes, measuring pH and salinity at 
multiple depths to gauge the characteristics of 
the salt within the soil profile. 

Two farmer case studies were developed 
with more detail about the individuals’ farming 
systems, agronomics, livestock, grazing and 
what treatments and or applications the farmer 
has used on the issue. 

This investigation showed that dry saline 
land affects a wide range of soil conditions 
and appears in vastly different landscape 
environments. 

Patches become highly saline in areas 
that have moderate to high levels of transient 
subsoil salinity. 

They are also highly conducive to capillary 
rise of moisture and evaporation, leaving the 
salts behind on the surface. 

This is exacerbated by environmental and 
land management conditions such as long hot 
summers, periods of drought and the loss of 
surface plant growth and/or vegetative cover. 

The next phase of this project will be looking 
into treatments and management methods to 
rejuvenate the dry saline patches in much more 
detail. 

If you think you may have dry saline patches 
on your property, please contact Zoe Starkey, 
Regional Agriculture Landcare Facilitator 
Murraylands and Riverland Landscape Board 
on 0408 416 684 or zoe.starkey@sa.gov.au. 
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THAT EXCEEDS ALL 
CURRENT STANDARDS, 
AND LOOKS KILLER 
DOING IT.

Safety Specs
Huge variety of safety 
specs in tinted and clear

Work Gloves
Leather riggers. 
Ninja ice insulated 
work gloves.

FXD hi-vis hoodies
3 layer bonded 
membrane fleece
Windproof
Water-resistant
2000 MVP breathability

Mustang Jeans
Stretch comfort denim, classic fit, hard wearing.

Farmer 
Essentials

oliver boots
RZ
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*TERMS & CONDITIONS APPLY.

Y o ur  s up p l i e r  f o r  
F a r m g a r d  p r o d uc t s .

        PINNAROO                   LOXTON                KAROONDA      
 (08) 8577 8129    (08) 8584 5575    (08) 8578 1037
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Challenges  
face blossoming 

almond 
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To learn more speak to Keith Lange, Southern Victoria 
& South Australia Area Manager on 0428 406 464 or 
visit uppermurrayseeds.com.au.

Silver Lucerne for every  
Australian farm!

✓  Four winter-activity levels
✓  Australian-bred lucerne
✓  Highly productive and persistent
✓  Suitable for grazing, hay, dryland or irrigation.

LOCAL almond producers are 
looking forward to harvest 
despite facing several challenges, 
including decreased profit 
margins due to an increasingly 

populated market and bans on chemicals in 
some export markets.

Drew Martin (pictured), owner of Omega 
Orchards in Murtho, said while the export 
market was currently strong, the price of 
almonds had tightened due to increased 
supply.

“California have been forecasting to grow 
a three billion-pound (1.36 million tonne) 
crop for three or four years, and they weren’t 
quite doing it, but this past season they went 
over it,” he said.

“That was a psychological signal the 
market was looking for to say ‘Hang on a 
minute, there are a significant amount of 
almonds around at the moment’.”

Australian almond production was 
projected to reach 106,000 tonnes in 2020 
– an almost 70,000 tonne-increase on a 
decade ago.

Mr Martin said running profitable almond 
orchards was becoming more challenging 
as international supply increased.

“If you were a Californian grower, where 
80 per cent of all almonds are grown, you are 
actually at break-even now...” he said.

“In some lower yielding areas or places 
with water issues, they would be losing 
money growing almonds.

“In Australia… the benefit of the weak 
Aussie dollar at the moment keeps 
Australian growers just profitable for now.

“The almond industry is still profitable if 

you’ve got the yield…
“Some people, if they’re just starting out 

and have a big capital expenditure budget 
with young trees with low yields, they could 
find themselves in a situation where they’re 
not making money already in Australia at 
these prices.

“But the growers out there who have been 
established for a while aren’t sweating yet.”

Mr Martin said many growers needed 
to change their chemicals this year, after 
the European Union banned the popular 
fungicide mancozeb earlier this year.

“We’ll have to use newer technology, 
and it will be three or four times the cost… 
because we are really limited for that market 
as to what chemicals we can use,” he said.

“There are other strategies we can use for 
the European market, and fortunately it’s not 
where most of our tonnage goes to, but it’s 
still an issue.

“If you were at break-even, you would 
have to seriously consider not marketing to 
Europe.”

Mr Martin said, through marketer 
Riverland Almonds, 60 per cent or more of 
his crop would be sold overseas, particularly 
to China, India, the Middle East and 
throughout Europe.

“It’s tricky with shipping at the moment 
because there’s a shortage in supply 
of food-grade containers to ship out of 
Australia in,” he said.

“Then there’s logistical issues of ports 
being jammed with ships.

“It’s not a big issue for almonds because 
they keep well and there’s not a massive 
rush to get them to market.”

CONTINUED ON PAGE 34
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0423 594 118
11a Craker Drive, Nuriootpa  •  BLD 309345  •  AU42448 

admin@redtech.net.au  •  www.redtech.net.au

YOUR COMMERCIAL REFRIGERATION 
AND AIR CONDITIONING SPECIALISTS

DESIGN  •  INSTALLATION  • SERVICE

We pride ourselves on exceptional customer service

Servicing the Lower North, Riverland and Mallee areas

• Coolrooms/freezer rooms • Blast chillers • Ice machines • Display fridges • Wine storage 
• Supermarket refrigeration systems • Air-conditioning

TS
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Australian 
almond 
production 
was projected 
to reach 
106,000 
tonnes in  
2020 – an 
almost  
70,000 tonne-
increase on a 
decade ago.
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Omega Orchards spans 450 acres, 
with the first trees planted in 2000.

Mr Martin said he hopes to average 
four tonnes of almonds per hectare 
each harvest – a total of more than 
700 tonnes.

“Our last crop was good, we got 
the yield that we forecasted we would 
get and had really good quality,” he 
said.

“We also got the harvest done in a 
timely manner. 

“Once you get into April the days 
are cooler and the mornings are a 
bit dewy, and you don’t need much 
moisture in the air for the almonds 
to not dry out, and then you can’t 
pick them up so it becomes a bit of a 
quality issue.”

During bloom and pollination, Mr 
Martin brought in more than 900 
hives.

“There are maybe 50,000 or 60,000 
bees in a hive, and an almond tree 
has maybe 20,000 flowers.

“It’s a bit of a numbers game, and 
you really want every flower to be 
visited by a bee at least once if not 
twice to make sure you get a good 
pollination.

“As the flower 
opens the 
pollen 

is only viable for a few days for 
its maximum chance of getting 
pollinated and setting fruit to an 
almond.

“Every now and then during the 
end of July you can get days in the 
high 20s.

“When that happens, the pollen is 
not viable for long – it’s probably only 
viable for that day.

“Then you are relying on brand-
new flowers to open up, and we don’t 
want to set every single flower.

“We only want to set about 10,000 
flowers and that puts us in the realm 
of the yield we are trying to achieve.”

Mr Martin said rain throughout 
July had saved growers money by 
reducing the amount of irrigation 
required before flowering.

“What you want to do is get the 
profile full of water and then put your 
fertiliser on top, let the flowering do 
its thing, let the leaves start growing 
and then you start watering during 
flowering again.

“It means that growers will save 
12 to 20 hours-worth of irrigation in 
power and water.

“It would be a few hundred 
dollars per hectare that’s 

being saved because 
of that opening 

season 
rain.”

Your local Kubota dealer
Servicing the Barossa for over 20 years

OPEN Monday - Friday 8am - 5pm   |   Saturday 8.30am - 11.30am

Phone 8522 2188
338 Barossa Valley Way,

Gawler East

Your local Kubota dealer
Servicing the Barossa for over 20 years

OPEN Monday - Friday 8am - 5pm   |   Saturday 8.30am - 11.30am

Phone 8522 2188
338 Barossa Valley Way,

Gawler East

Your local Kubota dealer
Servicing the Barossa for over 20 years

OPEN Monday - Friday 8am - 5pm   |   Saturday 8.30am - 11.30am

Phone 8522 2188
338 Barossa Valley Way,

Gawler East

OPEN
Monday - Friday 8am - 5pm
Saturday 8.30am - 11.30am

Phone 8522 2188
338 Barossa Valley Way, Gawler East

Your trusted farm 
machinery dealer 

for over 40 years

www.tundarri.com.au
PM0264

Being local means  
supporting generations  
of Riverland farmers

Look local to support our farmers, our community  
and our billion-dollar agriculture economy.

PO Box 959, Berri SA 5343 @TimWhetstoneMP PO Box 959, Berri SA 5343 chaffey@parliament.sa.gov.au (08) 8582 4230/TimWhetstoneMP
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There are maybe 50,000 or 

60,000 bees in a hive...
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Trade online 24/7 using our 
leading online water market  
Get a leading edge on your next trade by placing an 
instant buy or sell order on the market or by sending a 
non-binding intent to trade.
Contact Waterfind to get trade ready and set up an 
online trading account today!

Valuation Services 
Waterfind’s Valuations Division comprises over 18 
years of water trading data, expertise and knowledge 
of the Australian water market. Our valuation reports 
provide key insights and indepth analysis into your 
chosen market. Ask us how a valuation could assist 
with your self managed super fund and other tax 
requirements or your next water trade.

Ask about our alternative risk  
management products & services

We are an Australian owned and family 
operated business specialising in water 
brokering and consulting since 2003.

Visit us at 9 Kay Avenue 
Berri, South Australia
www.waterfind.com.au

1800 890 285

• Long Term Leasing 
• Carryover
• Forward markets
• Options trading
• Inter-Valley trade

A focus on 
dryland  
farming

INDUSTRY  
SNAPSHOT

What does the current season look like for SA in 
particular the Riverland, Mallee and Lower North 
regions?

David: Overall, SA is travelling well after a late 
start with good rainfall in June, post sowing. This is 
consistent with most of Australia’s cropping regions, 
with some areas in WA and NSW heading towards 
record yields if good seasonal conditions continue.

The exception is the Mallee and Riverland regions, 
which have unfortunately had a very dry start, in 
some cases the driest first six months of the year on 
record. 

How important is getting a decent rain in those 
areas?

David: Crops have been sown and are now up 

across the Mallee, but soil moisture levels are 
extremely low so rain sooner rather than later will be 
critical for harvest prospects. 

The Mallee and Riverland regions are generally 
low rainfall, and the farmers in these regions have 
become very efficient at conserving summer rainfall 
and maximising water use efficiency. However, some 
ongoing rain will be critical as the crops demand for 
moisture increases over coming months. 

What varieties are doing well at the moment?
David: Although a late start, most crops have 

emerged well with some now getting their first 
applications of nitrogen.

A bit early to see any significant varietal 
differences for each crop type, but this year saw 

higher than expected canola plantings due to high 
prices and the option of GM canola being available in 
SA for the first time ever.

What kind of impact has Covid-19 had on the grain 
exporting market? Have we entered a recovery period 
or are we still in a difficult patch?

David: Initially, there were many concerns about 
supply chain resilience and sourcing critical farm 
inputs, such as fuel, fertiliser and chemicals. Even 
though we’ve had some larger than expected 
demand for these products with big crops in recent 
years, the supply chains have held up remarkably 
well. At a local level, we are seeing farmers 
purchasing more inputs in advance, to help sure their 
supplies of critical inputs. 

Grain Growers CEO David McKeon spoke to Farmer magazine about the current 
outlook for dryland farmers in the Mallee, Riverland and Lower North…

CONTINUED ON PAGE 36
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In terms of logistics and movement of 
grain to export destinations, the industry has 
worked hard, continued to adapt, and overall 
there has been minimal impact. Since harvest, 
SA has been shipping grain at record pace.

Recently, we have been supporting AEGIC 
(the Australian Export Grains Innovation 
Centre) to produce some great videos for our 
many international grain clients, who aren’t 
able to undertake the usual Aussie farm 
and supply chain tours. These types of new 
approaches are critical to maintain a foothold 
in our key premium markets in a time where 
international travel cannot take place.  

Have any other areas emerged as exporting 
options through the tough period due to 
Covid-19?

David: Australia had a huge crop last year, 
and with such a large export task, our markets 
were wide and varied. Although COVID-19 
has altered some of the purchasing behaviour 
in international markets over the last year, the 
larger impacts have come from issues such 
as China placing tariffs on our barley industry 
– an issue we are currently supporting the 
Australian Government pursuing through the 
World Trade Organisation. The loss of the 
premium Chinese malt barley market has 
prompted a rapid shift into a range of new 
markets. For the first time, malt barley was 
exported to Mexico, and there is plenty of 
hard work underway to try and secure access 
for malt barley into other new markets such 
as India and Brazil. The Saudi Arabian feed 
barley market has also been a large volume 

buyer of Australian barley during this period 
of change. 

What are grain prices like at the moment? 
Do you expect they will rise, fall or stay 
consistent?

David: Canola prices are particularly strong 
on the back of dry conditions in Canada, one 
of Australia’s export competitors to Europe. 
Wheat, barley and pulses are also at relatively 
strong levels. Seasonal conditions both here 
and overseas will dictate what happens to 
pricing going forward.

Do you have any advice for growers?
David: If you aren’t a member of 

GrainGrowers, get in touch! Membership is 
free and we’re here to be a voice for growers. 

INDUSTRY  
SNAPSHOT

For the first time, malt barley was exported to Mexico, and there 
is plenty of hard work underway to try and secure access for malt 
barley into other new markets such as India and Brazil.

A focus on 
dryland farming

Fix your 
water today 
Salinity, Scale, Iron and 
hardwater solution 

  Soften hard water for decades on $10 power yearly 
 Clear out scaled pipes, increase flows   More effective than magnets by design 
 Grow healthy plants using saline water   Healthy stock using hard water  
 No waste streams or decreases in flow 
  Used by farmers, stations, councils, mining companies 
  Scientifically tested and proven technology 
 Australian Made and Owned for 23 years 

BEFORE AFTER

www.hydrosmart.com.au Call 1300 138 223 
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FARM MACHINERY FOR ALL SEASONS



SHEEP & CATTLE YARDS - CRUSHES & RAMPS
MOBILE & STATIONARY HAY & GRAIN FEEDERS

HORSE ROUND YARDS - CHOOK PENS
GGRRIIDDSS -- HHOORRSSEE SSHHEELLTTEERRSS -- RRAAIISSEEDD DDOOGG PPEENNSS 

Lot 30 Big Olive Grove
Tailem Bend
Ph 85723226
Todd Mobile 0409283430
rmtp@m2data.com.au

Prices Include GST

SQUARE BALE CRADLE FEEDER DUAL PURPOSE CRADLE FEEDER

Holds
1 x Large Square 
Constructed from Galv
32 NB pipe

$730

Holds Either:
2 Round Bales or
1 Large Square Bale
BEST SELLER

$875$875

 ROUND BALE CRADLE FEEDER WOOL BALE HOLDER

STOCKED & ON DISPLAY
TAILEM BEND 85723226

Hold Down Clamps
Made from RHS 30x30
Fully Collapsable

$170

BUY 3
$160 EA.

$375
Holds Either:
1 Round Bale or
Small SquaresBEST SELLER Fully CollapsableFully CollapsableSmall SquaresSmall SquaresSmall Squares

RAISED DOG CAGES

Constructed 40x40 RHS.
Composite Weather Proof. 
Floor Boards.
Front & Rear Doors.
Closed in Rear Section.
Able To Move Once
Constructed. Single $1650 Double $2350

BEST ON
THE MARKET

SHEEP & CACACAATTTTLE YAYAYAAYAYARDS - CRUSHES & RARARAAMPS
MOBILE & STATATAATATATTIONAAARYY HAAAYAYAY & GRARARAAIN FEEDERS

HORSE ROUND YAYAYAAYAYARDS - CHOOK PENS
Lot 30 Big Olive Grove
Tailem BendTailem BendT

Front & Rear Doors.
Closed in Rear Section.
Able To Move OnceTo Move OnceT
Constructed. Single $1650Single $1650 Double $2350

HORSE PANELS & ROUND YARDS

Variety of horse panels & gates
Ride through gates
Oval & Pipe panels

STABLES AVAILABLE

 SHEEP & CATTLE RAMPS

Strong Galv Construction
Fully Adjustable

Treaded Platform
Walkway Kits Option Extra

$2695

$2595

800
HEAD YARD

model# DUCKS NUTS

- Blind Bugle

- 9Mtr Drenching Race

- Ramp Exit

- Man Access Gate

- 3Mtr Gate Openings

- Diamond Gate Setup

- Sliding Race Gates

-

- Adjustable V Race
  3 Way Draft

Day & Night Gate
Latches

$15'700 gst inc

Constructed Using Premium Oval Panels
Ewe & Lamb Proof

60 x 30 Oval Rail
Uprights 40 x 40 RHS

Height 1000mm
Easy C-Lug / Pin Connection

Pins Included

24Mtrs

26Mtrs

NOW
AUSTRALIA’S

#1
BRAZZEN
DEALER

MAKE YARDS PERMANENT WITH

Brazzen Sheep Permanent Post
• Height 1700mm

• RHS 4mm 50x50

• C-Lugs Welded To Suit

• Top Cap Included

• Hot Dipped Galvanised

$65 

HUGE RANGE OF GATES & PANELS

Cattle Crushes Available

www.brazzen.com.au

SEE US AT RIVERLAND FIELD DAYS 17th - 18th Sep
Barmera

PRE - BUY Our 800 HEAD SHEEP Yard At Barmera Field Day

& Receive $1000 OFF Normal Retail only pay $14700
Ring Store To Be First In - One Customer Only.....Customer To Collect From Barmera Field Day Site

32 NB pipe BEST

RAISED DOG CAGES

HORSE PANELS & ROUND YARDS

VV
Ride through gates
Oval & Pipe panels

STST

BEST

RAISED DOG CAGES

HORSE PANELS & ROUND YARDS

V
Ride through gates
Oval & Pipe panels

STST

SHEEP DRAFTING OPTIONS
3-WAY DRAFT

 MODULE
2-WAY BLIND

DRAFT MODULE

3-WAY ADJUSTABLE V DRAFT

$640 $785

$2595

When it comes to navigating 
sensitive and complex issues such 
as succession planning, it pays to 
have trusted advisors in your corner 
who truly understand agricultural 
business.

William Buck’s expert team not only 
has decades of experience under their 
belt, but also deep personal roots in 
the farming sector.

The firm’s agricultural foundations 
date back 75 years with long-
standing relationships forged with 
many primary producers and regional 
businesses ever since. It is now 
one of the strongest agri advisory 
firms in South Australia and is the 
largest locally owned accounting and 
advisory firm in the state.

It’s the firm’s unrivalled track 
record and personal understanding 
of the unique challenges facing rural 
and agricultural business that makes 
William Buck the advisors of choice 
among all family and corporate 

businesses and individuals right 
across regional SA.

Growing up on a family farm in 
the Mid North and having her own 
small farm in the Adelaide Hills, 
Agribusiness Specialist at William 
Buck, Paula Liddle, is no stranger 
to the business issues that farming 
families face. 

“We make it our business to 

understand the unique challenges, 
risks and opportunities facing each 
client,” says Paula. 

“While the industries may differ, it’s 
often the same issues that continue 
to keep people up at night and 
succession planning is constantly 
high on that list.

“Handled well, it can take the 
business to the next level and create 
very favourable financial outcomes 
for the family. Handled poorly and 
the business and family relationships 
can be ruined. Our aim is to keep the 
family unit together.”

Navigating the future with the Next 
Generation

Managing the transition of the 
business to the next generation is 
a common cause of stress among 
farmers. This can become more 
problematic as sons and daughters 
pursue careers away from the farm or 
move interstate.

William Buck’s Agri team works 
closely with clients to establish 
a clear plan as early as possible 
enabling more effective long-term 
decision making for the farming 
enterprise and lessening the risk of 
disputes or disappointment down the 
track.

A complete 
solution for 
agricultural 
businesses 
and families

Succession planning – keeping families together

William Buck Services 
 — Business structuring 
 — Tax advice
 — Succession planning
 — Business management
 — Finance
 — Superannuation
 — Wealth creation

GET IN TOUCH
Level 6, 211 Victoria Square Adelaide SA 5000
Telephone   08 8409 4333   |   Email   paula.liddle@williambuck.com
williambuck.com

William Buck’s five key tips for a 
successful succession
1. Plan, and plan early
Asking yourself the right questions 
and having a clear understanding 
of your objectives are the key first 
steps.

2. Understand and embrace family 
dynamics 
It’s vital that families have a 
clear decision-making hierarchy, 
well understood roles and 
responsibilities and there is clear 
and regular communication.

3. Maintain fairness and equity
Careful consideration is required to 
ensure the allocation of assets is 
fair and equitable, particularly when 
non-farm siblings are involved. 

4. Ensure your plan makes financial 
sense
It’s important to consider the 
structure of the business and the 
financial implications including 
future available cashflow for the 
business and family members, 
and taxation and transfer costs 
associated with any assets passed 
on.

5. Objective independent advice 
An experienced independent 
adviser can provide business and 
financial guidance free from the 
influence of family dynamics.

advertisement

Experience 
Matters: L-R Cain 
Meschiati, Paula 
Liddle, Ben Trengove.
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• Solar & Water Pumping 
Systems for homes, farms 
and community projects – 
supply and install

• Water treatment and 
Filtra� on

• Irriga� on Systems, Pipes & 
Fi�  ngs

• Tanks – Liner & Poly, Level 
indicators

• Small Hardware items

20 HERBERT STREET, LAURA SA 5480
T: 08 8663 2284      EMAIL: sales@powerandwater.com.au

We Specialise in:

PM0263

08 85861500 
esales@dixrenmark.com.au

www.dixrenmark.com.au

M A C H I N E R Y  R E PA I R  |  T R A N S M I S S I O N S  |  H Y D R A U L I C S  |    P L A S M A  C U T T I N G  
A N D  H A R D  F A C I N G  |  M A C H I N I N G  |  F O L D I N G  |  P U M P  R E PA I R S  |  L I N E  B O R I N G

harvest time! 
service & repair 

all your harvest 
machinery
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Sacred Heart College is a Catholic Co-Educational School for 
Years 7 - 12 across two campuses in the Marist Tradition.  

We promote a love of learning and foster Courageous Hearts.

As a leader in Catholic education since 1897, Sacred Heart 
College empowers young people to remain true to their 

Marist values as they bravely and compassionately respond to 
the world around them.

Courageous Heart. Sacred Heart.

Marcellin Campus (Years 10 - 12)  
195 Brighton Rd, Somerton Park SA 5044    

 enquiries@shc.sa.edu.au  |  www.shc.sa.edu.au  |  (08) 8350 2500 

DISCOVER SACRED HEART

Champagnat Campus  (Years 7 - 9) 
28 Percy Ave, Mitchell Park SA 5043   
enquiries@shc.sa.edu.au  |  www.shc.sa.edu.au  |  (08) 8350 2500 

V I R T U S  U
B IQUE  V I N C I T
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FAMILY values have been central to the 
multi-generational success of a Riverland 
fruit business now set to write its next 
chapter. 

Renmark-based stone-fruit suppliers 
Dino and Frances Ceracchi – who run 
Lowana Fruits with Dino’s brother Mark 
and his wife Nicole – will soon step away 
from the business after more than 30 
years. 

Mrs Ceracchi said Dino and Mark took 
over the business that was established by 
their parents, Paul and Rosa. 

“The name Lowana means beautiful 
girl,” Mrs Ceracchi said.  

“Paul thought it was fitting to have an 
indigenous name for the beautiful fruit that 
the ground produced. 

“We started packing fresh fruit on a 
humble kitchen table under the shade of a 
tree in the front garden. 

“We packed plums, apricots, peaches 
and nectarines… (and) this grew slowly 
into the professional packhouse we have 
today.” 

Mrs Ceracchi said a focus on quality 
produce, from a small number of varieties, 

saw Lowana become an international 
supplier of stone-fruit. 

“Over the years we specialised only in 
peaches and nectarines,” she said. 

“This was a calculated and successful 
move as it gave us the ability to perfect our 
cultivating practices. 

“We learned which varieties were 
sought after in different markets, not only 
nationally but also overseas and planned 

our planted patches accordingly. 
“Lowana has sent fruit to China, Europe, 

Thailand, Taiwan, Canada, and India, as 
well as all the major markets in Australia.” 

Mrs Ceracchi said numerous members 
of their wider family had helped plant 
crops and pack produce.

“We would replant, as a group, any 
patches that we wanted to update 
according to market demands,” she said. 

“As the kids and grandchildren came 
along they would join us in the orchard 
at replanting time, and the packhouse, to 
help out with any chores that needed to be 
done.

“We always put emphasis on the family 
aspect of the business. Everybody had 
their own role to play and that was one of 
our strengths.

“Lowana faced many challenges over 
the years, including drought and flood, 
but everyone always pitched in and we 
overcame these obstacles.”

Mrs Ceracchi said operating the 
business had allowed her – plus Dino, 
Mark, and Nicole – to  build relationships 
with people across the world. 

“The main highlight since we started 
(has been) the lifelong friendships we 
have forged along the way, both in various 
markets around the country, as well as 
staff members who have supported us 
over the years,” she said. 

“We`ve always taken pride in our multi-
culturalism and had annual continental 
shared lunches that everyone contributed 
to, with a traditional dish from their own 
country of origin. 

“We’ve had some great and unusual 
meals, from Thai curries to soda 
bread from Ireland, and let’s not forget 
homemade bubble tea.” 

Mrs Ceracchi assured locals could “still 
look forward to lovely Lowana peaches and 
nectarines”, with new operators leasing the 
property. 

For further information regarding 
Lowana Fruits, contact sass.ceracchi@
gmail.com. 

The next chapter 
for Lowana 

WORDS HUGH SCHUITEMAKER

We packed plums, apricots, 
peaches and nectarines...
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earthserv
contracting

DEEP RIPPING 
& SOIL SPADING

In addition to Soil Spading, Earthserv now has
machinery to rip, delve and mix in a single pass.

CONTACT SIMON FOR YOUR SOIL RENOVATION NEEDS

0428 411 118

DEEP RIPPING 

drummuster.org.au

Connect with us

Agsafe’s drumMUSTER® program is a national product 
stewardship program that is supported by agvet chemical 
manufacturers, industry stakeholders including member and 
farming associations as well as state and local governments.

Rinse them out
Round them up
Run them in
drumMUSTER® provides Australian 
agricultural and veterinary 
chemical users with a recycling 
pathway for eligible empty agvet 
chemical containers.

Recycle your empty eligible agvet 
containers. Visit the drumMUSTER website 
to find the nearest collection site to you. 
Remember, every container counts. RINSE THEM OUT

ROUND THEM UP

RUN THEM IN

drummuster.org.au

BML 
Auctions
Farm Clearing Sales
Furniture & 
Collectables
Covering All Areas

BML Auctions Eudunda
Budgie Schiller 0437 795 190

Katie Preston 0408 809 259
We Keep Your Sale Moving

Email: bmlauctions@gmail.com

Find us on 
www.farmclearingsales.com.au

N
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PICKERING TRANSPORT
RENMARK TO ADELAIDE & MELBOURNE DAILY

PH: 8586 2000 

R
Z7

58
3

Airport Road, Renmark (Old Calperum)

Servicing Renmark, Berri, Barmera, Loxton & Waikerie

Adelaide Depot: 13-21 Wilkins Rd, Gillman. Phone 8193 7400
Melbourne depot: 80 Strzelecki Ave, Sunshine Vic Phone 03 8326 6200

Free pollination for  
the citrus industry. 
Fully aware of insecticide use.
Arrival and removal of strong pollinating hives.
Large amount of hives can be placed and  
removed at short notice.
Happy to have independant hive inspections done.
All other industry prices will vary based on location 
and crop species.

E-mail: coorongapiaries@gmail.com 
Phone: 0428813738

Honey producers of Coorong Gold and pollination services

Coorong

RZ10431

Heat research  
to help relieve 
woolly woes

WORDS & PHOTOGRAPHY ELLOUISE CRAWFORD

FULL STORY PAGES 44 & 45
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YOUR LIVESTOCK DEPEND ON YOU. 
PERFORMANCE DEPENDS 

ON THE RIGHT TRACE MINERAL.
Do it right with the BLUEPRINT® NUTRITION PROGRAM 
for better absorption, less waste and optimum health.

Learn more today, call your local Alltech Lienert representative: 
Stuart Minne 0427 400 899

alltechlienert.com.au  |  � AlltechLienert

A LOCAL animal science PhD 
candidate is exploring how 
automated technologies can be 
used to understand heat stress in 

sheep.
Bobbie Lewis Baida divides her time 

between the University of Adelaide’s 
Roseworthy campus and the South 
Australian Research and Development 
Institute (SARDI) Turretfield Research 
Centre at Rosedale.

Her research has the potential to improve 
outcomes for the sheep industry, with 
heat stress a threat to sheep physiology, 
reproductive function and overall health and 
productivity.

“Heat stress in sheep is a huge loss 
to the industry and affects their general 
productivity, so wool and meat production, 
and then it also affects their reproduction,” 
she said

“Whether that’s not being able to fall 
pregnant, and when they do full pregnant, 
it can have an effect on lamb growth and 
development. 

“We are seeing an average increase in 
annual temperatures in Australia, so these 
ramifications are only going to worsen as 
climate change progresses and summers 
get hotter.”

Ms Lewis Baida has been working with 
researchers from the University of Adelaide’s 
Faculty of Engineering, Computer and 
Mathematical Sciences to develop automatic 
ways to measure body temperature.

They have developed an automated 
temperature logger, within a mould, that can 
be non-invasively inserted into a sheep’s 
vagina for the sake of collecting core body 
temperature.

The use of automated technologies 
reduces the need for manual temperature 
collection, which Ms Lewis Baida’s research 
has found to be unreliable.

“At each time point we went into the shed 
to manually take a sheep’s temperature, the 
vaginal temperature sensors were detecting 
a spike in their core temperature,” Ms Lewis 
Baida said.

“So that’s reiterating that human 
presence during data collection affects their 
body temperature – are you measuring a 
stress response or are you measuring their 
temperature?”

This summer, Ms Lewis Baida will 
undertake a more detailed and thorough 
trial of her equipment.

She hopes to not only identify heat stress 
in sheep but determine the true impact of 
hot conditions on sheep physiology and 
behaviour and on reproductive outcomes.

“What I want to do is see if we can tease 
apart those groups of ewes that naturally 
have a higher temperature and those that 
have a lower temperature and see if we 
can see a difference in their reproductive 
success, and the quality of their lambs,” she 
said.

Heat stress in sheep is a 
huge loss to the industry 
and affects their general 
productivity...

Ms Lewis Baida is preparing for a more 
thorough trial involving automated 

temperature logging technology, at the 
Turretfield Research Centre, in the summer.  
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With access to a wide range of 
specialist covers, MGA takes 
the confusion out of sourcing 
and comparing policies.

MGA Branches Australia wide
www.mga.com

MGA Insurance Brokers Pty Ltd
ABN: 29 008 096 277 AFSL: 244601

Farm • Crop • Viticulture • Horticulture
Orchard  + many more   

Gawler: 8526 9800
Loxton: 8584 3200
Pinaroo: 0411 389 524

MGA20_24

“As well as using tracking technology, 
like GPS to see what temperature their core 
temperature has to reach before they make 
a decision to go in the shade; basically, 
how the environment interacts with their 
behaviours and physiology.”

Ms Lewis Baida was this year announced 
as the 2021 recipient of the SARDI Science 
Bursary for Women.

The bursary is awarded each year 
to a female graduate in the agriculture, 
agriculture, fisheries, and natural resource 
management or forestry science fields in 
South Australia.

Ms Lewis Baida said it was “very 
rewarding” to be recognised for her 
research, and she intends to put her 
bursary towards buying more thermometry 
equipment.

She’s also a recipient of a Davies 
Livestock Research Centre scholarship, 
which supports her financially to complete 
her PhD.

Having grown up on a hobby farm in 
the Adelaide Hills, Ms Lewis Baida said 
she undertook an undergraduate degree 
with the vision of eventually becoming a 
veterinarian. 

However, after her Honours project – 
looking into heat stress and the benefits 
of a nutritional supplement – she realised 
research was a path she wanted to follow.

She said it has been rewarding to run her 
own project and trials, and she is excited 
about where her research may lead.

“I’ve been able to validate the technology 
which was exciting, but I’m really looking 
forward to getting a larger field base 
trial happening and getting a lot more 
informative and valuable data,” she said.

Ms Lewis Baida’s device is the first of its 
type, with existing automated temperature 
loggers typically designed as an ear tag, and 
better suited for use with cows.

I’ve been able to validate the 
technology which was exciting, but 
I’m really looking forward to getting 
a larger field base trial happening 
and getting a lot more informative 
and valuable data

Bobbie Lewis Baida is in the second year 
of her PhD, looking at the development 

of automated technologies to better 
understand the effect of heat on sheep.



SENTURION STEEL SUPPLIES
12 ACRE SITE AT 99 CAVAN ROAD GEPPS CROSS12 ACRE SITE AT 99 CAVAN ROAD GEPPS CROSS
• enquiries@senturion.com.au • www.senturion.com.au •

CRAIG: 0419 887 006 • SCOTT: 0419 887 333
OPEN MONDAY to FRIDAY 8.00am-5.00pm SATURDAYS 8.00am-2.00pm
Enquiries@senturion.com.au • www.senturion.com.au

Check out our 
website & follow us 

on facebook

PH: (08) 8260 5577 – Fax: (08) 8260 5277

HORSE ROUND YARD

23 @ 2100 x 1800 Portable Horse Panels
1 @ 3000 x 2100 Extendable Top Swing Gate

Complete with Connection Pins
Makes a 16.5 Mtr Dia Round Yard
@ $3,100.00 ALL INCLUSIVE

CATTLE SWING GATE

Adjustable top  
2100 x 3000

Loose rate
 $299 ea

10+
 $279 ea

Fixed top  
2100 x 2000

Loose rate
 $279 ea

10+
 $260 ea

CHEAP FENCE SHEETS

FROM $5.00 PER SHEET
1500mm to 2100mm sheets

Zinc and Colour 
SURPLUS AND DOWNGRADE

SURPLUS FIRE PIPE

6.5m lengths (packs only)
34mmOD x 3.2mm @$31.00/lg
42mmOD x 3.2mm @$46.00/lg

*WHILE STOCKS LAST*

SURPLUS PLATE  PURCHASE

8600 x 2000 x 10mm @ $2155 ea
8600 x 2000 x 12mm @ $2585 ea
8600 x 2000 x 16mm @ $3445 ea
8600 x 2000 x 20mm @ $4300 ea

Only 1 x 20mm Plate left and others selling fast

PLATE LENGTHS VARY FROM 8.2m to 9.0m
EXAMPLE PRICES PER PLATE

N-BRACE GATES

 Loose 10+
4ft (1200) ................................ $95.00 ................... $90.00
8ft (2400) ................................ $118.00 ................. $111.00
10ft (3000) .............................. $125.00 ................. $120.00
12ft (3600) .............................. $146.00 ................. $139.00
14ft (4200) .............................. $163.00 ................. $155.00
16ft (4800) .............................. $188.00 ................. $174.00

(W-Brace)
18ft (5400) .............................. $208.00 ................. $199.00
Gate Packs .............................. $28.00 ................... $27.00

GALVANISED WIRE ROPE

8.0mm dia, 400m roll @ $680/roll
8.0mm dia, 1000m roll @ $1600/roll
10.0mm dia, 400m roll @ $1200/roll

10.0mm dia, 1000m roll @ $2800,/roll
( 6x19 Fibre core rope)

HEAVY DUTY GOAT PANEL

Heavy Duty 2200 long x 1260 high  
42OD Galv pipe (with galv pins)

@ $88 ea

ROUND BALE FEEDERS

1800 Dia x  
1050 High

Loose @ $490 ea
5+ @ $430 ea

SQUARE BALE FEEDERS

3150 long x 1400 high x 1800 wide
@ $1,350 ea

FLUMING PIPE - SECONDHAND

558OD x 9.53mm wall 
12m lengths

$1,650.00 per length
DISCOUNT FOR TRAILER LOADS

HORSE PANEL  
2 RAIL WITH INSULATORS

2100 x 1200 
2 rail with 
insulators
@ $86 ea
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SIZE LOAD PATTERN SMARTAGRO PRICE
280/85R24 119A8/116B R1 SMARTAGRO $286.00
280/85R28 118A8/115B R1 SMARTAGRO $325.00
320/85R24 125A8/122B R1 SMARTAGRO $358.00
320/85R28 124A8/121B R1 SMARTAGRO $388.00
340/85R24 125A8/122B R1 SMARTAGRO $396.00
340/85R28 127A8/124B R1 SMARTAGRO $436.00
380/70R24 125A8/122B R1 SMARTAGRO $449.00
380/85R28 133A8/130B R1 SMARTAGRO $498.00
380/85R30 135A8/132B R1 SMARTAGRO $549.00
420/70R28 133A8/130B R1 SMARTAGRO $576.00
420/85R28 139A8/136B R1 SMARTAGRO $583.00
420/85R30 140A8/137B R1 SMARTAGRO $638.00
420/90R30 147A8/144B R1 SMARTAGRO $792.00
460/85R38 149A8/146B R1 SMARTAGRO $915.00
480/70R38 145A8/142B R1 SMARTAGRO $965.00
520/85R42 162A8/159B R1 SMARTAGRO $1,360.00
620/70R42 160D R1 SMARTAGRO $1,846.00

265 Hanson Road Wingfield  SA  5013  Ph:  8347 2999  Fax:  8347 3088

PRICES EXCLUDE GST

UUNNIIGGLLOORRYY
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420/70R28 133A8/130B R1 SMARTAGRO $576.00
420/85R28 139A8/136B R1 SMARTAGRO $583.00
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620/70R42 160D R1 SMARTAGRO $1,846.00

265 Hanson Road Wingfield  SA  5013  Ph:  8347 2999  Fax:  8347 3088

PRICES EXCLUDE GST

UUNNIIGGLLOORRYY

Contact your local tyre dealer or Contact your local tyre dealer or 
Andrew Holt 0427 972 566 Andrew Holt 0427 972 566 
andrew@statewidetyres.com.auandrew@statewidetyres.com.au

265 Hanson Road, Wingfi eld SA 5013
Ph. 8347 2999 |  Fax. 8347 3088

TS3961

THE story of Lost Penny Wines, located in 
the heart of the Barossa Valley in Ebenezer, 
required a number of moving parts to all 
come together at exactly the right time – 
and so far, so good.

The property was passed down to the 
great grandparents of Nick Riebke after his 
great grandfather, Paul Riebke, married into 
the Gunder family, who owned the farm. 
This on its own was out of the norm for 
the time for a daughter to inherit the family 
property.

Through the years the land has been 
used to grow different things, but Nick said 

he and wife Carol (pictured) decided early 
on to focus on grapes.

“I wouldn’t say it was a mixed farm, but 
we had some cropping and that sort of 
thing as well that we used to do,” he said.

“We decided to get somebody else in to 
do that, so we had proper crop rotations 
happening and that sort of thing, and we 
can just concentrate on the vineyard.”

For someone who owns a vineyard, Nick 
found his perfect match in Carol, who was 
a qualified winemaker when they met. She 
started working in the wine industry before 
the pair got married 16 years ago.

The art of betting 
on yourself 

WORDS & PHOTOGRAPHY LIAM PHILLIPS

CONTINUED ON PAGES 48 & 49
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Sharing a passion for wine, Carol said when an 
incredible opportunity arose with an overseas client, 
the pair decided to jump at it.

“It was around 2017 when we were fortunate 
enough that we actually had a distributor who I’d 
worked with in my previous job ask us why we weren’t 
making any wine ourselves,” she said.

“He said ‘you’ve got the vineyard, the skills, the 
grapes and the qualifications – why don’t you start up 
your own?’ and told us he’d support us in whatever we 
might sell.

“It gave us the confidence to take that leap, because 
wine, like any industry, goes up and down, and in that 
2017-2018 range there was just so many brands and 
labels out there that if we didn’t have that foot in the 
door we probably wouldn’t have worried about it.”

Carol said the relationship between her family and 
the family of her Swiss business contact evolved 
beyond a business partnership – something she said 
felt “old school”.

“We had a business relationship, but after being 
fortunate enough to go over to Zurich a number of 
times and help out with a wine festival called Expovina, 
it has evolved into a friendship between two families,” 
she said.

“We need them, because we sell close to 90 per cent 
of our wine to Switzerland now, and they need a source 
they can trust.”

Nick said after going through their first vintage 
at the home farm in 2016, they quickly realised they 
needed to aim for a product that suited their land.

“In the first vintage, we actually had some semillon 
planted at the time, so we picked it for that vintage,” he 
said.

“That’s when we decided that, due to how much 
water you need for white grape varieties prepared to 
red, we’d move away from that and really focus on 
what’s good for this region.

That’s when we 
decided that, due 
to how much 
water you need 
for white grape 
varieties prepared 
to red, we’d move 
away from that 
and really focus 
on what’s good 
for this region.
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“Over the years of working in one place the way I 
did, you learn how to really keep to their particular 
style, but I’m very fortunate here on the property that 
we have such a variety of fruit to source from, and it’s 
so interesting, even on the property, the different type 
of soil types.

“If we pick a shiraz out one side of the property 
and then go down to the other side, it’s going to be 
very different, so you can actually mould it quite 
differently.”

While Carol said her experience at her previous 
workplace was invaluable, she also was able to notice 
inefficiencies in the process that has influenced the 
way she makes her own wine.

“My biggest thing that I wanted to do differently 
with Lost Penny was that my previous workplace was 
a bottle-in-time principle, meaning they would bottle it 
as it was required,” she said.

“So say we were bottling a shiraz and it was all 
under the same product line, but you might bottle one 
six months earlier than the next one, and by that time 
the wine has already evolved and changed.

“That’s where I looked at it from the consumer’s 
side, and decided we’d bottle everything when it’s 
ready so the whole batch is exactly the same.

“If you buy a bottle from us today, and you come 
back in a month’s time you will be able to buy a bottle 
that is exactly the same blend as you bought the first 
time instead of it sitting in oak or in a tank waiting for 
when it’s needed.”

Carol also has a unique insight into Switzerland’s 
wine market, having run a stall for eight hours per day 
for 15 straight days on a boat parked on a Zurich lake 
on a number of different occasions for Expovina.

“Some people overseas have this opinion on 
Australian wine because I think it got the reputation of 
being really ‘big’,” she said.

“There was a period of a few years when 
winemakers would oak things really heavily, and now 
it’s about going back the other way and making it more 
approachable, where you can drink it younger.

“That has probably been the biggest progression, 
and being over in Zurich conducting these tastings I 
get that feedback straight to my face.

“It’s about taking them on a journey so we can 
choose the varieties that suit them… 

“They might not like my shiraz, but because I’ll have 
other Barossa wines there as well I can say ‘try this’, 
and all of a sudden they like it, and then they can try all 
the other things that winemaker makes.

“It’s not just about our reputation as a winery, but 
we’re representing the Barossa Valley as a region, 
and it’s important that they know every wine from 
the Barossa is going to be its own thing, and every 
producer does something different.”

After a great year for the vineyard, Lost Penny 
Wines’ vintage went from just under 10 tonnes in 2020, 
to nearly 24 tonnes in 2021. While the goal is not to 
get much bigger, there is a desire to get a stronger 
foothold in more markets, especially local.

“One thing we know for sure is that we don’t want 
to employ people, because like we’ve said all along, we 
want to be able to do it all ourselves,” Carol said.

“Down the track opening up new markets is always 
a thing I’m very open to, and I’ve talked to a lot of 
different markets to see how we could make wines to 
fit, but it’s about being true to yourself.

“Twenty-five tonnes is the maximum we’d ever do 
every vintage, but it has built up very quickly.

“There’s been a lot of drive behind that on the 
wanting of different wines, but we’ll get to that point 
where we eventually realise this is a good amount that 
we can manage ourselves, and that’s when I think it 
will be about working out what to allocate what stays 
domestic and what gets sent overseas.

“We’re lucky to have two local bottle shops – Angas 
Park Cellars in Nuriootpa and Tanunda Cellars in 
Tanunda – who were there to support us when we 
walked in and let them know who we were and what 
we’re doing.

“We’ve had a lot of really important support up to 
this point that we’re incredibly thankful for, and it’ll be 
exciting to see what’s next.”

It’s not just about our reputation as 
a winery, but we’re representing the 
Barossa Valley as a region...

From the left: Owen (14), Carol,  
Elli (10), Jake (12) and Nick
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LOCALLY owned and operated 
since its inception in 1985, 
Alpha Industries has become a 
trusted name in delivering quality 
manufacturing using entirely 
Australian BlueScope steel.

Specialising in sheds, garages, 
verandahs and the like, Alpha 
Industries’ sales manager Angela 
Datsopoulos said the company’s 
small business feel and customer 
service sets it apart.

“I think part of the appeal is 
because it’s a family run business, 

and it feels that way,” she said.

“We’re very service and price 
orientated, and we don’t tell our 
customers to just fill in some online 
form about what they want, it’s very 
personalised when you do it with us.

“I’m sure there are people out there 
who could use our services but just 
don’t know we’re here because it’s not 
like we’re the first thing popping up on 
Google, so we want people to know 
they can come to us for pretty much 
anything made out of steel.”

While Alpha Industries is more 
than equipped to handle everyday 
home jobs, Ms Datsopoulos said their 
services can scale up to much bigger 
projects as well.

“We do specialize in sheds, not just 
home sheds, but big farm sheds, and 
rural sheds,” she said.

“But then we also do your 
verandahs and carports, the nice 
curves over pools, and we do the 
individual fancier stuff that people 
want at home. 

“From that, we also do the big 
commercial sheds that people are 
putting on their businesses on 
commercial sites, and even hangars, 
so we really do have the whole range.”

Ultimately, Ms Datsopolous said 
the pride Alpha Industries takes in its 
work, and its commitment to using 
100 per cent Australian products 
means there is not much more you 
can ask for.

“We pride ourselves on only using 
Australian bluescope steel,” she said.

“Some of our competitors use a 
lot of import also, although they may 
not publicize it, but it’s a well-known 
fact. So I think people who want to 

reinvest in Australia are buying from 
us because they’re buying Australian 
steel and the money is going back to 
Australian people and employees.

“I always make the disclaimer, 
everything’s Australian except the 
screws. Absolutely everything else is 
Australian made.”

To make an enquiry, give Alpha 
Industries Cavan a call on 7088 7444, 
or head to (alphaindustries.com.au) if 
you would prefer an online quote.

Alpha Industries’ commitment 
to Australian quality 

advertisement

We’re very 
service 
and price 
orientated...
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LOCALLY owned and operated 
since its inception in 1985, 
Alpha Industries has become a 
trusted name in delivering quality 
manufacturing using entirely 
Australian BlueScope steel.

Specialising in sheds, garages, 
verandahs and the like, Alpha 
Industries’ sales manager Angela 
Datsopoulos said the company’s 
small business feel and customer 
service sets it apart.

“I think part of the appeal is 
because it’s a family run business, 

and it feels that way,” she said.

“We’re very service and price 
orientated, and we don’t tell our 
customers to just fill in some online 
form about what they want, it’s very 
personalised when you do it with us.

“I’m sure there are people out there 
who could use our services but just 
don’t know we’re here because it’s not 
like we’re the first thing popping up on 
Google, so we want people to know 
they can come to us for pretty much 
anything made out of steel.”

While Alpha Industries is more 
than equipped to handle everyday 
home jobs, Ms Datsopoulos said their 
services can scale up to much bigger 
projects as well.

“We do specialize in sheds, not just 
home sheds, but big farm sheds, and 
rural sheds,” she said.

“But then we also do your 
verandahs and carports, the nice 
curves over pools, and we do the 
individual fancier stuff that people 
want at home. 

“From that, we also do the big 
commercial sheds that people are 
putting on their businesses on 
commercial sites, and even hangars, 
so we really do have the whole range.”

Ultimately, Ms Datsopolous said 
the pride Alpha Industries takes in its 
work, and its commitment to using 
100 per cent Australian products 
means there is not much more you 
can ask for.

“We pride ourselves on only using 
Australian bluescope steel,” she said.

“Some of our competitors use a 
lot of import also, although they may 
not publicize it, but it’s a well-known 
fact. So I think people who want to 

reinvest in Australia are buying from 
us because they’re buying Australian 
steel and the money is going back to 
Australian people and employees.

“I always make the disclaimer, 
everything’s Australian except the 
screws. Absolutely everything else is 
Australian made.”

To make an enquiry, give Alpha 
Industries Cavan a call on 7088 7444, 
or head to (alphaindustries.com.au) if 
you would prefer an online quote.

Alpha Industries’ commitment 
to Australian quality 

advertisement

We’re very 
service 
and price 
orientated...

Farming life goes on 
after fiery tragedy

WORDS & PHOTOGRAPHY JACK HUDSON
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Moorundie Street, TRURO. SA.
Ph. 08 8564 0214
Email: sales@truroagencies.com.au

25 Moorundie Street, TRURO SA  Ph. 08 8564 0214
Email: sales@truroagencies.com.au

SALES • INSTALLATION • SERVICE & RECONDITIONING • TRADE INS
Shearing • Drafting • Drenching • Weighing • Fencing • Farm Hardware

ON FARM SERVICES & SUPPLIES
Shearing • Drafting • Drenching • Weighing • Fencing • Farm Hardware

THE farming dream still goes on at 
Hillier Farms despite tragedy hitting it 
in late 2019.

After taking over the farm from his 
father in 2016, Ted Ostrozny and his 
wife Tary (pictured), along with help 

from Ted’s dad and Tary’s mum, set out to move 
into chicken farming.

However, disaster struck in December 2019. 
After moving up to 1500 chickens from 200 which 
they had started with only weeks prior, they would 

lose almost everything in the Hillier fire.
“It was pretty devastating. For my mother-in-law 

and my father, my wife – it’s a family business, and 
we just wanted to give it a crack,” Ted said.

“We pretty much lost everything.”
Both Ted and Tary added the support from 

the community, family and friends had been 
“unbelievable”.

“We’ve got into a few Foodlands now, we’re in 
about 28 stores across Adelaide, which is fantastic 
and the local support has helped significantly,” Ted 
said. “We’ve really appreciated all the help from the 
locals, neighbours helping out, like (when) I lost my 
tractor.

“My neighbour and I, we call ourselves the next 
gen and he’s helped with things like lending me his 
tractor.”

However, they both admitted there’s still some 
scars from that December two years ago.

Mentally, I think we’ve still  
got some scarring...
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Servicing all areas  Ph. 08 8262 4545 • Fx. 08 8262 4453
Email: admin@litchfieldbalancing.com.au • Dry Creek SA 5094 • ABN 83 613 360 099

INDUSTRIAL DYNAMIC BALANCING
1kg - 7 ton

• Flail Rotors • Slashers • Header Rotors • Feeders • Pump Impellers • Fans • Straw Thrashers

GENERAL MACHINING
• Lathe • Milling • Drilling • Welding • Robotic Plasma Cutting

• Locally owned and operated • Friendly customer service • Fast turn around time

TRUSTED NAME IN THE INDUSTRY FOR OVER 50 YEARS

“Mentally, I think we’ve still got some scarring,” 
Tary said.

“Whenever we see in summer, those big days, 
we are cautious. Very cautious.

“We’ve got extra water tanks, portable water 
units. You’ve got to have a fire plan. 

“People don’t realise you really need one and 
the CFS and MFS do a great job. 

“People on the land need to be very, very 
mindful. 

“It doesn’t matter how big your block is. If it’s 
two acres or 200 acres, you still need to have a 
plan.”

The dream is still alive for the Ostronzy family, 
one they’re working overtime to see happen.

“Dad’s been on this property since 2005. We 
came from a larger property at Mallala and dad 
came here to semi retire,” Ted said.

“We thought, well, we’ve got to do something 
with it to generate some form of income and pay 
the bills and things like that. 

“We knew we weren’t going to be big enough to 
be broad-acre cropping and we knew we could do 
something in terms of some pasture stuff.”

Ted said he drew some inspirational from 
others who were working with chickens.

He said it was important for the farm to 
become self-sufficient, and also to find a way to 
utilise the farm through regenerative farming. 

“My father had sheep on this farm, and that 
was just chewing and eating everything...

“(So) we needed to come up with something or 
some way that we could regenerate all the crops 
that they were eating without bringing it down to 

a dustbowl.
“We looked into the chooks, we saw the model 

interstate that would work and that’s where I guess 
the Hillier Farms started with the hens.

“I think the goal is to officially just live off the 
land, have a reasonable income. We don’t want to 
be rich.

“We’d like to expand. We’d like to go probably 
another 1500 birds. 

“We think there’s enough in it for two of us 
and that way we’re completely on the land. At 
the moment, we’re both still sort of half-working 
corporate half out here on the farm. 

“We don’t have much social time. We’re here 
every night, every day.”

The chickens enjoy life in significantly sized 
paddocks, but need to be mindful of predators.

“In the summer and springtime, we generally 
just let them free range across the paddocks,” Tary 
said.

“But going into winter, their predators come out 
and scoop out chickens.

“So for better control of that, we’ve put some 
temporary fencing around some electric netting 
and it works sometimes. 

“Having the two Maremmas has definitely 
helped a fair bit and now they’re starting to also 
learn that hawks are also predators and then 
stepping down and taking a chook.

“We want to make sure that the product’s good 
so we think that if it’s a happy hen, it’s a happy 
egg, and they’re having a good life. 

“We are chemical free here. We don’t spray, we 
don’t do anything, and we just let it be.”
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Union calls for 
piecework  

wage an attack,  
says Tim 

PERFECT growing conditions have helped 
create the best tasting oranges and 
mandarins seen across the Riverland in years, 
farmers say.

Bookpurnong grower Michael Ingerson, 
whose family has grown citrus for 92 years, is 
enthusiastic about the season.

“I reckon it’s some of the best citrus we’ve 
grown for a long, long time, and it’s not just 
me saying this,” Mr Ingerson said.

“The Riverland has had a mild summer. I 
think we only had four days over 42 degrees 
and that’s pretty unheard of.

“Our imperial mandarins and navel oranges 
have been testing highly for eating quality.

“It should be a great season for fruit 
flavour.”

Mr Ingerson and his family’s favourite 
citrus at the moment is the imperial 
mandarin.

“We know kids love snacking on 
mandarins: they are easy to peel, seedless 

and naturally sweet,” he said.
“They won’t be disappointed this year.”
All citrus varieties are renowned as being 

a vitamin C source, contributing to the body’s 
immune system in cold and flu season, 
and providing folate, which is important for 
growing bodies and expectant mums. 

Citrus Australia says one orange, 
mandarin or lemon contains an entire daily 
recommended intake of vitamin C, as well as 
antioxidants and fibre necessary for a healthy 
body.

Citrus Australia CEO Nathan Hancock 
thanked all consumers for buying Australian.

“When you buy Aussie citrus you support 
our Aussie growers, who in turn support our 
rural towns across the state from Murray 
Bridge to Waikerie, Loxton and Renmark,” Mr 
Hancock said.

“Add them to your weekly shop. Citrus is 
great in the fruit bowl or fridge at this time of 
year and they keep very well – that is, unless 
they’re eaten in the first few days.”

Riverland oranges 
and mandarins  
‘best in years’

RIVERLAND CITRUS UPDATE 

A RIVERLAND MP says the possible 
introduction of a minimum wage for 
fruit pickers would force Riverland 
growers to “pull out their trees”, 
while a national industry body says 
the added financial cost would put 
businesses at risk. 

The Fair Work Commission 
recently began a hearing regarding 
the potential introduction of a 
minimum wage for piecework, 
following claims of numerous 
seasonal workers being underpaid. 

Chaffey MP Tim Whetstone said 
introducing a minimum wage would 
add extra financial costs for local 
growers.  

“Nobody has ever said picking 
fruit is an easy job, and some 
people are just not suited to it,” Mr 
Whetstone said.

“I met with growers… to discuss 
this issue, and they said if this is 
what it comes down to they will pull 
out their trees, because they know 
they will go broke.” 

Mr Whetstone said utilising the 
piecework system had maximised 
efficiency across numerous primary 
industries. 

“In my previous life piecework 
was the norm, and I’ve seen it 
benefit pickers and families with 
extensive above-award wages,” he 
said.  

“Piecework – particularly in the 
agriculture industry – has always 
been reward for effort. 

“Shearers are paid by the sheep, 
fishers are paid by the kilogram, 
some builders are paid by the 
meterage, and bricklayers are paid 
by the brick. 

“So I think it’s a bit rich for the 
AWU to come in and target an 
industry that puts food on the table 
of every Australian.”  

National Farmers’ Federation 
CEO Tony Mahar said the current 
piecework structure meant payment 

rates had to allow workers to earn 
“at least 15 per cent above the 
horticulture award wage”.

“Rather than offering a set, hourly 
rate, piecework rates allow workers 
to earn at a rate that directly 
corresponds to how much they 
pick or pack in a given workday,” Mr 
Mahar said.

“For example, a worker on an 
hourly rate might earn less than 
$25 per hour over seven hours 
and pick five to six bins of apples, 
over the same period, a worker on 
piece rates might earn $45 per bin, 
effectively doubling their earnings.

“Employment is the number 
one expense for many growers, 
at as much as 66 per cent of their 
operating costs, and any significant 
increase to that could see 
businesses fail.”

Mr Whetstone said a minimum 
wage for pickers would have 
prevented the success of a recent 
initiative to quarantine Pacific Island 
seasonal workers in the Riverland.  

“We know we’ve got chronic 
labour shortages, and if it wasn’t for 
the Pacific Islanders in our region 
we would be in serious trouble,” he 
said.  

“(Piecework) gives them a reward 
for their effort, for turning up every 
day and working hard. 

“If you put someone who’s highly 
productive next to someone who 
isn’t, it raises the question of why 
should the person work so hard?”  

Mr Whetstone said continued 
co-operation was needed between 
the state government and industry 
to ensure fair work conditions for all 
piecework employees. 

“(The unions) would represent a 
very small minority of the workforce, 
that isn’t in tune with what it means 
for the picker, the farmer, the packer 
and the consumer,” he said. 

“This is just another attack on 
food producers by unions who have 
no idea. 

“If there’s an employer doing 
the wrong thing, they need to be 
reported to the ombudsman, but the 
Riverland has been born and raised 
on piecework… and it has worked 
extremely well.

“There is a small minority of 
employers that have done the wrong 
thing, and they deserve to have the 
book thrown at them. But I think 
abolishing piecework is basically 
throwing the baby out with the 
bathwater.”

WORDS  HUGH SCHUITEMAKER

Bookpurnong citrus 
grower Michael 
Ingerson says ideal 
growing conditions, 
including a mild 
summer, have 
contributed to an 
outstanding crop. 
PHOTO: supplied
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RIVERLAND CITRUS UPDATE 

A SHORTAGE of 
shipping containers is 
hampering the export 
of Riverland citrus.

Citrus Growers SA 
chairman, Mark Doecke, who has 
a fruit property at Sunlands, said 
the region had been hoping to 
export up to 100,000 tonnes of 
citrus this year, including navel 
oranges, mandarins, and lemons.

But he said a shortage of 
freight containers and labour was 
causing serious delays to the 
season.

“The lack of containers and sea 
freight to move the volume of fruit 
we need to move is the issue,” Mr 
Doecke said.

“As we are going through the 
season, there are issues that we 
weren’t expecting.”

The Riverland citrus industry 

mainly exports to Asian countries, 
which include China, Japan, 
South Korea, and the Philippines. 

Mr Doecke said attempts 
to forward plan and ensure 
sufficient shipping containers 
for the citrus season had been 
unsuccessful.

He said fruit was having to be 
stored in cool rooms and also left 
on trees because of the delays.

“Cold rooms are at capacity, 
containers are short and we are 
starting to look at the next variety, 
but we haven’t finished the one 
we are on now,” Mr Doecke said.

He said Covid-19 restrictions 
interstate were also slowing 
down the transport of citrus to 
the eastern states.

“For exports, the problem is a 
shortage of containers, and for 
domestic markets it is the Covid 

shutdown,” Mr Doecke said. 
“The quality of fruit 

has been okay.”
Mr Doecke 

said 
Riverland 
citrus 
growers have 
finished the 
early navel 
orange season and 
were expected to 
finish picking mid-
season navels this 
week. 

He said the 
late navel season 
was expected 
to continue until 
October, when the 
valencia season was 
due to start.

Container shortage causing headaches

Citrus Growers SA 
chairman, Mark 
Doecke, says a 
shortage of shipping 
containers, plus 
Covid-19 restrictions, 
are impacting 
the citrus season. 
PHOTO: supplied
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THE power of social media turned 
a local family’s small project into 
a globally recognised wine label, 
bringing their vision to life.

Berri’s Koutouzis family, who have 
grown vineyards for more than 25 
years on a 60-acre block, started 
producing wine for themselves three 
years ago.

After impressing themselves with 
the product, they created their own 
label called Sixty Eight Roses, which 
symbolises the family’s allotment 
number and the array of flora 
surrounding their home.

Sixty Eight Roses director and sales 
manager Yianni Koutouzis (pictured) 
said creating his own wine label had 
been something on his bucket list.

“Our (family’s) vineyards were 
planted by hand by my parents more 
than 25 years ago and over the years 
we’ve seen some great flavours 
coming through,” he said.

“The grapes have had a really great 
colour and consistency so I thought 
‘why not make some wine for home?’

“After giving it a go and realising 
how great the quality, consistency 
and flavours were, we thought we 
had to start something a little bit 
commercial, so then came Sixty Eight 
Roses.”  

Mr Koutouzis partnered up with 
local winemaker Eric Semmler to help 
produce the label’s wine.

“I built a strong relationship with 
Eric – from 919 Wines – and thought 
he would be the perfect person to 
get on board to help us produce our 
wine,” Mr Koutouzis said.

“Before the process begins, I go 
through the vineyard and then call 
Eric over to assess the grapes before 
they get picked and made into wine.

“We then together come up with 
an agreement as to when they’ll be 
picked and at what time, sugar level 

and colour.
“We work together to create a style 

and then they get sent off.”
Mr Koutouzis said he shared the 

label’s journey over multiple social 
media platforms since its first vintage 
in 2019.

Sixty Eight Roses hashtags 
its way to success

WORDS & PHOTOGRAPHY PETA-MARIE PHILIPPOU

CONTINUED ON PAGES 60
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SEE US FOR ALL YOUR TRUCK  
AND TRAILER SERVICING AND  
SPARE PARTS REQUIREMENTS

MANUFACTURING
MODIFICATIONS

REPAIRS
SERVICE

SPARE PARTS

Ph.�(08)�8588�7380
m�o�r�e�l�l�i�s�.�c�o�m�.�a�u

Road transport solutions, designed to last

TRANSPORT EQUIPMENT

MARS

We manufacture, modify,  
repair and service all road transport 

equipment with close attention to 
 the needs of our customers.

17072 Sturt Highway, Cobdogla •  85887380  •  www.morellis.com.au

BZ9507-V2

Phone  8865 2076  or  0428 339 923   ///   saltdistributors.com.au
SNOWTOWN, SA

THE CHEAPER & MORE CONSISTENT WAY 
OF KEEPING YOUR ANIMALS HEALTHY!

Makers of Animal Supplement Blocks & Loose Mix  ///  ‘Tailor-made’ Blocks & Loose Mixes are our specialty
Ask your stock agent or buy direct
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Self Propelled Augers

Commander Ag-Quip specialises in Australian made, custom-built 
shearing shed fi t-outs for Australian wool producers. 
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Feed-out Bins

Custom Designed Stock Yards

“I made Facebook, Instagram and 
TikTok accounts for the label and each of 
them became extremely popular,” he said.

“I have a lot of friends in Europe who 
own businesses or are in industries where 
social media is huge and they have people 
working full-time on their accounts.

“I’ve noticed in Europe Instagram is 
starting to drop and TikTok is booming.

“Because we’re a new business and 
extremely small with no cellar door or 
anything, I knew I had to do something to 
not only get our label noticed, but put the 
whole Riverland on the map.

“Currently I only have distributors in 
Adelaide and my wine is available at the 
Renmark Club, but since I have been using 
TikTok, distributors from overseas have 
reached out and asked if we can export 
our wine.

“I’ve had a lot of interest from Korea, 
Germany and Singapore in particular.”

Mr Koutouzis said he looks forward to 
watching the boutique business grow.

“At the moment it’s kept in the family 
but eventually we want to grow, hopefully 
open a cellar door and employ people to 
join our label,” he said.

“The more we grow, the more countries 
we can export too.

“Receiving personal messages on social 
media and emails from overseas countries 
and sponsors has been fantastic.

“Hearing people from across the world 
say they love our product’s image and the 
fact that we’re a boutique business in a 
small region is great because that was our 
aim and social media has helped get us 
there.

“We want more visitors coming to our 

region and trying its wonderful wine and 
food.”

Mr Koutouzis said each of the label’s 
products were “made with love”.

“We currently have four different wines: 
rose, syrah, vermentino and tempranillo,” 
he said. 

“All our wine is vegan friendly and our 
vermentino and tempranillo is certified 
organic.

“We started with one and then slowly 
added more as the years went by.

“Our aim is to introduce a new wine 
annually.”

Sixty Eight Roses delivers its products 
free-of-charge regionwide.

For more information or to purchase a 
bottle, visit https://www.sixtyeightroses.
com.au/. 

The more 
we grow, 
the more 
countries 
we can 
export 
too.
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•• Liquid & Granular applica� on  
•• Variable droplet sizes
•• Weed management
•• Small crop spraying
•• Drainage line spraying
•• Spot spraying.

with Multi  Spectral Camera
•• Plant health monitoring 

including plant size & yield poten� al
•• Weed popula� on monitoring
•• NDVI Mapping (spectral indices)
•• Fer� liser & spray applica� on maps.

County Helicopters now off er specialised drone services

including plant size & yield poten� al

XAG P30 
Spray 
Drone

Matrice 
600 

Drone 

Enquiries: William 0417 950 822



www.countyhelicopters.com.au
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BIO-TECH ORGANICS

SUSTAINABLE SYSTEMS
HIGH QUALITY COST EFFECTIVE PRODUCTS
Bio-Tech Organics products and programs assist in improving soil quality, to improve moisture retention and reduce water 
consumption whilst improving the balance and health of the biological component of soils. Th is ultimately helps with plant 
resilience and immune defenses resulting in more robust plants.

CHEMICAL REDUCTIONS
Our cost-eff ective soil and plant solutions help to reduce or eliminate 
pesticide applications and minimize herbicide use and the detrimental 
eff ects on the environment.

REDUCED CARBON FOOTPRINT
With global warming and climate change high on the agenda for governments, 
industries and farmers around the world Bio-Tech Organics has products that 
can cut greenhouse emissions and build soil carbon, reduce nitrogenous and 
volatile gases like nitrous oxide from synthetic NPK fertilisers, where Nitrate 
leaching into waterways and aquifers is also a major environmental pollutant.

• Soil Testing And Reports • Plant Nutrient Testing
• Soil Amelioration Programs & Prescription Fertiliser Blends
• Staff  Training In Biological Horticulture
• Biological Nitrogen • Microbe Brewing Kits • High Carbon Composts
• Natural Fertiliser Inputs: Kelp, Fish, Humic, Fulvic, Microbes
• Natural Insecticides, Fungicides & Stock Feed Supplements

FOR MORE INFORMATION ON
BIOLOGICAL HORTICULTURE CONTACT US TODAY
Email: admin@biotechorganics.com.au | www.biotechorganics.com.au
Senior Consultant: John Norton 0412 305 158

Biological Farming Specialists

Ph: 8380 8554

PRODUCTS & SERVICES

BIO-TECH 
ORGANICS
BIOLOGICAL HORTICULTURE SPECIALISTS

• HUMUS • HUMATES
• MICROBES • MINERALS & MORE!
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• Diesel Engine Oils 
• Petrol Engine Oils 

• Hydraulic Oils 
• Greases 

• Cleaners 
• Aerosols 
• Coolants

• Gear Lubricants 
• Transmission Fluids 

Mention this ad to receive 5% off 
all pallet and poo orders!

* Only valid at GuLf Western South Australia!

• Diesel Engine Oils 
• Petrol Engine Oils 

• Hydraulic Oils 

100% AUSTRALIAN OWNED AND MADE

Gulf Western South Australia - 4 Kesters Road, Para Hills West
0432 034 113  |  8250 0100  |  gwosapl@gmail.com MR0293

commercial

heritage

winery

residential

interior

j b g a r c h i t e c t s . c o m

08 8563 1155

38 Murray Street
Tanunda

commercial

heritage

winery

residential

interior

j b g a r c h i t e c t s . c o m

08 8563 1155

38 Murray Street
Tanunda

NC12566-V2

38 Murray Street, Tanunda

08 8563 1155
jbgarch i tects .com

residential
commercial

winery
interior

heritage

Specialising in trench digging up to 16” wide & undervine trenching, includes 
backhoe for hard to trench jobs.

RZ10411

LOXTON beef handler Alizah 
Fogden will have to wait just a bit 
longer to represent South Australia 
and compete against some of the 
nation’s finest.

Miss Fogden (pictured), 21, 
was announced as a national 
finalist for the 2021 Agricultural 
Shows Australia National Young 
Judges finals scheduled to be held 
at the recently cancelled Royal 
Queensland Show (The Ekka).

However, due to Covid 
restrictions, Miss Fogden will 
now compete at the Sydney Royal 
Easter Show next year.

“I am looking forward to actually 

being able to do it,” she said.
“We go to Sydney with the cows, 

so I know the arena there and 
know my way around.”

It is the second setback for 
Miss Fogden, who qualified at the 
2019 Royal Adelaide Show and 
was initially set to compete in New 
Zealand.

Despite the setbacks, Miss 
Fogden said she was hoping for a 
case of “third time lucky”.

“It will be an experience of 
parading on a whole new level,” 
she said.

“It’s an exciting opportunity of 
learning.”

Miss Fogden began parading 
cattle at the age of eight and said 
she enjoyed the whole process.

“Parading the animal is the final 
hurrah of all the hard work you’ve 
put in at home,” she said.

“I really enjoy getting them in the 
ring and putting them forward to 
the judge.”

Miss Fogden said she and 
her family are now turning their 
attention to the Royal Adelaide 
Show in a couple of weeks.

Miss Fogden is the daughter of 
Peter and Justine Fogden and the 
granddaughter of Richard (‘Dick’) 
and Deidre.

HOLY COW: 
Will it be third time 

lucky for our Alizah?
WORDS STEPHANIE THOMPSON

● Genuine & after market parts ● Full Servicing,  
24 hour call out ● Machining & Welding Services  
● Hydraulic & General Engineering Services  
● Now Supplying Shell Oil & Lubricants 

 ● B.S.C Bearings and Power Transmission
● Steel Sales ● Fasteners

GREGOIRE / VINESTAR  
URM GRAPE HARVESTERS

487 Old Sturt Highway, Glossop
David: 0408 837 370    /     Kyle 0415 651 686

AGRICULTURAL REPAIRS      METAL FABRICATION      MACHINING      STEEL SALES

BZ8828
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Sheep Yard Mesh
150 x 100 x 5mm Wire

6000x900 $ 47.30 
6000X1100 $ 53.90

Sheep Yard Gates
1000mm x 2070mm

$124.00ea

Welding Rods
2.5mm (2.5kg pk)  $ 7.70
3.2mm (5.0kg pk)  $ 15.40

Mig Wire
0.9mm (15kg)  $ 33.00
1.2mm (15kg)  $ 33.00

Gate Hinge Packs
$26.40

Farm Gates

 Single  10 packs
2400mm (8’) $ 73.80  $ 61.70
3000mm (10’) $ 98.00  $ 81.10
3600mm (12’) $ 112.50  $ 93.20

Cattle Yard Panels
1800mm x 2090mm

80x40mm Oval Tube Rails
50x50mm Posts

Single $ 126.00 
10 or more $ 110.00

Cattle Yard Sliding Gates

2050mm x 1060mm (Internal 750)
6 Rail 80x40

With welded lugs & pins
$360.00

7” Galv “W” Strap Rolled 
Both Edges 6100mm Long 

1.0mm $ 45.00
1.6mm $ 60.00

Galvanised Mesh Rolls

$325.00ea
5 rolls or more

$290.00ea

30mtr x 1100mm High
150 x 100 x 5mm Wire

Galvanised Weld Mesh
3000 x 2400

25x25x3.15mm $ 142.00
50x50x4.0mm $ 99.00
75x50x4.0mm $ 95.00
100x100x5.0mm $ 95.00

Sheep Yard Panels
60x30mm Oval Tube Rails

40x40mm Posts

1000mm x 2800mm
Single $ 116.00 
10 or more $ 105.00

1000mm x 2070mm
Single $ 91.00 
10 or more  $ 80.00

Light Weight Panels

1800mm x 2090mm
60x30mm Oval Tube Rails

40x40mm Posts
Single $ 88.00 
10 or more $ 75.00

suitable for
Llamas & Alpacas

Sheep Yard 3Way
Draft Gate

$425.00

Round Cattle Hay Feeder
2000 diameter 1000 height

$ 374.00
$4,000

3350mm x 850mm

Cattle Yard Crush

1350mm (4’6”)  $ 5.10
1500mm (5’) $ 5.65

Black Star Dropper (10pk)

2820mm Long x 
2120mm High

$2,000.00

Sheep Yard Loading Ramp

3400mm Long x 600mm Wide
$1,450.00

Sheep Yard 3Way Draft Gate With V Race

THE NEW WAY TO D.I.Y
For more info please visit the website

www.kwicktech.com.au

G l “W” S R ll d

TOLL FREE 1800 882 266
Open Mon-Fri 7.30am - 4.30pm Sat 7.30am - 11.30am 

255 Grand Junction Road, Ottoway, SA 5013
Phone (08) 8240 0066 •Fax (08) 8447 5599

Huge 4 Acre Location - Ample Parking

CASH FOR SCRAP 
TOP PRICES PAID
COPPER, BRASS, ALUMINIUM, 
BATTERIES, LEAD, ELECTRIC 

MOTORS, CAR BODIES, STEEL

VR
46

88
71

2 

EXTRAORDINARY measures will be taken 
to ensure the 2021 Riverland Field Days 
goes ahead.

Organisers have been working with 
SA Health since February on a raft of 
Covid-19 compliance measures aimed 
at maximising crowd numbers for next 
month’s event.

“It will mean a lot of extra things 
we’ve got to do,” said Riverland Field 
Day executive manager, Tim Grieger 
(pictured).

“But we’re going to do them, because 
we want the event to be safe for 
everybody, and we want people to come 
and enjoy it.”

Compliance measures will include 
changes to how people move about the 
site.

“There will be changes to the flow of 
people in and out of the pavilions,” Mr 
Grieger said.

“Density will (also) be monitored.”
Mr Grieger said the unpredictable 

nature of Australia’s Covid-19 fortunes 
had necessitated a string of changes and 
updates for Field Days organisers.

“The extra load this year of course is 
the Covid-management plan, that I’ve 
been working on since February,” he said.

“I think I’m up to about version four 

or five, but it’s coming together well. We 
have put together a comprehensive plan 
and are working with SA Health on the 
final detail.”

Held just outside Barmera at a 
dedicated site, the region’s biggest event 
was cancelled last year, robbing the 
region of a major economic boost.

Mr Grieger said organisers had been 
“confidently planning” for the 2021 event 
and said preparations were “on track” 
despite South Australia’s recent snap 
seven-day lockdown.

He said maintaining a dual focus 
would be key to ensuring the 2021 
event’s success.

“In terms of planning, I’m pretty much 
working normally, as I would do, keeping 
the matter of Covid to one side,” he said.

“But of course I’m always aware that 
it’s an issue that we have to live with and 
work with.

“It’s a factor that weighs on your mind, 
and adds that extra layer of stress and 
pressure.

“I’ve found I’ve had to be very focused 
to plan effectively and ensure that we 
don’t miss anything.”

Mr Grieger remains optimistic the 
influx of interstate exhibitors and 
stallholders that usually feature at the 

event can again be on hand this year.
“We get a large percentage of 

exhibitors from Victoria and they’re all 
very keen to be there – the support and 
enthusiasm shown by exhibitors from all 
sectors has been outstanding,” he said.

“Exhibitor numbers are on par with 
previous events and we expect to reach 
our target.

“I think everybody is sitting there with 
their fingers crossed. We know the risks, 
we know what can happen, but we’re 
putting that to one side and working 

and planning to make this great event 
happen.

“I’m personally very confident that it’ll 
go ahead very well.”

Mr Grieger said the Riverland 
community was eagerly anticipating the 
2021 event.

“People are very enthusiastic to see 
the event go ahead,” he said, “and that’s 
really encouraging.”

The 2021 Riverland Field Days are 
scheduled for Friday, September 17, and 
Saturday, September 18.

Whatever it takes
Field Days organisers promise successful Covid-safe event next month...
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Afia Official Shed Supplier 

Australian Fodder Industry Association

Australia’s preferred shed supplier

M A C H I N E R Y  S H E D S Original Series

buy direct from an
award winning
shed manufacturer

feedlot covers
dairy barns
INDUSTRIAL sheds
horticulture 

farm sheds

REQUEST A
SITE VISIT

Exclusive access to the new F-Series Machinery Sheds, the globally 
patented Ridgeback    technology for dairy barns & feedlots, as well 
as the Original Series Hay Sheds. We use 100% Australian materials 
in every shed.

TM

SIGNATURE STRUCTURES

call  1300 296 206
visit entegra.com.au

Afia Official Shed Supplier 

Australian Fodder Industry Association

Australia’s preferred shed supplier

M A C H I N E R Y  S H E D S Origina l  Seri e s

Exclusive access to the new F-Series Machinery Sheds, the globally 
patented Ridgeback    technology for dairy barns & feedlots, as well 
as the Original Series Hay Sheds. We use 100% Australian materials 
in every shed.

TM

SIGNATURE STRUCTURES Afia Official Shed Supplier 

Australian Fodder Industry Association

Australia’s preferred shed supplier

M A C H I N E R Y  S H E D S Original Series

buy direct from an
award winning
shed manufacturer

feedlot covers
dairy barns
INDUSTRIAL sheds
horticulture 

farm sheds

REQUEST A
SITE VISIT

Exclusiv access to the new F-Series Machinery Sheds, the globally 
patente Rdgeback    technology for dairy barns & feedlots, as well 
as the Original Series Hay Sheds. We use 100% Australian 
materials in  shed.

TM

SIGNATURE STRUCTURES

call  1300 296 206
visit entegra.com.au

call  1300 296 206
visit entegra.com.au
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AGRIBUSINESS FINANCE AUSTRALIA PTY LIMITED ABN 20 637 404 267 IS A AUTHORISED CRN NUMBER 521127 OF ASTUTE FINANCIAL MANAGEMENT PTY LTD | ABN 59 093 587 010 | AUSTRALIAN CREDIT LICENCE NUMBER 364253

WHY US?
We have over 200 years experience in finance and most of this time has been spent 
dealing with Agribusiness and rurally based clients. Our passion for all things regional 
and agribusiness along with our ongoing relationship management model make us 
stand out from the ‘traditional broking model’.

Alana Davies
0474 062 578

Matt O’Dea
0409 396 469

Geoff Brown
0456 676 44

www.afapl.com.au f
We are always on your side,  

call Alana, Geoff and Matt for your Agribusiness needs.

We remain actively involved with you at all times when you are making 

financial decisions including attending meetings with your Bank if needed. 

Many traditional brokers will simply look at the Interest rate,  

set you up with someone and you never hear from them again  

until you make contact with them.  

At Agribusiness Finance Australia we are different, we are bringing back  

the old fashioned customer service with face to face visits and we do care 

about you and your business as your success is ultimately our success.

LET US COMPARE THE MARKET FOR YOU

We are a lot more than just  
an Agribusiness broker..


